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| Sparks 


Don’t learn traffic rules by acci- 


_ dent. 
* * + 


Coal strikes don’t let anyone 
strike it rich. 
* + + 
Thar’s going to be gold in the 
tills of dealers who sell service 

systematically and soundly. 

* * ” 

Just because the global crisis 

may delay the expected buyer’s 

' market, is no reason for dealers 

to back down on preparations for 
“CO Day.” . . 

* 


If all the cracks by radio come- 
dians about dealers were laid end 
to end, the ether jokesters should 
be laid there right along beside 
them. 

+ + 


+ 
Gas Tax Re er 

A bill to repeal the federal 1%- 
cent-a-gallon tax on gasoline has 
been introduced by Rep. Forand, 
Rhode Island Democrat. 

Forand said the tax was levied 
as a temporary measure in 1933. 
He estimated it brings the gov- 
ernment $500,000,000 a year. 

* * * 


Let’s Be Sure 


Looks as though the bureaucrats 
may be planning to put the squeeze 
on car production if some of the 
Washington crystal gazers are 
right, No one. objects if facts prove 

at the boys are right. 

Past history shows that:they. can 
be woefully wrong while’ they’ go 
blissfully on, and industry in gen- 
eral and the public are hurt. 

* > 7 


Macauley Honored 

The board. of directors of the 
Automobile Manufacturers Assn. 
last week honored Alva Macauley, 
former AMA president, by electing 
him a lifetime honorary director 
of the association, Geerge Mason, 
AMA president, announced. 

Mason also announced the elec- 
tion of George Christopher, presi- 
dent of Packard, to the associa- 
tion’s board of directors. Macauley 
has served continuously as a direc- 
tor of the AMA’ sinée 1913. He was 
president of the association from 
1928 to 1946. He retired as Packard 
board chairman last month. 


ia nee 


The Newspaper of the Industry 


Auto Makers See 
Definite Signs of 


Materials Pinch 


Analysts Predicting 
Stronger Demand 


In Car Market 


By Bob 

Managing Editor 
ILE fears of an early war 
with Russia seemed to have 
been quieted in some circles last 
week, there were more definite in- 
dications that materials would be 
short in the last half of the year. 

Thus, even if the war-scare 
buying does slacken off, it is 
quite possible that the auto mar- 
ket will not take the previously 
predicted slump after the end of 
summer. Some analysts are fore- 
casting heavy demand for at 
least two more years. 

In Washington it was reported 
that there was a 50-50 chance that 

government allocation and price 
control of steel would replace vol- 
untary allocation. 

The military was asking an ad- 
ditional $4,000,000,000 for military 
equipment starting July 1. 

The coal strike was stretching 
out, and beginning to cut into steel 
production. 

There were few signs of a letup 
in demands for steel in any line. 
+ . + 
Grae makers were telling auto 

maker§ that, even im lines that 

were cutting production because 
of buyer resistance, there was no 
drop in demand for steel. 

For instance, it was said, mak- 
ers in lines like household appli- 
ances, air conditioning, and oil 
heating equipment were telling the 
steel makers that they were forced 
to use substitutes, like aluminum 
sheets, for refrigerators, when they 
were short of steel. 

Now, for a price reason, even 
though they were cutting produc- 
tion, they wanted to go back to 
steel, and so they kept their or- 
ders up. This was an attractive 
argument to the steel people, who 
want to keep their market. 

In addition, it is likely that in- 
creased government spending, plus 
war-scare buying, will give these 
lines a shot in the arm. A person 

(See CRISIS, Page 44, Col. 3) 


Packard Revises Quotas 


New Distribution System Called Revolutionary; 


East Loses, 
By Pete Wembhoff 


Editor, Automotive News 

A “REVOLUTIONARY” new-car 

distribution system, based on 

scientific market analyses, was dis- 

closed last week by Karl M. Grein- 

er, Packard’s general sales man- 
ager. 

Expressing the belief that the 

System “sets the pace for the eri- 

tire industry,” 

Greiner revealed 

that factors 

weighed in the 

new setup include 

Population 

ehanges, family 

income, taxes, 

consumer prices, 

availability of 

public transporta- 

tion, replacement 

potential, and 

Kart M. Greiner ‘government sta- 

tistics on nearly every other phase 


In This Issue 


West Gains 


of our economic life affecting auto 
sales.” 
A comprehensive field market 
(Continued on Page 43, Col. 1) 
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Auto Output Dips Again; 
Further Cuts Threatened 


Car Production Estimates 


By Automotive News 
(U. 8. PRODUCTION ONLY) 


Week 
Ended 
Apr. 3, 
1 


20,025 
3,004 
2,216 
5,786 
9,019 

674 


Week 


Same Ended Total 
Week 
948 1947 
16,297 
2171 
1,676 
4,346 
8,104 
12,636 


Mar., 
1948 


95,186 
13,761 
10,431 
26,315 


Mar. 27, 
1948* 
20,118 

2,913 
2,090 
5,811 
9,304 


9,826 


332 

342 

. 34,313 
6,211 
1,522 
16,944 
4,528 
5,108 
3,135 
1,765 


Mercury 
GENERAL MOTORS 
Buick 
Cadillac . 
Chevrolet 
Oldsmobile 
Pontiac 
KAISER-FRAZER 


634 


1,920 
3,140 


PACKARD ............. 
STUDEBAKER 


Total Cars, U. S. .... 70,088 
+Station wagons. *Revised. 


2,207 
29,421 


71,610 


(Truck Estimates on Page 45) 


UAW Builds Up Strike Fund 
To Spur Pay Demands 


By Mac Gordon 
Staff Writer 


pS A MOVE aimed at shoring up 
its lagging wage and contract 
demands, the UAW-CIO last week 
exacted an emergency $1 “strike 
fund” assessment from each of the 
union’s 975,000 members. 

The levy, voted at a special ses- 
sion of the UAW executive board, 
will add nearly $1,000,000 to the 
$750,000 which the union strike fund 
contained as of March 1, 


Funds accruing from the as- 
sessment will be used “in support 
of present and pending wage ne- 
gotiations,” a UAW statement 
said. 

An informed union source told 
Automotive News that the levy was 
voted because UAW negotiators 
“have met pretty firm rebuffs in 
our demands on the Big Three.” 


NEITHER Chrysler nor General 
Motors “has come up with any- 
thing near our demands,” this un- 
ionist disclosed, “and Ford has 
dealt us a blow by dropping the 
paid lunch periods.” 

Spokesmen for the automotive 
Big Three declined to comment on 


the new UAW developments. Chrys- 
(Continued on Page 41, Col. 1) 


Romney Named 
To Key Nash Job; 
AMA Ups Cronin 


ILLIAM J. CRONIN was ap- 

pointed last week as managing 
director of the Automobile Manu- 
facturers Assn., succeeding George 
Romney, who resigned to become 
assistant to the president of Nash- 
Kelvinator Corp. 

The appointments were an- 
nounced by George W. Mason, 
president of both the AMA and 
Nash-Kelvinator. 

Romney’s responsibilities as a 
Nash-Kelvinator executive will em- 


George Romney Wm. J. Cronin 


brace both the automotive and elec- 
tric appliance divisions, Mason said. 
Romney had been associated with 
the AMA for the past nine years. 
Cronin joined the AMA in 1983, 
(Bee AMA, Page 42, Col. 3) 


Steel Supply Hit 
By Coal Strike 


March Sets Record; 
Week’s Production 
Falls to 99,679 


By Bernie Thomas 
Staff Writer 

AUTOMOTIVE production drop- 

ped to 99,679 vehicles in this 
country last week and promised to 
dip further as the coal tieup be- 
gan to cripple the steel industry. 
Third and fourth-quarter steel 
quota cuts were threatened as a 
result, while observers saw pos- 
sibilities of government allocations 
in the last half. 

The past week’s U. S. output 
included 70,088 cars and 29,641 
trucks, compared with revised 
totals of 71,610 cars and 30,317 
trucks for the previous week’s 
accounting of 101,927 units. 
Despite last week’s decline, how- 

ever, U. S. plants were able to 
build more cars and trucks in 
March than they have in any pre- 
vious postwar. month. 

According to Automotive News’ 
preliminary tabulations, U. S. mak- 
ers assembled. 349,962 cars and 137,- 
174 trucks for a total of 487,136 
units during the 23-day working 


period. 
* . > 


|= previous high month had 
been last December, when 364,- 
457 cars and 102,796 trucks—a to- 
tal of 467,253 vehicles—rolled from 
this nation’s final assembly lines. 


The estimated March totals 
brought total production in the 
U. S. for the first quarter of 
the year to 939,894 cars and 354,- 
096 trucks—a total of 1,293,990. 

During the first quarter of 1947, 
U. S. plants built 814,845 cars and 
330,255 trucks—a total of 1,145,100 
units. 

If 1948 pace could be continued, 
total U. S. output for the year 
would probably include about 3,- 
760,000 cars and 1,416,000 trucks 
for a grand total of 5,176,000 units. 

But indications are that the pace 


will have to slow down with the 
(Continued on Page 45, Col. 1) 


Top Cars 

New car registrations for 47 
states in January, plus 28 states 
in February: 
1948 
Pos. 
1—72,940 
2—657,811 
38—36,754 
4—24,247 
5—23,961 
6—22,671 
7—15,330 
8—13,327 
9—13,245 
10—11,547 
11—10,214 
12— 9,962 
18— 8,878 
14— 7,540 
15— 6,969 
16— 4,642 
17— 4,276 
18— 2,402 


Make 
Chevrolet 55,298— 1 
Ford 48,886— 2 
Plymouth 27,324— 3 
Buick 20,419-— 4 
Dodge 16,970— 6 
Pontiac 17,192— 5 
Oldsmobile 16,8738— 7 
Mercury 10,195— 9 
Studebaker 9,888—10 
Nash 10,260— 8 
Chrysler 8,368—12 
‘Kaiser 3,363—16 
Hudson 9,000—11 
DeSoto 5,947—13 
Frazer 1,753—19 
Packard 3,528—15 
Cadillac 4,478—14 
Willys 1,830—18 
19— 1,936 Lincoln 2,062—17 
20— 1,886 Crosley 1,145—20 

Total All Makes 

351,392 274,845 

For further details see page 
80, today’s issue. 








By Bob Finlay 
Managing Editor 

CINCINNATI.—Crosley Motors is 
finding that its new policy of set- 
ting up exclusive dealerships in 
cities wherever the potential is 
great enough, is paying off. 

This was indicated last week 
when Crosley officials — including 
Powel Crosley jr., president; Lewis 
Crosley, executive vice-president, 
and William C. Byers, sales man- 
ager—brought newspapermen up to 
date on Crosley thinking in trips 
through the engine plant here and 
the assembly plant in Marion, Ind. 

Crosley is building at the rate 
of 140 cars a day and hopes to hit 
40,000 this year, although the pos- 
sibility of a worsening steel situa- 
tion may rule this out. Orders for 
the cars are still ahead of produc- 
tion. Eventually, Powel Crosley 
said, he hopes to hit a production 
of 150,000 a year. 

Byers said that to handle that 
volume, the company would like to 
have one dealer for every county in 
the country, or about 3,000. That is 
strictly for the long haul, however. 


At PRESENT, Crosley has 700 
dealers and is adding about 40 





Crosley Exclusives Up 


Adding Dealers as Production Rises; 
40,000 Cars Is °48 Goal 


dealers a month as production in- 
creases. That would mean Crosley 
will have about 1,100 dealers by the 
end of the year. 

Crosley started to build its 
dealer body with the idea of sign- 
ing up dealers already handling 
established lines. With Crosley 
just getting rolling, it was felt 
that not enough cars would be 
available to support the dealers 
exclusively on Crosleys. 

However, while this policy has 
been carried out to some extent, the 
policy now is to-sign up exclusive 
dealers in the larger cities. Thus, 
Crosley has exclusive dealers in 
Houston, Memphis, Kansas City, 
Los Angeles, New York, Pittsburgh, 
St. Paul, Chicago and Detroit, 
among others. In some areas it is 
dualled with Packard, Nash, Hud- 
son, Reo and International. 

« 


GALas analyses conducted by By- 
ers have shed little light on 
classes of people who buy Crosleys. 
Partially, this may be attributed to 
the present confused market. Byers 
says that people in all walks of life 
have bought Crosleys. 

There is definite demand, how- 

(See CROSLEY, Page 43, Col. 3) 


THE CHEVROLET truck equipment show extended for nearly a mile along Navy 
Pier in Chicago. Dealers and truck salesmen from more than 150 dealerships attended 


the opening morning. 


Used-Car Boom Cleaning 
Dealers Out of Stocks 


By Jim White 
Staff Writer 

HE used-car boom set off a fort- 

night ago by spring and the 
international situation gained mo- 
mentum last week as dealers across 
the nation reported new price lev- 
els and rapid exhaustion of stocks. 

Wholesale buying-selling and 
an accelerated retail trade in all 
areas brought late model items 
into critical supply for many deal- 
ers last week. 

Depletion of stocks was reported 
by most dealers. Many retail oper- 
ators admitted that a week of heavy 
buying had cleared out their lots 
and that replacements seemed very 


$19,015,677 Net 
Is Reported by 
K-F for 1947 


WILLOW RUN.—-A consolidated 
net profit of $19,015,677 and net 
sales of $260,132,988 during 1947 
were disclosed Friday by Kaiser- 
Frazer Corp. in the annual report 
to stockholders. Earnings were 
equivalent to $4 per share on com- 
mon stock. 

Gross assets of the corporation 
are disclosed to be $95,339,894 as 
compared with $48,287,879 as of the 
close of 1946, an increase of 98 
percent. Net worth during the 12- 
month period increased from $34,- 
048,872 to $58,299,550, reflecting an 
increase of 69 percent. 

No provision for federal income 
tax on the 1947 profit was neces- 
sary because of the “starting up 
costs” in the previous year which 
amounted to $19,284,680, the report 
pointed out. 

Working capital rose from $11,- 
817,346 to $26,545,420 during the 
12-month period. 

Reflecting an extensive expan- 
sion of manufacturing facilities at 
the Willow Run plant and the 
acquisition of subsidiary supplier 
plants, the plant equipment and 


other fixed assets increased 56 per- | 1948 Packard Super 


$31,069,086. 


cent, rising from $19,825,353 to | meses 
extra) 


scarce at the moment. “Even the 
iron is moving,” one dealer said. 

Some dealers warned that the 
market was treacherous. 

7 * + 

FOLLOWING are the telegraphed 

reports from some of the leading 
used-car centers: 

PHILADELPHIA — Retail sales 
have increased greatly since Mar. 
22 with some convertibles moving, 
according to Ed Hough Auto Co. 
“We are extremely short of good 
clean used cars. In fact, in-front- 
of-the-door offerings of any kind 
are very scarce. The ’48 models of 
all kinds are in great demand. We 
believe the boom is strictly sea- 
sonal.” 

. + > 

MIAMI — Market very active, 
says Miami Used Car Dealers 
Assn. Most demand is for small 
48 cars. Prices on upswing. Sup- 
ply becoming very scarce. 


JOPLIN, MO.—Boom still holding 
here, reports Joe H. Burtrum. Good 
clean used cars harder to buy, easy 
to sell. Market is good with prices 
still going up. Popular makes of 
big cars selling well. Volume is 


(Continued on Page 42, Col. 3) 





» powered by the 145 h.p. 
wheelbase, these 
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Denver Tightens Drive 


Against Defective Autos 

DENVER.—Capt. Walter F. 
Johnson, head of the police 
traffic department, has ordered 
a crackdown on all defective 
automobiles operating in the 
city and investigation of all lax 
state-licensed motor vehicle in- 
spection stations. The order was 
issued after a check revealed 
that accidents caused by defec- 
tive automobiles have increased 
from 5 to 18 percent in the past 
three years. 


Tie-In Steel Deals 
Admitted by K-F 
In House Probe 


WASHINGTON.—A Kaiser-Fraz- 
er executive admitted last week 
that his company forced steel buy- 
ers to take unwanted items in 
transactions early in 1947. 

Clay P. Bedford, executive vice- 
president in charge of K-F manu- 
facturing, made the disclosure in 
testimony before a House Public 
Works subcommittee investigating 
the steel gray market. 

Bedford confirmed previous tes- 
timony of steel brokers that K-F 
engaged in “tie-in” deals linking 
sheet steel with such articles as 
tools and dies, aluminum and gal- 
vanized steel. 

Kaiser-Frazer had to take the 
galvanized steel in consummating 
a sheet steel transaction with a 
Newport (Ky.) rolling mill, he ex- 
plained. In turn, he added, the cor- 
poration was forced to resort to 
“package” sales to get rid of the 
unneeded material. 

Surpluses of aluminum devel- 
oped, according to Bedford, when 
the company decided to discon- 
tinue experiments in making alum- 
inum auto tops. The tools and dies 
were for a front-end drive which 
was also abandoned, he said. 

C. Russell Feldman detailed for 
the subcommittee transactions by 
which Kaiser-Frazer and other 
automotive companies got steel 
from the Newport mill. Feldman 
is president of International De- 
trola Corp., which owns the mill. 

For promises of steel, Feldman 
said, more than $8,000,000 in non- 
interest loans were obtained from 
Packard, Borg-Warner, Houdaille- 
Hershey, Jack & Heintz, F. L. 
Jacobs and other firms. 

Forrester Clark, a Boston auto 
dealer, testified that as head of 
a radio-steel buying syndicate, 
he has made $400,000 or more on 
individual transactions. 

On one deal, according to Clark, 
he sold $825,000 worth of Detrola 
radios for $295,000, taking a loss 
of $580,000. But he sold the first 
9,000 tons of Newport steel he got 
for $107 a ton at prices of $207 
and $220 a ton, netting a profit of 
$420,000 altogether. 








PICTURED ABOVE are executives of the new North American Motors, Inc., which 


plans to build a light car to 


and director of personnel for Ford Motor Co. 


be called the Cortez. 


Bennett, former vice-president 
(ieft), has ret to the automotive 


scene as vice-president and director of North American. President of North American 


is John Tjaarda, De 
looking for a plant. 


troit automotive designer (center). 
is John Krause, former president of Philco Phonograph Co. (right). 
This picture was taken at Santa Monica, Calif. 


North American’s sales director 
Tjaarda is still 


Automotive Newcomers... 
Bennett, DeVaux Join Tjaarda 
In New Auto Company 


Eprror’s Nots: Automotive 
News, while seekiny to report the 
activities of newcomers to the 
auto field, makes no recommen- 
dations regarding their prospects 
or financial standing. We urge 
any reader who may desire to 
invest in new auto companies to 
investigate first. 

SANTA MONICA, Calif. — Harry 
Bennett returned to the automotive 
scene last week as vice-president 
and director of North American 
Motors, Inc., the new Texas cum- 
pany, headed by John Tijaarda, 
which plans to build a low-priced 
car. 

Bennett, who for 30 years was the 
late Henry Ford’s “right-hand man” 
at Ford Motor Co., left the Dear- 
born concern in 1945 after Henry 
Ford II became president. 

Bennett’s new position was an- 
nounced here by Tjaarda, a Detroit 
automotive designer who is presi- 
dent of North American Motors. 

At the same time, Tjaarda dis- 
closed the election of another au- 
tomotive veteran to the North 
American Motors board. He is 
Norman DeVaux, for many years 
an associate of the late William 
C. Durant and later president of 
Chevrolet Motor Co. of California. 

Sales manager of the new com- 
pany is John Krause, formerly 
president of Philco Phonograph Co. 
of Philadelphia. 

In announcing organization of 
North American Motors last sum- 
mer, Tjaarda said it was intended 
to produce a full-size, low-cost car 
based on his designs and to be 
called the Cortez. 

Tjaarda said at that time that 
the proposed auto would have a 


Mich. Tax Suit Pressed 


Tradein Rule Unconstitutional, Dealers Charge 
In Amendment to First Petition 


LANSING. — Michigan new-car 
dealers charged last week that the 
state acted unconstitutionally in 
giving a private agency OPA-like 
powers to fix prices on used cars. 

The charge was contained in an 
amendment to the suit filed in the 
state supreme court demanding 
overthrow of the new sales tax 


levy on the arbitrarily-set whole- 
sale value of tradeins. 

The amendment and the orig- 
inal petition were signed by more 
than 1,000 members of the Mich- 
igan Automobile Dealers Assn. 
and the Detroit Auto Dealers 
Assn. The number of plaintiffs 
is the largest ever to appeal a 
case to the Michigan supreme 
court. 

Atty. Gen. Eugene F. Black, who 
instructed the state revenue de- 
partment to put the new rule into 
effect, is expected to submit his 
answer to the dealer petitions this 
week. Former Gov. Wilber M. 
Brucker will act as chief counsel 
for the dealers when oral argu- 
ments commence April 15 or 16. 

Both the federal and state con- 
stitutions were violated, the 
amendment said, with the designa- 
tion of American Auto Appraisal 
of Detroit as the exclusive source 
of used-car wholesale values on 
which the tradein taxes are based. 
“The illegal and unlawful at- 
tempt by the defendant (State 
Revenue Commissioner Louis D. 
Nims) to confer upon private in- 
dividuals the power to determine 
the valuation of used automobiles 
and thus the amount of tax to be 

(See DEALER SUIT, Page 43, Col. 3) 


six-cylinder Continental motor, 100- 
inch wheelbase, a retail price of 
about $1,100, and a new “controlled 
combustion” process which Tjaarda 
said would give 45 miles per gallon 
of gas line. 

Several assembly plant sites in 
the Dallas area are currently under 
consideration, a North American 
Motors spokesman said last week. 
Among these are the former North 
American Aviation plant at Grand 
Prairie, Tex., which Tjaarda men- 
tioned prominently in his announce- 
ment of last summer. 


Tjaarda said then that selection 
of dealers would begin four to six 
months before production got un- 
derway. He anticipated last sum- 
mer that final assembly would 
start in mid-1948. 


> Dealers in East 
To Get First 
British Fords 


DEARBORN:—Due to arrive in 
the next two weeks, the first ship- 
ment of British-made Ford cars to 
the U. S. will be handled by five 
Ford dealers in the East, who will 
distribute them to already appoint- 
ed associate dealers, John R. Davis, 
Ford vice-president in charge of 
sales, said last week. 


(Embarking for home _ from 
Southampton, England, last week, 
Henry Ford II, president, said 450 
cars would comprise the first ship- 
ment, with another 1,000 to follow 
in about a month.) 

Davis said the dealers already 
named to handle the cars had been 
appointed by Ford Motor Co. of 
England in cooperation with the 
Ford officials in this country. 

He said the Ford firm in England 
wants to extend distribution of the 
cars to Midwest and West Coast 
dealers. 

Ford Motor Co. in this country 
will import the cars, and in turn 
ship them to the dealers. Thus far, 
Davis said, dealers have placed or- 
ders for about 1,200 of the British- 
made models. 

The Ford Anglia two-door sedan 
will sell in the $1,400 price range, 
while the Prefect four-door sedan 
will sell for $1,600 to $1,700. Two 
vans (light trucks), called the 
Thames, will sell for $1,200 (quar- 
ter-ton) and $1,700 (half-ton). 


Ford dealer-distributors so far 
appointed are Newton Motor, New- 
tonville, Mass.; Ralph P. Horgan, 
New York City; Hill & Tibbets, 
Washington; Porter Motor, Wil- 
mington, and John B. White, Phila- 
delphia. 


Public Prodded 
On Tax Repealer 


CHICAGO. — Chances of passing 
Senator McCarran’s proposal for 
repeal of the 15 percent transpor- 
tation tax, “appear fairly good if 
the touring and motoring publics 
inform members of the U. S. Senate 
of their wishes,” Charles M. Hayes 
president of the Chicago Motor 
Club, said last week in urging sup- 
port of the bill. 
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Dealers tell me 


By John O. Munn 


Dealers’ or salesmen’s comments, questions or requests may be 
addressed to John 0. Munn in care of Automotive News, Detroit, 
and the writer’s name will be kept in confidence if requested. 
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ANS dealer can benefit by getting 
‘i away from his own business 
and talking to other dealers. I am 
not a dealer, but during visits with 
Florida dealers I ran onto a lot 
of words of wisdom. Some are old. 
Some are new. I give them to you 
for the purpose of confirming your 
own thoughts or absorbing new 
ones. In any event, as they fit to 
your management plan, transcribe 
them into action. 


A broom is an important tool 
in a dealership. If the place isn’t 
clean, the more expensive equip- 
ment fails to register on the cus- 
tomer. 


One dealer insists that he is 
not going to make the same mis- 
take as he did before the war. 
Most of his effort was then spent 
on prospects, but little on cus- 
tomers. Now he will reverse this 
procedure. 

Dealers should be sure all com- 
pany-owned cars are depreciated 


Taft-Hartley Act 
Covers Dealers, 


Denham Rules 


WASHINGTON.—Robert N. Den- 
ham, general counsel for the NLRB, 
has expressed the opinion that 
automobile dealers generally are 
covered by the Taft-Hartley law in 
their dealings with labor unions. 


Denham stated his view in a re- 
ply to a query from Rufus G. Poole, 
NADA’s special counsel on labor 
problems. 

Asked by Poole whether the 
NLRB would take jurisdiction in 
cases involving dealers and unions, 
Denham wrote: 


“Assuming ... that in businesses 
such as you describe there is in- 
volved a substantial inflow of ve- 
hicles from without the state and 
the servicing of equipment moving 
in commerce, it would appear that 
statutory authority for assertion of 
jurisdiction exists and jurisdiction 
would accordingly be exercised.” 


This policy, NADA pointed out, 
will provide dealers with federal 
protection against many union ex- 
cesses but will also commit dealers 
to certain obligations in case of la- 
bor organizing drives or strikes. 

A question still exists as to how 
jurisdictional differences between 
state and federal labor laws will be 
resolved. In the past, state laws 
have generally governed dealership- 
union relations, and the federal 
Wagner, Norris-LaGuardia and 
Taft-Hartley acts were rarely re- 
sorted to. 


Some state labor statutes, particu- 
larly those that outlaw closed and 
union shops, are more stringent 
than the federal laws. The majority 
of state laws, however, are neither 
as severe nor as inclusive. 











Court Orders Dealer 


To Deliver Car 


CLEVELAND. — Ohio dealers 
are checking their waiting lists 
in view of the State Supreme 
Court’s ruling last Wednesday 
that the Summit Conart Motor 
Sales, Inc-, of Akron must carry 
out its contract to sell Carl J. 
DeMoss a new Plymouth. 


DeMoss complained that on 
Aug. 29, 1945, he ordered a new 
car from the company which 
accepted a deposit of $50 on the 
purchase price, but that more 
than a year later the company 
refused to carry out its contract 
because the 1986 Ford he offered 
in trade was too old and because 
new cars were not readily ob- 
tainable. The common pleas 
court ordered the company to 
comply with the contract. On 
an appeal, the court of appeals 
took additional evidence and the 
case was carried up to the Su- 
Ppreme Court. 


———— 









when the car 
is sold, the profit will be subject 
to capital gains tax of 25 percent 
instead of 38 percent corporation 
tax. 


each month. Then, 


Personal Business Expense 


Must Be Watched 


LORIDA dealers who handle the 

three big lines report that or- 
ders are exceeding cancellations 
and deliveries by 25 percent. 

When one dealer escorts visiting 
dealers through his plant he an- 
nounces the name and address of 
the visitor over the loudspeaker 
system. This makes a hit with the 
guest. His employes, who are hu- 
manly curious, like it, too. 

Always keep an accurate ac- 
count of personal business ex- 
penses. Dealers are apt to forget 
the one and two dollar items. 
These may well represent orig- 
inal profit before taxes of 10 or 
20 dollars. 

National advertisers pay real 
money each month for billboards. 
Dealers delivery and wreck cars 
are traveling billboards. More peo- 
ple see this equipment than see 
a dealer's establishment. Keep 
them looking good. Let them carry 
your message by legible lettering. 
Let people know who you are, 
where you are, what you sell. 

* * * 


It Takes Long Time 


To Register Name 


DVERTISING a dealer is not 
~* like advertising a car. Manu- 
facturers bring out new models 
each year. The theme changes. A 
dealer has his institution to sell. 
It’s the same year after year. 
Memories are short. It takes a long 
time to register a neme and a 
slogan in a customer’s mind. 

Repeated advertisements are as 
effective as new ones, and save a 
lot of worry and time. 

A trade paper is more impor- 
tant to an automobile dealer than 
all the books he can read. 

Markets are people. Appeal to 
each individual and you affect the 
masses. 

Check up on your overhead now 
before it checks you. 

An employe with a _ personal 
problem prying on his mind is 
usually not a good worker. A wise 
dealer provides an outlet for such 
problems and helps to solve them. 

+ a * 


Don’t Let Suggestions 


Go Unnoticed 


AN OIL company estimates that 
~+ automobile owners are going to 
spend $672,908,000 in 1948 for ac- 
cessories. Go after a larger chunk 
of this business. 

If you have a suggestion box, 
don’t let a rejected idea die un- 
acknowledged. Even if it is old or 
unsound, remember that to the em- 
ploye who submitted it, it is orig- 
inal. So explain why it won’t work 
out. Tell the employe it was wel- 
come and to keep trying. 

You can buy a man’s time but 
you can’t buy will to work. You 
can earn it by right management 
attitude. It will pay you in hard 
cold dollars. 


A newspaper survey shows that 
only 29 percent of owners return 
to the original dealer for major 
repairs, only 17 percent go back 
for minor repairs. Increasing that 
percentage is the dealer’s biggest 
market opportunity as well as the 
greatest protector of his future 
security. 


S.C. Passes Bill 


To License Dealers 


COLUMBIA, S. C.—A bill provid- 
ing for the licensing of automobile 
dealers has been given final ap- 
proval by the South Carolina legis- 
lature and sent to the governor. 

Under the bill, the annual license 
fee would be $25 and sales records 
of all dealers would be open to the 
state highway department. 


Stronger Organization Urged at lowa Parley aad 
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More Dealer Problems? 





OFFICERS OF IOWA AUTOMOBILE Dealers Assn. chosen at 1948 convention at 


Des Moines, left to right: 


Vincent J. Neu, Davenport, vice-president; George Means, 


Des Moines, secretary-manager; Byron C. Hawn, Watetloo, president; Al Cohen, 


Moines, treasurer, and Glenn O. Fletcher, Cedar Rapids, retiring president. 


Neu are new officers, while Cohen and Means were reelectéd. 


NADA Convention to Open 


Jan. 24 in San Francisco 


WASHINGTON. — The place is 
San Francisco and the date Jan. 
24-27, for NADA’s 1949 convention 
and equipment exhibition. 


Plans submitted by Ray Cham- 
berlain, in charge of arrangements, 
were given official approval by the 
NADA executive committee in the 
course of its two-day meeting here 
last week. 


Both the convention and exhibi- 
tion will be staged in San Fran- 
cisco’s civic auditorium, located in 
the city’s Civic Center. 


It was stated that a registration 


Cancelled Dealer 
Hikes Ford Suit 
To $1,500,000 


DETROIT.—A suit for $1,500,000 
was filed here last week in Federal 
District Court against Ford Motor 
Co. by Norman Martin, former 
Berkely (Mich.) Ford dealer, in an 
amended decluration to an original 
$500,000 suit filed last October. 

Martin is the son of P. E. Martin, 
former Ford vice-president who re- 
tired in 1941. 

Through his attorney, J. Harold 
Steffes, he asked damages for 
alleged business losses suffered 
through cancellation of his dealer- 
ship in 1946. 

Martin said his loss stemmed 
from unrealized profit on 339 or- 
ders, damage to his reputation, loss 
of profits on parts and used-car 
business, and loss in investment in 
advertising and salaries. 

He charged that 1,100 dealers 
have been cancelled by Ford since 
the end of the war. 

Martin said he had been in busi- 
ness since 1935, except for two in- 
tervening war years. He said his 
contract was renewed in 1944 but 
was terminated in 1946. He said 
Ford officials asked him to resign 
his dealership between its renewal 
and time of revocation. 


Both Ford officials and Martin’s 
attorneys declined to comment on 
the suit. Martin himself could not 
be reached. 


Illinois Conclave 
Set for May 6-7 


SPRINGFIELD, Ill.—The annual 
convention of the Illinois Automo- 
tive Trade Assn. will be held May 
6-7 in East St. Louis, IIl., it was 
announced last week. 

Convention sessions will be held 
in the Broadview hotel in East St. 
Louis, but dealers will also be quar- 
tered in downtown St. Louis hotels 
across the river. 

Ben T. Wright, president of 
NADA, will head up the list of 
convention speakers. Other speak- 
ers will include John W. Stokes, 
dealer tax expert, and L. J. Buck- 
land. 

The annual banquet is scheduled 
for the evening of May 6. 

The Springfield Auto Dealers 
Assn, has named George P. Kreider 
(Cadillac-Oldsmobile) as its direc- 
tor for the state association. He 
succeeds Russell S. Lindburg (Stu- 
debaker). 


of 6,500 is expected for the Golden 
ate gathering and that there will 
Be a big increase in space for ex- 
hibitors. Contracts for 3,000 rooms 
in San Francisco hotels already 
have been signed, it was stated. 

The equipment show will be held 
in Larkin and Polk halls, provid- 
ing considerable more space than 
was available at the Chicago con- 
vention. It also was stated that 
more than two-thirds of the firms 
which exhibited at Chicago have 
asked for as much or more space 
than they had at the 1948 con- 
vention. 

An exhibition committee is ex- 
pected to be named this week. 
Meanwhile, Ray Chamberlain, who 
again will be in charge of all con- 
vention and exhibition arrange- 
ments, was authorized to proceed 
with general plans. 

Early action was indicated on 
the selection of a successor to Lee 
Moran as executive vice-president 
of NADA. 


Mo. Dealers Wait 
Tax Bill Signing 


JEFFERSON CITY, Mo.—Before 
Gov. Donnelly for signature last 
week was a bill sponsored by the 
Missouri Automobile Dealers Assn. 
which provides that the sales tax 
on new and used cars sold in Mis- 
souri must be paid to the state 
department of revenue at the time 
of title transfer or application, in- 
stead of being collected by the 
dealer. 


Almost sure of the governor’s 
signature following overwhelming 
legislative approval, the bill also 
provides a tax in lieu of a sales 
tax in the event an automobile is 
purchased outside the state by a 
Missouri resident. 





On the House . 





the answer .. 





Wembhoff 
North Carolina dealers convention . . 
have adopted a solicitation-control program to weed out un- 


formation . 





. Automotive News Columnist 


published. 








With the 100,000,000th vehicle due to be built in late summer, the 
industry has a golden opportunity for a nifty celebration. Maybe a 
national auto show could be tied into it. Several dealer associations 
are planning local shows this fall, 
the need for a national show—in the Motor Capi- 
tal. Eventually, the national show will have to be 
resumed, especially as a buyer’s market approaches, 
so a tiein with the 100,000,000th vehicle might be 
. At least two cities, and two indus- 
tries, have performed neat public relations stunts 
recently. Oldsmobile, 
industries, took local school teachers through its 
manufacturing operations; the same was done by 
Goodrich in its Akron plant. Such tours give teach- 
ers, who instruct the next generation, an insight 
into the workings of our capitalistic system . 

Reservations have already passed 300 for the 


worthy fund-raising campaigns; 
neled through association and required to provide sufficient in- 
. . John Jewell is entering eighth year as secretary- 
treasurer of Montana association . . . 
Specialist John Stokes estimates that auto dealers took in about 
$2,000,000,000 in 1947 and paid out about $1,000,000,000 of it in taxes 


sales of his new “Dealer Business Counsel Book No. 2,” 


By Fred M. Lazell 
Staff Correspondent 

DES MOINES.—Meeting under 
the shadow of a tense interna- 
tional situation which their resolu- 
tions recognized “might seriously 
affect automobile dealers,” Iowa 
dealers declared at their annual 
convention here Feb. 23-24 that 
their general business outlook is 
bright. 

At the same time, however, the 
dealers, both through resolutions 
and by speaker addresses, conclud- 
ed they have some heavy spade- 
work to do in getting ready for 
a buyer’s market and in “promot- 
ing real highway safety.” 

Considerable off-the-floor con- 
vention talk hinged around such 
questions as “how far is this 
Russian situation going, and will 
it affect automobile production?” 

This question, the leading one in 
all informal group discussions, 
found official convention expres- 
sion in resolution one. That reso- 
lution, urging every Iowa dealer 
to support the NADA, declared: 

“The need of a strong national 
trade organization is likely to be 
very great during the coming year 
because of the possibility of a 
reversion to a part wartime na- 
tional economy which might seri- 
ously affect automobile dealers 
everywhere.” 

Resolution two asked the 1949 
Iowa legislature to put still more 
teeth in the motor vehicle deal- 
ers’ license law through a still 
stricter definition of what con- 
stitutes a dealer. Suggestions at 
a meeting of the association’s 99 
county directors the day before 
the resolution was passed were 
that the present Iowa law, de- 
fining a dealer as anyone who 
sells more than three vehicles a 
year and requiring him to have 
“an established place of busi- 
ness” be further tightened. 

Resolution three asked forma- 
tion and promotion of a definite 
dealers’ highway safety program. 
Other resolutions, all unanimous- 
ly adopted at the business session, 
praised Alfred W. Kahl, state com- 
missioner of public safety and the 
association officers and recom- 
mended “the state association exec- 
utive committee take every step 
possible to improve the reputation 
of the automobile dealers with the 
general public.” 

This question of improving the 
automobile dealers’ present repu- 
tation with the public came in for 
some frank off-the-floor discussion 
also and was the main point of 
one of the three headline conven- 

tion speakers. 

The nearly 800 dealers attending 
the convention got a bit of a jolt 
when Samuel N. Stevens, president 
of Grinnell college, Grinnell, Ia., 
and head of a national industrial 
counseling service, bluntly told the 
auto men: 

“Frankly, men, in order to 

(Continued on Page 8, Col. 4) 
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AUTOMOTIVE WE STAND FOR: 

- ey 11. Fair and equitable contracts between manufac- 
D >< MM turers and dealers in motor vehicles, parts and ac- 
Efe cessories, 12. A fair profit to the dealer on every 
A used vehicle accepted in partial payment for a new 
L car or truck. 13. Every dollar of gasoline tax col- 


lected by state or federal governments applied to 
the building and maintenance of highways. 14. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 15. A return to the pre- 
cepts of independence and the rewards of applied 


energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 


—__—. 





Capsule Comment 


“International Crisis Confuses Outlook on U. S. Domestic 
Production,” read the headlines in American consumer and 
trade publications. 

Now, if we could only find a way to get the Reds in 
the same fix. 


Alvan Macauley, one of the industry’s pioneers, recently 
retired as chairman of the board after 38 years with 
Packard. 

May we add our congratulations for a job well done, 

Mr. Macauley? 


Field reports indicate many dealers, both new and used, 
are using the present war jitters to bolster sales. 
m We have no way of knowing whether there will be 
war, but we do caution dealers to take care they don’t 
create customer illwill through misuse of the war scare. 


The National Farmers Union, now claiming a member- 
ship of 150,000 families, proposes that farmers and labor 
unions get together to establish a big chain grocery on a 
cooperative basis. 

Will auto stores and service garages be next? 


Already at work on controls for American industry and 
the civilian economy, in the event of war, is the new Na- 
tional Security Resources Board, created by Congress last 
year. 

If war comes, okay. But let’s don’t let ’em slip more 
bureaucratic controls over us, unless it’s absolutely 
needed. 


_The factories are pressing their dealers for higher and 
higher service absorption; the dealers are pressing their 
service managers, and the service managers are pressing— 
you know whom. 


It’s a good idea to keep service business in the new- 
car dealer’s hands. But we’d better look out so John Q. 
Public doesn’t get all the squeeze, and then rebels. 





EVERY ONCE in a while I get 
hold of something which im- 
presses me with a message that 
I feel must be gotten over to the 
public if we are to combat the 

inroads of left- 
WHAT BETTER ist propaganda. 
HAVE YOU In the present 
GOT, JOE? instance, it is 
the very graph- 
ic report of the Michigan Bell 
Telephone Co. to its “customers, 
employes and investors,” entitled 
“How We Did in '47!” In this 38- 
page brochure there is more argu- 
ment for our American scheme of 
free enterprise than many a high- 
brow economist has been able to 
cram into a book the size of a 
Webster’s dictionary. Of course, 
Michigan Bell represents only one 
of the A. T. & T. units, but I would 
assume from this excellent report 
it is one of the best, and the sta- 
tistics it contains would be applic- 
able, proportionately, to the entire 
Bell system. 


* * * 


What under Heaven have the 
Communists to offer which will 
even approach the record of this 
publicly owned and _ operated 
service? Without taking the time 
to ascertain the facts, I will will- 
ingly wager my last year’s Knox 
that the million and a half tele- 
phones, operated in Michigan 
alone, are more than there are 
in all of Russia. And if this is a 
decadent democracy, in which 
the rights of the masses are be- 
ing curtailed with the passing 
years, how do you account for 
the fact that, whereas in 1937 
only 40 Michigan homes in every 
100 had a telephone, in 1947 this 
proportion has increased to three 
out of every four families with a 
telephone in their homes! 


* + * 


IT HAS BECOME trite to say 
that no where else in the world 
do people have more of the lux- 
uries and conveniences which go 
to enrich human existence. Farm- 
ers and mechanics in other coun- 
tries learn with open-mouthed 
amazement that their brothers 
over here own an automobile and 
a home equipped with running 
water, a bathroom and, of all 
things, a telephone! It is incon- 
ceivable to them, and rightly so. 
Not in their wildest dreams can 
they hope to attain such affluence. 
I once told a family, which we 
were visiting in Germany, how 
comfortable buses picked up the 
children from remote farms and 
carried them back and forth daily 
to our rural schools. One could 
tell from their expressions they 
were incredulous. They were ac- 
customed to the methods of dicta- 
tors who built short subways, mod- 
ern housing or perhaps ran a 
school bus or two so they could 
get photographs for propaganda 
purposes only. 

s * * 


OF COURSE, it goes without 
saying that we have the most effi- 
ciently operated telephone system 
in the world—as anyone who has 
placed a call in any foreign coun- 
try can attest. There is no fair 
way to compare the cost because 
of what value is a service, if for 
free, if you can’t get it? Here our 
great national telephone corpora- 
tion is owned by hundreds of thou- 
sands of Americans. These stock- 
holders are not wealthy individ- 
uals who hold a monopoly on a 
great public service. The people 
who own A. T. & T. are largely 
small stockholders from the ranks 
of frugal school teachers, farmers, 
merchants, etc. To anyone who has 
the money to invest is given the 
opportunity of buying his share 
in this national institution any day 
in the year and thus to share in 
its monopoly—if he believes it so 
to be. 

+ * * 


TO ME, THE telephone company 
becomes the outstanding example 
of what you and I like to call “the 
American way of life.” Most of its 
employes are stockholders. Man- 
agement depends for its continuity 
only on the record of efficient oper- 
ation and a fair return to its in- 
vestors. The customers demand and 
get the results of the most modern 
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Letterbox 








‘Who Sold First? .....’ 


an m forum for the discussion of any subject of interest to our 
a? ond your letters are welcomed. No attention is given to unsigned 


letters but you may sign your name with 


the assurance that it will not be 


used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 





First Car Sale 


I have your Automotive News of 
March 28, and I wish to correct 2 
persistent error regarding the first 
American auto sales. 

Duryea cars were sold and de- 
livered in 1896, almost two years 
before the sale of a Winton to 
Allison in April, 1898. See page 51 
of your own Chris Sinsabaugh’s 
“Who, Me?” The Horseless Age 
and the English Autocar of 1896 
and 1897 mention a number of 
Duryea purchasers. George H. 
Morrill jr. of Norwood, Mass., and 
Fiske Warren of Harvard, Mass., 
were among the very first Duryea 
buyers, and the honor of being 
America’s first auto buyers belongs 
to them. I enclose a copy of my 
article entitled “First Sales of 
American Gasoline Autos,” pub- 
lished in the April, 1944, issue of 
the Antique Automobile, the official 
publication of the Antique Auto- 
mobile Club of America, of which 
I am president—M. J. Duryea, 
Longmeadow, Mass. 

Eprror’s Norte: Chris Sinsa- 
baugh’s “Who, Me?” does say 
First sales and deliveries (of the 
Duryea) were made in 1896...” 
But Alexander Winton, in an 
article in the Saturday Evening 
Post of Feb. 8, 1930, declares 
“Whether Duryea built the first 
automobile or whether he didn’t, 
the fact remains I built, and sold, 
the first American-made gasoline 
car ... March 24, 1898.” 

Charles Duryea, on the other 
hand, claimed in an article in 
the Post May 16, 1981, that he 
“sold the first car on this side 


equipment and service. Tens of 
thousands of American men and 
women in every city and hamlet 
depend upon this corporation for 
their livelihood. What proof have 
you, Joe Stalin, to submit that your 
system is a better one?—G.MS. 


(of the Atlantic).” He said this 
claim had been disputed but “no 
one else offers proof acceptable 


in court, as Ido... of sales as 
early as the summer of 1896.” 
7 + : 


Small Cars 

We would appreciate it very 
much if you could give us the 
name and address of the automo- 
bile manufacturer in Michigan 
who announced some time back 
that he is producing the world’s 
cheapest car costing about $600 

(See LETTERBOX, Page 36, Col. 4) 


Coming Events 


APRIL 
April 8-1l—Dallas. Sixth- annual South- 
west Automotive Show. 


April 13-16—Chicage (Navy Pier). Ford 
truck equipment show. 

April 16—Little Rock, Ark. (LaFayette 
hotel). Annual convention, Arkansas Au- 
tomobile Dealers Assn. 

April 20—New York (Hotel Astor). 40th 


anniversary dinner of Automobile Mer- 
chants Assn. of New York. 

April 26-27 — W. . 36th Annual 
Meeting, National Chamber of Commerce. 


MAY 

May 6-7—Washington (Mayflower hotel). 
Second Highway Transportation Congress. 

May 6-7—East St. Louis, Ill. Annual con- 
vention, Illinois Automotive Trade Assn. 

May 10-12 — Pinehurst, N. ©. (Carolina 
hotel). Annual convention, North Carolina 
Automobile Dealers Assn. 

May 10—Detroit (Statler). American Truck- 

." spring meeting. 

May 21-2 Lick, Ind, (French Lick 
Springs hotel). Eleventh annual conven 
tion, Automobile Dealers Assn. of Indi- 
ana, I 


. Inc. 
May 27-29—Buffalo. 26th Convention of 
Automotive Engine Rebuilders Assn. 


JUNE 

June 1-3—New York City (Hotel Commo- 
dore). Twenty-fifth annual convention 
New York Automobile Dealers, Inc. 

June 6-7—East St. Louis, Ill. (Broadview 
hotel). Annual convention, Illinois Auto 
motive Trade Assn. 

June 6-11 — French Lick Springs, Ind. 
Annual SAE summer session. 

June 10—Kansas Oity (Hotel President). 
Ninth annual convention, Missouri Auto- 
mobile Dealers Assn. 

June 20-22—. Island, Mich. Twen- 
ty-seventh annual convention, Michigan 
Automobile Dealers Assn. 
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ble When the great new line of Ford Bonus* Built Trucks for ’48 
" was announced in mid January, there were numerous indica- 
tions that the truck market was changing, particularly in the 
os ! extra heavy duty field. Trade statistics showed that a buyer’s 
the | market, if not actually at hand, was right around the corner. 
—_ Almost over night the picture changed! The entire Ford 
os ! Bonus Built Truck line received the most tremendous public 
) ! acceptance in Ford’s 30 years of building trucks. All records 
- | were broken all along the line. 4 
ts | For example, take the BIG JOBS of Ford’s Bonus Built 
a an fleet — the biggest Ford Trucks ever built. These 145 
— horsepower beauties, with gross train weight ratings up » 
ete to 37,000 pounds, were ordered so rapidly that, as far as 
> Ford is concerned, a seller’s market still exists in the big 
- truck field! » 
ree No wonder Ford Dealers are “‘Out Front’ with Ford! 
ont *BONUS: "Something given in addition to what is usual or strictly due.” —Webster 
ssn, Listen to the Ford Theater, Sunday afternoons, NBC Network. See your local 
lina newspaper for time and station. ae 
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om BUILDERS OF FORD, LINCOLN AND MERCURY CARS * FORD Bonus Built TRUCKS, FARM TRACTORS AND MOTOR COACHES 








LANSING. —Revision of the 
Michigan highway revenue distri- 
bution formula and a 1.3-cent-a- 
gallon gasoline tax increase were 
advocated last week by Charles M. 
Ziegler, state highway commis- 
sioner, and Leroy C. Smith, presi- 
dent of the County Roads Assn. 
of Michigan. 

Under the proposal, which was 
placed before Gov. Kim Sigler by 
Ziegler, all highway 


Mich. Tax Hikes Urged 


Proposal for New Distribution Would Divert 
56% of Funds From Road Use 


revenues 





would be lumped together. Of the 
total, 44 percent would go to the 
state highway department, 37 per- 
cent to the counties and 19 percent 
to cities. 

The agreement is predicated on 
a 1.3-cent-a-gallon tax increase, an 
addition of 35 to 50 cents per hun- 
dred-weight in passenger car taxes 
and a straight one-third increase 
in the weight tax on trucks. Ad- 
vocates estimate the new levies 
would total $30,000,000. 


However, in a reply to the pro- 


Olds Estimates 
Unfilled Orders 
At Near 420,000 


LANSING.—Retail orders for the 


posal, Gov. Sigler said that he 
would not approve an increased 
gas tax at this time, adding: 

“I will continue to assume that 
position until there has been a 
more equitable distribution of the 





1948 Dynamic and Futuramic Olds- 
mobile cars are being placed at a 


rate unprecedented in the history 


of this division, S. E. Skinner, gen- 
eral manager of Oldsmobile, report- 
ed last week. 

During February Oldsmobile deal- 
ers accepted more than 34,163 or- 
ders from prospective owners, Skin- 
ner stated. More than one-third of 
these reflected the growing demand 
for the new 1948 Futuramic series 
98 model, he said. 

As of March 20 Oldsmobile had 


a total of 88,969 unfilled orders for 


its Futuramic series 98 cars, Skin- 
ner added. 

“Our total backlog for all series 
at the present time exceeds 419,796 
cars, as compared with 270,000 un- 
filled orders in July, 1947,” he said. 
“Despite the fact that we are now 
doing our utmost to increase pro- 
duction with the limited supply of 
sheet steel available, we are unable 
to keep pace with the fleod of new 
orders flowing into the plant.” 


Skinner said that 38.6 percent of 
Oldsmobile’s total production in all 
plants during March was devoted 
to the new Futuramic models. This 
is to be increased, he said, to 42.3 
percent in April, and the ratio of 
Futuramic models to series 60 and 
70 Dynamic model Oldsmobiles will 
be increased in succeeding months 
to meet demand. 

“Futuramic convertibles are also 
being produced at a rapidly acceler- 
ating rate,” Skinner stated. “April 
production of these stylish converti- 
ble models will be 24.4 percent of 
the entire Futuramic quota, as com- 
pared with 10.6 percent of series 98 
convertibles built in 1947. 

“Stating this in numerical terms, 


total tax moneys which the state 
is now raising.” 

The Michigan gas tax now pro- 
duces $40,000,000 a year, of which 
all but $6,750,000 goes to the high- 
way department. All of the $28,000,- 
000 collected from the weight tax 
goes to counties and cities. 





Special Displays 
Of Equipment 
Planned in N.Y. 


ALBANY, N. Y.—A series of ex- 
hibits demonstrating the latest ad- 
vances in the field of automotive 
equipment will be featured at the 
silver anniversary convention of 
the New York State Automobile 
Dealers, Executive Vice-President 
C. D. Henderson announced last 
week, 

Henderson said present plans 
called for 40 exhibits to be set 
up in the east ballroom of Man- 
hattan’s Hotel Commodore, where 
the convention will be held 
June 1-3. 


Because of the interest already 
shown in the exhibit, he added, 
every morning of the three-day 
session will be devoted to the dis- 
play, with meetings scheduled 
only in the afterncon. Special eve- 
ning hours also will be devoted to 
the demonstrations. 


Another innovation planned to 
insure the widest possible atten- 
dance at the demonstrations will 
be the presence of all service man- 
agers, who are being invited to 
attend the showing even if they 
are not registered as convention 









this means that this division will 
build a total of 80 Futuramic con- 
vertibles per day, or four times as 
many series 98 convertibles as were 
built daily in 1947. More and more 
of our customers want these spe- 
cially-equipped new Oldsmobiles.” 


Taylor Heads Up 
Dodge Region 


DETROIT. — Appointment of E. 
R. Taylor as regional manager of 
the Syracuse region has been an- 
nounced by E. C. 
Quinn, general 
sales manager of 
the Dodge divi- 
sion. 

Taylor had 
served as a dis- 
trict manager, 
New York City 
manager and as 


Fire Hits Dealership 


In South Bend 

SOUTH BEND.—Fire, originating 
on the third floor in the paint shop, 
swept the three-story building of 
Ben Medow, Inc. (Dodge - Plym- 





outh), at 222 N. Lafayette Blvd. 








ALMOST SINCE he became vice-presi- 
dent and general manager of Franklin- 
Weber Motors (Pontiac), Chicago, William 
C. Stanlik has had a hobby, appropriately 
enough, of collecting Indian lore, which is 
displayed in the dealership. His newest and 
most notable addition is this 96-year-old 
cigar store Indian, renamed ‘‘Chief Pon- 
tiac.’”’ It was carved from a single block 
of wood by contrast with the factory- 
produced sawdust and glue cigar store In- 
dians. The ‘chief’ was a landmark in 
front of a store on St. Louls’ Third Ave. 
before Stanlik acquired it. Despite a num- 
ber of chips caused by the weather, the 
Indian brave still presents a striking and 
fearless appearance. 


assistant regional 
manager of the 
New York region 
prior to the Syra- 
cuse appointment. He joined Dodge 
in 19387 and was appointed head of 
the dealer agreement department in 
1942. 


Darwin Appointed 
Buick Zone Head 


FLINT.—W. F. Hufstader, Buick 
general sales manager, last week 
announced appointment of R. S. 
Darwin as zone manager at E] Paso, 
Tex., effective immediately. Darwin 
succeeds W. B. Adams, who re- 
signed to become a Buick dealer 
in Arizona. 

Darwin joined Buick’s Dallas 
zone in 1941 as parts and service 
representative. During the war he 
was transferred to Buick’s aircraft 
engine plant at Melrose Park, IIl. 
Darwin returned to Dallas in No- 
vember, 1944, as a district manager 
and service representative. He was 
named service manager of El Paso 
last May, and assistant zone man- 
ager last November. 





‘ey 


E, K. Taylor 





CARL LANGER, one of Kalser-Frazer’s 


oldest Detroit dealers, won the 200,000th 
car manufactured at Willow Run in a 
drawing held as climax to the firm’s first 
annual spring driveaway. Langer’s lucky 
number was drawn by Dr. Alexander V. 
Ruthven, president of the University of 
Michigan, who participated in a program 
sponsored for 1,000 dealers from western 
states and Detroit. More than 4,000 deal- 
ers from all parts of the nation visited 
Willow Run during the week to take part 
in the celebration. Langer operates Langer 
Motor Sales, Inc., 7929 W. Fort St. 


French Makers 
Schedule 160,000 
o . e 9 

Vehicles in *48 

DETROIT.—The French automo- 
tive industry hopes to increase pro- 
duction to 160,000 vehicles this year, 
it was reported here last week by 
Georges de Henning, chairman of 
the French National Automotive 
Trade Assn. 

In 1947, de Henning said, French 
makers turned out 136,844 units in 
spite of steel, iron and coal short- 
ages. The 1947 production was 
about 83 per cent of that in the 
prewar year of 1938, he said. 

France produced 66,277 passenger 
cars and 66,483 motor trucks last 
year, de Henning said. About 60 
percent of the cars and 40 percent 
of the trucks were exported. French 
makers also built 3,242 buses and 
842 special vehicles. 

Renault led French manufactur- 
ers in 1947 production, with a total 
of 44,174 vehicles. This included 
18,964 cars, 24,352 trucks and 858 
buses. 

Citroen’s 28,981 units, which in- 
cluded 22,879 cars, was second. 
Peugeot built 26,384 vehicles, includ- 
ing 12,935 cars; Simca, 11,788 ve- 


hicles, including 7,650 cars, and 
Ford, 10,740 units, including 3,023 
cars. 


De Henning is also president of 
the French Office for Automotive 
Documentations in the U. S. He 
visited automotive plants while in 
Detroit. 


Chevrolet Tests 
N. Y. Plate Law 


ALBANY, N. Y.—A test case of 
the New York state law regarding 
use of dealer plates is to be made 
by Chevrolet. 

The company is appealing a de- 
cision of Judge George B. Deitz 
of Poughkeepsie, who found E. C. 
Wright, a supervisory employe of 
the division, guilty of illegal use 
of dealer plates. 

Wright was said to be carrying 
auto parts in his automobile. 

The decision was based on Sec- 
tion 62 of the vehicle and traffic 
law. 

Columbus Dealers Get 
Order to Close Sunday 

COLUMBUS, O.—Police have is- 
sued an order making it unlawful 
for any person in the city to keep 
open on Sunday any automobile 
salesroom for the purpose of doing 
business or displaying for sale au- 
tomobiles on streets or sidewalks. 

The order affects both new and 
used-car dealers, and was due to 
the operation of used-car lots on 
Sundays. Unfair competition had 
been charged by dealers who closed 
on Sundays. 





Feb. Car Registrations Move 
Toward 250,000 Total 


senger car registrations from the 
same states in February, 1947. 

R. L. Polk & Co., in reporting 
this, said that if present percent- 
ages hold, more than 250,000 new 
passenger cars should be registered 
when February tabulations are 
completed. 

February new truck registrations 
continue to surpass February reg- 
istrations from comparable states 
in 1947 also, a total of 24,829 new 
trucks being registered from 24 
states as compared with 22,785 
from the same states in 1947. 
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DETROIT.—Steadily moving to- 
ward record sales, the automotive 
industry has chalked up a total of | 
121,207 registrations from 28 states 
tabulated thus far for February, 
as compared with 109,206 new pas- 


Finance Firms 


Ask Preferred 
Creditor Spot 


WASHINGTON. — Testifying in| 






behalf of an amendment to section | 


60 of the Federal Bankruptcy Law 
which, it is understood, would give 
them preferred creditor positions, a 
long list of witnesses for the coun- 
try’s leading finance companies ap- 
peared before a Senate judiciary 





It is expected that when all Feb- 
ruary tabulations are completed 
more than 475,000 new passenger 
cars would have been registered 
in the first two months of this 
year. As of the end of February, 
1947, only 423,396 new cars had 





been registered. 


Mid West Builds 
Bodies at Record 
90-a-Day Rate 


PARIS, Ill.—Production of Mid 
West heavy-duty truck bodies is 
at an all-time high of 90 units a 
day, E. S. Grumbache, general 
manager of the Mid West Body & 
Mfg. division, has revealed, with 
indications production will surpass 
12,000 truck bodies for this year. 

Introduction two months ago of 
a new type of fold-down truck 
body, which combines all the fea- 
tures of a high rack body with 
a tight-side grain body, has proved 


subcommittee last week. 


As the law reads at present, they 
have only equal rights with other 
creditors in event of bankruptcy. 
Autos, of course, as well as all other 
products financed by the companies, 
are within the scope of the exist- 
ing law or any changes in it that 
may be effected. 

Despite reported attempts by 
finance companies to draw NADA 
into the hearings, that organization 
thus far has side-stepped participa- 
tion. 

The Senate hearings were held at 
the same time the NADA executive 
committee was meeting here and it 
is understood the finance company 
intentions were discussed. But the 
decision to keep out prevailed. 


Action, one way or the other, is 








some way off, since the subcom-| especially popular, Grumbache 
mittee has more than 300 pages of | said. 
highly technical testimony to digest,| “Truck dealers are realizing 


and then must report to the full 


mor 
Senate Judiciary Committee. ore and more that they can make 


| all the profit by selling not only 
the truck chassis but also the body 
that goes with it,” he said. 

“Truck buyers need trucks fully 
equipped for the job. They want 
to be able to buy from one source. 
They do not have the time, ex- 
perience nor desire to ‘shop around’ 
for special bodies for truck chas- 
sis. The smart truck dealer is mak- 
ing greater gross profits by mak- 
ing a complete sale. 

“When a dealer sells the body 
that goes with the chassis, he 
makes extra profits without extra 
investment. Truck body distribu- 
tors carry the stock: the dealer 
sells it and collects plus profits.” 


The Mid West truck body line is 
sold through authorized truck deal- 


Austin Increases 


Prices in U.S. 


NEW YORK.—aAustin Motor Co., 
Ltd. (England), announces that ef- 
fective April 1 New York delivered 
prices of its 1948 sedans have been 
increased. This makes the new 
price of the four-door Devon sedan 
$1,660, an increase of $85, and the 
price of the two-door Dorset $1,595, 
an increase of $125. Both prices 
include duty and federal tax. 

Leslie Hooley, vice-president of 
Austin, said that increased manu- 
facturing costs and shortages of 
materials have made necessary the 


present increases. Hooley said that 
nearly 3,000 of the new 1948 models 
have been sold here, and that de- 
mand for cars from Austin dealers 
in 32 states continues to exceed the 
supply available. He said that 
American owners have been par- 
ticularly pleased with Austin’s un- 
usual operating economy, and its 
exceptional riding comfort and easy 
maneuverability: 


Ford Regional Managers 
Meeting at Dearborn 
DEARBORN.—Ford Motor Co.’s 
six regional sales managers will be 
in Dearborn this week for a busi- 
ness discussion, Walker A. Wil- 
liams, general sales manager, has 


ers, with the dealer fully protected 
in his discounts, Grumbache said. 
In the three vears since it started 


production, Mid West has pro- 
duced more than 18,000 truck 
bodies. 


Good Joins Nash 
At Calif. Plant 


EL SEGUNDO, Calif.—R. H. Good 
has been appointed superintendent 
of planning at the Nash plant here. 
according to Campbell Wood, plant 
manager. Good formerly was super- 
intendent of planning at the Chrys- 
ler assembly plant in Mexico City. 
resigning to join Nash. . 


announced. 


Regional managers who will at- 
tend the meetings are J. C. (Larry) 
Doyle, Detroit; C. J. Seyffer, New 
York; C. R. Beacham, Chester, Pa.; 
W. K. Edmunds, Chicago; I. B- 
Groves, Kansas City, and A. S. 
Hatch, Richmond, Calif. 


He entered the automobile busi- 
ness in 1928 in the planning depart- 
ment of Chrysler of Canada. Three 
years later he became follow-up 
supervisor and later supervised the 
planning activities at the Chrysler 
—" plant which was built in 





THE STUDENT TRAINING car delivered to the high school in Central City, Ky., by 
Barnes Automobile Co. (Ford). The dealership is one of the oldest in Kentucky, having 
signed with Ford in 1911, according to H. T. Wilkins, manager. He has been with the 
firm 31 years. Above, Lyle Baugh, who will instruct the class, seated in the car; 
Superintendent George Taylor, left, receives keys from Wilkins, 
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? Brand ne 
a dozen 
accessor 
List price 
40% ph 


1905 


? Brand new! Amazing acceptance! Install a set on company and show cars. Order 
a dozen sets today, specifying make and models. Be first to sell this new, tested 
accessory—be first to get the extra profits. 
list price $9.75 per pair, plus $1.00 installation (time—15 or 20 minutes). Discounts 
40% plus 5% for cash with order. Net cost—$5.55; 50 or more sets, single order, 


1905 N. MICHIGAN AVE. 
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TTT ixiME GI) was 
BLINDING HEADLIGHTS 


A NEW PROFITABLE ACCESSORY 
AUTOMOBILE DEALERS! SALES MANAGERS! PARTS MANAGERS! SERVICE MANAGERS! 








_ SAY GOODBYE TO SUN GLARE, 
SKY GLARE and BLINDING HEADLIGHTS 


New war-proven plexiglas inside 
visor. Sun-optic eye-saving green. 

* 
Permanently installed inside car 
against upper third of windshield. No 
loss of vision. No wind resistance. 

. 
Eliminates heat rays. Optically true. 
No image distortion. 

* 
No traffic light trouble. You see colors 


as they are. 
. 


Rests your eyes. Lasts the life of the 


car. 
* 


Genuine war - proven plexiglas in a 
special sun-optic, eye-saving, glare- 
reducing formula made to special 
Visilite specifications. 
. 

Put sun glasses on your car instead of 
on your eyes. Improves vision for all 
passengers. 


Here’s a Quality Extra Profit Item for Every ’41-’48 car. Sell to New Car Buyers, Service Customers. 


just $5.10 each. (Hudson, Cadillac, Olds 98, Studebaker (one piece windshield), 
Lincoln—all $12.50 list, $7.10 net, 50 sets or more $6.50 each.) Soon available 
for trucks. Advertising mat and copy furnished free with 100 set order. Transpor- 
tation paid on first order and thereafter on all orders of more than $100. Send 
check with order to save C.O.D. charges. We ship same day order received. 


We Guarantee That Your Customers Will Get More Comfort and Pleasure from This 


Startling, Sensible Accessory Than Any They Have Ever Bought 





VISILITE CORPORATION 


Specialists in Plexiglas 


SAGINAW, MICH. 


TELEPHONE 3-8466 














FORD DEALERS in the Hawalian Islands were guests at a banquet and dealer meet- 
ing in Honolulu recently with Les Lutz, Richmond district manager, serving as master 
of ceremonies, and Arthur Hatch, Ford's Western regional manager, being featured 


speaker. 
members of their sales organization. 


In attendance at the meeting were the five Hawaiian Islands dealers and 


Left to right: (seated) Ray Adelmeyer, Universal Equipment Co.; George Thornally, 


vice-president, Universal Motor Co., 


Ltd. ; 


Lutz; Hatch; Paul Fagan jr., president, 


Universal Motor Co., Ltd.; Al Ruddle, Ruddle Sales & Service Co., Ltd., and Lyle 


Smith, Castner Garage. 


(Standing) Phil Spalding, director, Universal Motor Oo.; Alex 


Bakewell, sales manager, Valley Isle Motors, Ltd.; Francis Pugh, branch manager of 
Garden Island Motors, Ltd.; Tom Goodbody, director, Universal Motor Co.; Bob Wilson, 
sales manager, Ruddle Sales & Service, Ltd.; Francis Ruddle and Guy Ruddle, Ruddie 
Sales & Service Co., Ltd.; Charlies Harker, general manager of Garden Island Motors, 
Ltd.; Jere Smith, business manager, Castner Garage, Ltd.; Richard Cooke jr., director, 
Universal Motor Co.; Stanley Elmore, Valley Isle Motors, Ltd.; M. Kido, director, Uni- 
versal Motor Co.; B. Henderson, business manager of Universal Motor Co., Ltd.; ©. 
Jamie, used-car manager, Universal Motor Co., Ltd.; Fred Russell, vice-president, Valley 


Isle Motor Co.; Hung Wail Ching, director, Universal Motor Co., 


Ltd.; P. H. Johnstone 


jr., director, Universal Motor Co., Ltd., and Vernon Smith, sales manager, Castner 


Garage. 





Welsh Heads K. C. Club 


George H. Welsh, member of the 
board of directors of the Auto- 
mobile Dealers Assn. of Greater 
Kansas City, has been elected pres- 
ident of the Country Club Plaza 





Assn. Welsh is a Ford dealer on 
the Plaza, a Spanish-type archi- 
tectural business district. 


William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
in the nation’s capital every week. 
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Stronger NADA Urged 
By Iowa Dealers 


(Continued from Page 3) 


make profits for yourselves in 
these days of scarce new cars 
you have built up a backlog of 
hate, fear, and suspicion on the 
part of the general public that 
is going to take you years to 
overcome.” 

Lashing out particularly at the 
“we haven't got it, we can’t fix it, 
it will take so many days and so 
many dollars” attitude of “too 
many dealers and all their em- 
ployes,” Stevens told the car men: 

“You've lost the institutional or 
company attitude and ability that 
makes for successful business and 
you’re going to have to re-educate 
your entire force and do it in a 
hurry.” 

Henry G. Weaver, director of the 
General Motors research staff, told 
the Iowa dealers the “pent-up” 
demand for used cars probably will 
last four or five years longer than 


the “pent-up” demand for new ve- 
hicles. 

The used-car market will last 
longer, Weaver said, because 
new-car buyers keep their autos 
about three years before hand- 
ing them down as used cars. 
Third major convention speaker 

was Frederick M. Sutter, NADA 
regional vice-president, who urged 
the dealers to campaign for less 
governmental expenditures and 
against subversive activity of every 
kind. 

The convention elected Byron C. 
Hawn (Studebaker), Waterloo, as 
president for 1948. He succeeds 
Glenn O. Fletcher of Cedar Rap- 
ids. Hawn had been one of the 
association’s three vice-presidents 
last year. 

Vincent Neu (Oldsmobile), Dav- 
enport, was chosen vice-president; 
George Means, Des Moines, was 





DESOTO 


owners not only drive without 


shifting. They also enjoy the add- 


ed comfort and safety provided 


by Super-Cushion Tires on new, 


wider Safety-Rim Wheels. 


“THE ADVENTURES OF CHRISTOPHER WELLS” EVERY TUESDAY NIGHT OVER ALL COLUMBIA STATIONS 


reelected secretary-treasurer, and 
Al Cohen (Chevrolet), Des Moines, 
was reelected treasurer. 


The 99 county directors (one for 
each county in the state) elected 
a third of their membership for 
new three-year terms. All but 
seven of these were reelections. 
The new county directors, their 
home towns and the counties 
which they will serve this year 
are: 

Ray Raak, Primghar, Obrien 
county; C. A. Dinges, Emmets- 
burg, Palo Alto county; E. E. 
Calligan, Pocahontas, Pocahontas 
county; C. B. Hughes, Council 
Bluffs, Pottawattamie county; 
Vern Trevellyan, Davenport, 
Scott county; Eugene Wulfkeil- 
er, Ottumwa, Wapello county, 
and William Huso, Northwood, 
Worth county. 


Secretary Means reported that 
the Iowa association membership 
had increased 442 to a total of 
1,967 and that Iowa has 1,210 
NADA members, a gain of 354 
during 1947. 


Obituaries 


Ford’s McCarroll 


Dies After Stroke 

BAY CITY, Mich.—R. H. McCar- 
roll, 58, director of chemical en- 
gineering and metallurgical re- 
search at Ford Motor Co., died of 
a cerebral hemorrhage at Mercy 
hospital here last Wednesday. He 
had been stricken the Saturday 
before while returning from a sur- 
vey of fishing sites in northern 
Michigan. 

Mr. McCarroll joined Ford in 
1915. He was associated with the 
late Henry Ford in soy bean ex- 
periments. Among his other notable 
achievements were the invention 
of a process for the making of a 
new type of artificial leather and 
a coke oven system from which 
the Ford firm obtains many by- 
products. 





O’ Day, Early Car Builder, 


Dies at 64 in Buffalo 


BUFFALO. — William J. O’Day, 
64, whose 30-year career in the 
automobile business began in the 
industry’s pioneering days, died 
March 28 in his home after a long 
— He had been retired since 


Mr. O’Day joined the old Pierce- 
Arrow Motor Car Co. around 1900. 
He became service manager and 
then district sales representative, 
a position which he held more than 
15 years. In 1924, he helped form 


jthe old Willis-St. Clair Co., one 


of the first firms to use Swiss en- 

gines in automobiles. He was later 

associated with Packard and Stutz. 
- + * 


Rites Held for A. W. Love 
Year After Crash Death 


OMAHA.—Funeral services were 
held March 30 for Albert W. Love. 
54, president of Midwest Olds-Cad- 
illac, Inc., of Omaha. 


Mr. Love was killed in a plane 
crash March 24, 1947. His body was 
found in the Missouri river two 
weeks ago near Liberty, Mo. Bur- 
ial was at Devils Lake, N. D. 

* ” * 


Anthony R. Rubano 
ST. LOUIS.—Anthony R. Rubano, 47, 
president of the Rubano Motor Co., 7226 
Manchester Ave., died of a heart attack 
while driving his automobile near his used- 
car office. Rubano’s machine left the street 
and came to a stop in a vacant lot. 
- + . 


Hugh S. Smith 

BINGHAMTON, N. Y.—Hugh 8. Smith. 
54, city treasurer since 1946 and former 
automobile dealer, died at his home here 
recently. He entered the automobile busi!- 
ness in the late 1920's and was associated 
with the late F. F. Sprout and later with 
Botnick Motor Corp. 


George J. Bopp 

ST. LOUIS.—George J. Bopp, 67, an 
automobile distributor in Webster Groves, 
St. Louis county, died March 14 at the 
Deaconess hospital in St. Louis of a com- 
plication of diseases. Bopp and his brother, 
Edward W. Bopp, conducted the Bopp 
Bros. dealership. 


Horace J. Dunlap 

PORTLAND, Me. — Horace J. Dunlap, 
active in the tire business in Maine for 
the past 30 years, died Feb. 17 at his resi!- 
dence here. He represented Pennsylvania 
Rubber Co. in Maine for 26 years, and 
since the beginning of World War II was 
with Dayton Rubber Co. and Armstrong 
Rubber Co. 

. s . 


Earl R. Elsea 
PORTSMOUTH, N. H. (UTPS)—Ear! R. 
Elsea, 61, owner of the Portsmouth Auto 
Mart and a director of the New Hampshire 
Automobile Dealers’ Assn., died in Ports- 
mouth hospital. 
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WHY CAR BUYERS WANT AIRFOAM 


Glorious comfort — its live buoyancy soaks up bumps 
and jolts; like riding on air. Longer wear — lasts far 
longer than other types of cushioning; protects upholstery 
too. Good-as-new looks always — doesn’t pack down, 
or sag with usage; holds its shape for the life of the car. 
Cool — air circulates through millions of interconnecting 


cells. 
Note to Manufacturers: Let us show you how 


recently developed techniques in building Airfoam cush- 
ioned seats provide extra riding space, more leg room. 
Write Goodyear, Manufacturers’ Sales Dept., Akron 16, Ohio. 


Airfoam—T.M. The Goodyear Tire & Rubber Company 





AIRFOAM LIFTS YOU UP! 


Ask your customers to press down on an Airfoam cushion 
and they'll feel it lift back. Airfoam’‘s millions of elastic 
air cells “breathe in” to balance every body pressure 
with equal uplift, giving firm, uniform support that insures 
perfect comfort. When pressure is removed Airfoam 


instantly rounds back to shape — never looks crushed. 
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How to Curtail |Glare 
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Wider Spread Between Upper and Lower Beams 
Advised by GE Engineer 


DETROIT. — In the absence of 
polarized headlights, present Sealed 
Beam lights should be modified to 
cut down night-time glare, accord- 
ing to a General Electric expert. 

Val J. Roper, iliuminating engi- 
neer of the GE lamp department, 
made the following recommenda- 
tions in a paper prepared for the 
SAE passenger-car and production 
forum: 

1. A one-third increase in the al- 
lowable maximum intensity of the 
upper or country beam, providing 
increased visibility and a more pro- 
nounced difference between the up- 
per and lower beams. 


2. Minor modification of the 
lower beam chiefly in the direc- 
tion of greater lateral spread of 
the light, keeping present restric- 
tions on glare values. 

3. More intensive promotion of 
proper headlight usage, and fur- 
ther attention to proper headlight 
aiming. 

Roper said that these suggestions 
appear to furnish “the best answer” 


at present of compromising the 
need for providing motorists with 
maximum visibility and minimum 
glare in traveling at night. 

The GE engineer pointed out that 
the recently completed tests of 
polaroid lighting showed that this 
system solved many of the causes 
of night driving accidents. 

“The seeing when facing an ap- 
proaching car with polarized 
headlamps is almost equal to that 
when the road is clear,” Roper 
stated, “and the glare annoyance 
with this system is considerably 
less than that when facing a 
present-day lower beam.” 

However, Roper said, the auto in- 
dustry raised three primary objec- 
tions to the adoption at this time 
of polarized lighting. These were, 
he said, the high cost of installa- 
tion; the hazard of confusion and 
complaint during the long transi- 
tion period with mixed driving con- 
ditions, and the nuisance of view- 
ing the road through an analyzer. 

Pending further developments to- 
wards acceptance of polaroid, 








STUDEBAKER EXECUTIVES HONORED AT DALLAS. K. B. Elliott, vice-president 
in charge of sales, and Paul Davis, general sales manager, attended a double-barrel 
celebration in Dallas with the opening of the dealership by Fred Oakley and observance 
by Harry Bogue of his fifth anniversary as a dealer in the city. Left to right, the 
guests at a dinner included: Allan Merriam, editor of the Times Herald; R. L. Thorn- 


ton, chairman of the Mercantile National Bank of Dallas; 


Oakley; Davis; Fred L. 


Florence, president of the Republic National Bank of Dallas; Bogue, and Elliott. 





Roper urged that the necessity for 
cautious night-time driving be em- 
phasized. He said: 

“All headlamps should be checked 
for aim twice a year and all drivers 
should be persuaded always to de- 
press when signaled and in any 
event when within 1,000 feet of 
approaching drivers. A survey re- 
cently made in Connecticut led to 
the conclusion that there are seven 
kinds of drivers on the roads at 
night: 

“1. The safe driver who observes 


the law regardless of the circum- 
stances and actions of other driv- 
ers. 

“2. The driver who will dim his 
lights if the car coming toward 
him has very bright lights and 
makes it uncomfortable for him. 

“3. The slow reaction driver who 
will dim his lights after one or 
more flicks from the oncoming 
vehicle. 

“4, The driver who dims in the 
distance but who snaps back to the 
bright lights when the opposing 
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Wheeits—Hub and Drum Assemblies—Brakes—“Vacdraulic" Brake Power Units—for Passenger Cars, Trucks, 
Buses—made by Kelsey-Hayes’ 4 Michigan Plants and Windsor-Canade Plant ¢ 
“Lathan” Vacuum Power Brake Equipment for Tractor-Trailers—made by Kelsey-Hayes’ South San Francisco-Lathan Plant. 


“Magdraulic” Electric Brakes— 





Wheels—Hubs—Axles—Parts for Farm implements—made by Kelsey-Hayes’ French & Hecht Plant at Davenport, lowa. 


vehicle is 50 to 100 feet away and 
when such action is least expected. 

“5. The driver who travels on low 
beam and when an approaching 
driver kicks his lights up and down 
by way of asking ‘Are you on low 
beam?’ blows his top and kicks his 
lights into high level with a curse 
and sails on blind with his teeth 
clenched just begging to be hit. 

“6. The driver who dims his 
lights and without waiting for a 
response from the oncoming car, 
kicks back to the high beam and 
thereafter will not dim no matter 
what the other driver does. 

“7. The real goon who will not 
dim his lights under any circum- 
stances and has no regard for his 
own or others’ lives. 

“The way to minimum glare an- 
noyance and greatest safety with 
present lighting systems is to keep 
headlamps properly aimed and to 
emulate the example of driver 
No. 1.” 








Chevrolet Bows 
To Town Pride, 
Restores Derby 


MAMARONECK, N. Y.— Civic 
pride swelled into indignant wrath 
here following disclosure by Chev- 
rolet that it had eliminated Mam- 
aroneck and nearby Larchmont 
from this year’s Soap Box Derby. 


When the motor car manufac- 
turer explained that entries from 
the area in the past had not been 
in sufficient numbers to warrant 
continuation of the derby, local 
groups rose en masse to protest, 
claiming that disinterest in the 
past was no indication of trends 
in the future. 

The Daily Times editorialized on 
the issue, pointing out that, “our 
town is small but our pride is 
great.” 

“Your derby has grown big, 
Chevrolet,” the editorial declared, 
“but it will never grow bigger than 
the small towns which have con- 
tributed largely to its initial suc- 
cess.” 

Because of this action, Chevrolet 
sent a team of derby officials into 
the area to study the problem 
and to meet with civic groups to 
discuss the matter. Fraternal or- 
ganizations, businessmen and civic 
groups pledged that this year 
would see sufficient numbers of 
kids enrolled for the race to assure 
favorable representation. 

As a result, Mamaroneck and 
Larchmont will have their derby 
again this year. 


L-M Accountants 
Organize Clubs 


DETROIT. — Accountants and 
controllers in Lincoln-Mercury 
dealerships in various parts of the 
country are contributing to im- 
provement in dealer business man- 
agement through the formation of 
clubs for the exchange of ideas 
and latest information on advanced 
business practices, according to M. 
R. Blattner, manager of the busi- 
ness management section, Lincoln- 
Mercury division. 

Accountants in the Los Angeles 
district are the latest group to 
organize a club. O. T. Kinman of 
Eisele Motor Co., Huntington Park, 
Calif., was elected president; Frank 
Cile, Jennings & Clay, Inc., River- 
side, vice-president; May Osmund, 
Rose Bowl Motors, Pasadena, 
treasurer, and Viola L. Ambrose, 
Jack Hahne, Van Nuys, secretary. 

Similar clubs have been organ- 
ized in the Dearborn, Somerville, 
Mass., Chester, Pa., Cincinnati, 
Cleveland and Denver districts. Or- 
ganization of dealer accountant 
clubs is now underway in the New 
York, Chicago, Seattle, Jackson- 
ville, Fla. Minneapolis-St. Paul, 
Pittsburgh and St. Louis districts. 





Sales Manager at Haifley 

With 20 years of experience in 
sales organizations throughout In- 
diana, H. J. Ben Benzel has been 
named sales manager of Haifley 
Motor Sales, at 418-420 E. Washing- 
ton Blvd., Fort Wayne, according 
to the president, V. V. Haifiey. 


Bob Finlay’s ‘‘Auto Advertising’’ column 
gives the latest developments in dealers’ 
and manufacturers’ plans for winning pros- 
pects and influencing buyers. 
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yourl MCT are our TOUUCTS 


E write entirely to the people who depend upon your cars: the 
families who lead the spread-out suburban kind of life that can’t 
be carried on at all without at least one car. 


That’s why BH&G families are a sure market for cars. In addition, 
they’re a repeat market: the average age of their cars in 1940 was only 
2.8 years. And they have the money to buy new cars often— their in- 
comes are among the highest for all big magazines. Add the fact that 
in BH&G you talk equally to men and to women— husbands and 
wives together. 


BH&G is a direct highway to your own most dependable market. 
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Small Towns Scene of Expansion ctv 


Industry Growing Fast in South and West 


CHICAGO.—The nation’s indus- 
trial giant is still growing—but 
branching out into different places, 
according to the Assn. of State 
Planning and Development Agen- 
cies. 

A large portion of new indus- 
try is sprouting up in the South 
and West and in small cities. In 
the West, industrial expansion is 
said to be outpacing population 
growth. 

The following review of indus- 
trial expansion is offered by the 
association: 

Center of the fastest expanding 


38,000 Acres of Forest 


Sold by Fisher Body 


LITTLE ROCK, Ark. — Fisher 
Body division has announced sale 
of 38,000 acres of hardwood tim- 
berland in Arkansas to Woods 
Lumber Co. of Memphis, Tenn. 

Fisher Body purchased large 
tracts of timber in Arkansas and 
Louisiana some years ago when 
automobile bodies were manufac- 
tured of wood. 


section in the nation is Houston, 
Tex. During the last two years, 
$80,000,000 has been invested in 
new plants in the Houston area. 

This compares with only $69,- 
000,000 for the New York metro- 
politan area. On a per capita basis, 
it amounts to $106 for the Houston 
area against only $5.40 for the 
New York area. 

The New York investment is 
still higher than $66,000,000 invest- 
ed in two years in the Pittsburgh 
area, $64,000,000 in the Chicago 
area and $52,000,000 in the Cleve- 
land area. 

The area west of the Missis- 
sippi has only 31.8 percent of 
the nation’s population. However, 
according to the association, 32.1 
percent of the new plants and 
39.9 percent of the new invest- 
ment are in this area. 

Although Texas is the sixth state 
in U. S. population, it is far out 
in front in industrial expansion 
since the war, with $230,800,000. 
California is running second. 

The association said that the 


biggest share of new industrial 
capital is going into relatively un- 
developed communities. 

Cities under 50,000 population 
were said to be the scene of 46 
percent of all industrial expansion 
since the war. In Tennessee, 30.6 
percent of all the new industries 
started in 1947 were in cities of 
less than 5,000 population. 


South Wind Dealer Barred 


From Cut-Price Sales 


LOUISVILLE.—A permanent in- 
junction restraining Jarrett-Bridg- 
ers Tire Co. of Louisville from sell- 
ing or advertising Stewart-Warner 
South Wind car heaters at cut price 
has been issued by Judge J. Speck- 
man in Jefferson circuit court here. 


Bibb-Alemite Co., South Wind dis- 
tributor in Louisville, had charged 
the tire company, operated by 
David Jarett, with violation of an 
agreement to maintain stipulated 
price under the Kentucky fair 
trade act. 

The injunction states that the de- 





IMPRESSIVE NIGHT SCENE is created by new signs recently erected by Douthit- 


Sanchez Co. (Pontiac), Memphis. 


The large sign is 45 feet long and extends 19 feet 


to the top of the Indian head. The sign uses neon, has a flashing action. 





fendant is permanently enjoined 
and restrained from directly or in- 
directly advertising for sale or sell- 
ing the South Wind heater at prices 
below the stipulated schedule of 
prices. List price of the heater is 
$29.95. 





One of a series of messages to help you increase your understanding of business paper advertising, and its effect on your business. 


Why you and your 
advertising manager 
are partners 


eo WHERE YOU SIT, advertising may look like 
the “glamour department” of your company — 
necessary, of course, but pretty far removed from 
the hard-headed realities of the production line. 


But take a closer look. In one respect, the adver- 
tising manager’s job bears a striking resemblance to 


your own. 


You’re production-minded. You’re concerned with 


anything that will improve plant procedures, speed 
up assembly time, prevent waste, and reduce the 
manufacturing cost per unit. 


And that is precisely where you walk arm-in-arm 
with your advertising manager. Because he thinks 
the same way about the manufacture of a sale. 





The whole process of selling and distribution are 
his assembly line. And every time he can reduce the 
unit cost of a sale by so much as a few cents, he 
increases your company’s chance to show a profit. 


Ask him for a definition of advertising, and he will 
probably tell you that it is simply mechanized selling, 
a machine that multiplies the productive capacity of 
the sales force — seeking out prospects, arousing their 
interest, creating a preference for the things your 


company makes. 


And when it is concentrated among the hand- 
picked readers of business papers, advertising becomes 
the most efficient machine this partner of yours has 
found for lowering the cost of producing a sale. 


What are the ten ways to measure the results of your business paper 
advertising? You'll find the answers in a recent ABP folder, which we'll 
be glad to send you on request. Also, if you'd like. reprints of this adver- 
tisement (or the entire series) to show to others in your organization, you 


may have them for the asking, 





is one of the 129 members of The Associated Business Papers, 
whose chief purpose is to maintain the highest standards of editorial 
belpfulness—for the benefit of reader and advertiser alike. 











British Firm 
Offers Export 
Truck Line 


OTTAWA, Ont. — Emphasizing 
the drive by British manufacturers 
to increase their sales in overseas 
markets, including Canada, the 
United Kingdom information office 
in Ottawa has reported that an 
entirely new range of _ trucks 
known as the Comet has been an- 
nounced by an English truck man- 
ufacturer primarily for export. 


The most noteworthy feature of 
this series is said to be the un- 
usual frontal appearance and the 
flowing lines of the car-type cab. 


Comets are intended for the 
overseas market where there is at 
present a weight-carrying gap be- 
tween the heavy-duty 12-ton ve- 
hicle and the medium capacity ve- 
hicle produced from strengthened 
car units. It is to meet this market 
that the Comet export model has 
been designed. 


In truck form it is offered in 
three different wheelbases, each 
available with left or right-hand 
steering. There is a choice of gas- 
oline or diesel engine. 


Designs are also completed for 
the Comet export passenger-bus 
chassis for a 32 to 35 seater body, 
production of which is to start in 
the first half of 1948. This chassis 
will have the same frontal ap- 
pearance as the trucks, 


The name Comet was chosen for 
the new range of models as a 
tribute to the “hush hush” Comet 
heavy-cruiser tank designed and 
built by the company during the 
war. 


Safety Committee 
Elects Officers 


WASHINGTON. — The National 
Committee for Traffic Safety, meet- 
ing here last week, made clear 
its determination to expand its 
usefulness as coordinator and 
clearing house for the highway 
safety activities of its 85 national 
member organizations. 

The challenge for greater co- 
ordinated effort this year was ex- 
pressed by speakers, and by dele- 
gates attending the one-day annual 
session. 

Harold P. Jackson, president of 
the Bankers Indemnity Insurance 
Co., Newark, N. J., was elected 
chairman of the national commit- 
tee, succeeding W. Earl Hall, man- 
aging editor of the Globe-Gazette, 
Mason City, Ia. 

Burton W. Marsh, of the Ameri- 
can Automobile Assn., and Dr. 
Irma Gene Nevins, of the National 
Federation of Business & Profes- 
sional Women’s Clubs, succeeded 
Mrs. L. K. Nicholson and Julien 
P, Harvey as vice-chairmen. Nor- 
man Damon, vice-president of the 
Automotive Safety Foundation, is 
a member of the executive com- 
mittee. 





Electric s peed Traps 


MINNEAPOLIS.—The city traf- 
fic department is planning to use 
electrically-controlled speed traps 
to reduce the number of auto’ acci- 
dents here. A department official 
stated that funds for the traps will 
be requested soon from the city 
council. 
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In a recent nationwide survey, automotive Automotive advertisers know how to reach 


dealers gave Country Gentleman 


a 171% lead 


when voting for the farm magazine **most 
effective in helping sell rural customers.”’ Gentleman than in any other farm magazine. 


**The best people in the Country.” They 


invest more advertising dollars in Country 


In the 2,589 shaded counties, more than 
half the people live on farms or in places under 


2,500 population. .. . In all counties, Country 














No. 1 


Gentleman’s 2,300,000 circulation is concen- ; : ; , : ie — : rs ee 


trated among top-half farms which get 90% 


of all farm income. 


TM le 
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WASHINGTON. — Legislation to 


create a department of transporta- | 
all | 


tion with jurisdiction over 
types of carriers was opposed be- 
fore a Senate Interstate and For- 
eign Commerce subcommittee by 
John V. Lawrence, managing di- 
rector of the American Trucking 
Assns., on the grounds it would 
bring about a lack of continuity 
in the policy governing regulation 
of the carriers. 

Lawrence testified on Senate bill 
1812, which would combine the In- 
terstate Commerce Commission, 
the Maritime Commission and the 
Civil Aeronautics Board under one 
department directed by a secre- 
tary of transportation. 

The ATA official said that 
when motor carriers were placed 
under the ICC’s jurisdiction in 
1935, the commission had al- 
ready been engaged in regulat- 
ing the railroads for 48 years and 
that trucking industry spokes- 
men expressed fear that truck 


Opposes Transport Dept. 


ATA Chief Tells Senators of Fear It Would 
End Continuity in Policymaking 


regulation might become subordi- 
nate to railroad regulatory pol- 
icies. 

Lawrence contended there has 
not been a “reasonably consistent 
body of administrative action” by 
the commission in carrying out 
the intent of Congress expressed 
in the national transportation pol- 
icy with respect to rail-truck com- 
petitive rates and the question of 
railroad operation of truck lines. 

“Speaking broadly,” he _ said, 
“trucks are superior to railroads 
in movement of less-than-carload 
freight. Naturally, the overwhelm- 
ing bulk of the revenue of trucks 
comes from less - than - carload 
freight. 

“For some years the railroads 
had had depressed LCL rates with 
the result that they lost millions 
of dollars annually on this class 
of traffic as demonstrated by the 
Interstate Commerce Commission’s 
own cost experts. Of course, the 
railroads made up these losses 





with huge revenues from the move- | 


ment of carload traffic. 


“On the other hand, motor car- 
riers were confronted with the 
choice of relinquishing entirely, 
or losing money on, the traffic 
which was the lifeblood of their 
business.” 

Lawrence said there has been 
some amelioration of this condi- 
tion, partly generated by commis- 
sion action in opening its own in- 
vestigations and partly through 
economic pressure on the railroads 
which has resulted in their taking 
steps to improve this type of rev- 
enue. 

The second complaint, he said, 
covers a commission policy that 
was gradually resulting in per- 
mission being granted for a steady 
and growing number of highway 
operations to come under railroad 
domination. The belief in the 
trucking industry was that the 

commission has been “too liberal 
—much more liberal than Congress 
intended—in permitting the rail- 
roads to acquire, own and operate 
motor vehicles on the highways,” 
he added. 

Congress, he declared, had writ- 
ten into the Motor Carrier Act of 
1935 a provision “specifically aimed 
at sharply restricting railroads 





THE 1948 HILLMAN MINX its being marketed for the first time in the U. 8S. An 
advance shipment of 500 has been made, according to Sir William Rootes, chairman of 


the Rootes Group which has established offices of Rootes Motors, Inc., at the Brewster 
Bidg., Queens Piaza, Long Island City, N. Y., for wholesale sales 


sales and service. 


parts, sccessory 





from acquiring ownership and con- 
trol of motor carriers in competi- 
tion with independently owned and 
operated motor carriers” and the 


‘commission in 1936 issued a ruling 


that kept to a very strict view of 
what Congress meant. 

“The commission in that case,” 
he said, “expressed with a clarity 


Lm Che 
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This colorful two-horn display stand actually demonstrates 
Models J-34 and J-28 in action! They “toot their own 
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DB-461. 
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that it has not since equalled 
that the proviso in Section 
213(a)(1) was intended to halt 
the process of rail acquisitions 
of motor carriers so that the 
process itself will not continue 
apace until the overwhelming 
financial resources of the rail- 
roads will strangle independent 
highway transportation.” 

In the years that followed, how- 
ever, he contended there was a 
“constant withering” of this doc- 
trine, and the commission’s liber- 
ality “represented another chapter 
in the administrative erosion of 
the avowed policy of Congress.” 

At the same time, he said, a 
“chapter in contrast” was written 
by the Civil Aeronautics Board, 
an agency which governs air car- 
riers alone, in its interpretations 
of restrictions in the Civil Aero- 
nautics Act governing ownership 
and control of air carriers by sur- 
face carriers. 


“We have outlined,” he said, 
“some of the difficulties we have 
had in our experience under regu- 
lation, but at least the policy has 
been a continuing trend in one 
direction or the other rather than 
something that could change al- 
most overnight every few years.” 


He pointed out that ICC commis- 
sioners have served terms as mem- 
bers averaging nine years and 11 
months since the commission was 
founded, whereas the average for 
cabinet members in approximately 
the same period has been only 
| three years and eight months. 


Opposition to the bill was also 
|expressed in committee hearings 
by the U. S. Chamber of Com- 
merce. Col. A. B. Barber, head of 
|the chamber’s transportation and 
communication department, testi- 
fied against the measure. 





‘Service Division 
Added to Mich. 
Safety Parley 


| DETROIT. — An “automotive 
|maintenance” division has been 
jadded to the schedule of the 18th 
|annual Michigan safety conference, 
|Which is expected to attract more 
than 5,000 persons to two Detroit 
|hotels May 17-20. 


Harold M. Owen, executive secre- 
tary of the Automotive Mainten- 
ance Assn. of Michigan, is chair- 
man of the new division. He is also 
a vice-president of this year’s con- 
ference. 

The automotive maintenance di- 
vision’s program will begin at 9:30 
a.m. May 19, at the Fort Shelby 
hotel. Thomas N. Boate, director 
|of the National Conservation Bu- 
reau, will discuss “Accident Preven- 
jtion Aspects of Motor Vehicle 
| Maintenance.” 

Other speakers on the division's 
two-day program include Frederick 
|M. Alger jr., Michigan secretary of 
| State; John D. Maynard, vice-presi 
|dent of Knorr-Maynard, Inc., De 
jtroit, and Capt. Loren Farrel! 
|assistant fire marshal, Detroit. 





|Service Station Floodlight 


Offers Asymetric Beam 


A heavy-duty, service statio 
floodlight with asymetric beam for 
uniform illumination over the en- 
tire area with no light wasted is 
announced by Westinghouse Elec- 
tric. 

Further information can be ob- 
tained from Westinghouse Electric 
Corp., P. O. Box 868, Pittsburgh 30. 
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Used Car Notes 


Dealer to Test Legality 
Of License Fee Law 

WINDOM, Minn.—The constitu- 
tionality of a used car license ordi- 
nance recently approved by the 
city will be tested in a suit to be 
heard at the next court term. 


Plaintiff Melvin T. Larson claims 
it is unconstitutional to charge a 
used-car dealer $100 for a _ six- 
month license and $200 for a one- 
year license. City Attorney Walter 
A. Lienke claims the ordinance 
was designed to protect residents 
from “fly-by-night” dealers han- 
dling stolen cars. 

= + . 


$10,000 Building Erected 
By Virginia Auction 
DANVILLE, Va.—A _ $10,000 
building, especially designed to ac- 
commodate auto auction sales, has 
been erected by Baker Motor Co., 
Inc., operators of the Danville 
(Va.) Auto Auction. 


A paved lot large enough to han- 
dle 200 cars is part of the facility, 


Austin Reports 
Output at Peak; 
New Rise Slated 


NEW YORK.—Austin has _ in- 
creased its weekly output to the 
highest level since the war, ac- 
cording to Leslie Hooley, vice- 
president of Austin Motor Co., Ltd. 
(England). 


Hooley, who has just returned to 
this country after a six-week busi- 
ness trip to Birmingham, England, 
said that Austin hopes to double 
its present weekly output by 
summer. 


“These new sedans, the Dorset 
and Devon, with entirely new styl- 
ing, and new, powerful engines, 
have met with an excellent recep- 
tion in the many markets where 
they have appeared,” Hooley said. 
“We have sent them to the U. S., 
Canada, Australia, South Africa 
and other places, and everywhere 
the response has been very favor- 
able.” 

“To fulfill the demand for these 
models, we are shipping cars to 
the U. S. at the rate of 1,000 a 
month. 

“Austin is intensifying its pro- 
duction efforts, although England 
still has shortages of many of the 
critical materials going into auto- 
mobiles, particularly sheet steel 
for bodies. There are also govern- 
mental allocations to automobile 
manufacturers on a number of 
other materials, but the overall 
supply situation is the brightest 
in several months.” 


Financing Rise? 
Gorson Optimistic as Firm 


Marks 30 Years 


PHILADELPHIA.—The automo- 
bile financing business will con- 
tinue to expand for a number of 
years, irrespective of the trend in 
other lines of business. And the 
backlog of unfilled new-car orders 
will be financed in the increasing 
proportion of their deliveries, ac- 
cording to Samuel Gorson, presi- 
dent of the Equitable Credit and 
Discount Co., Philadelphia, which 
celebrated its 30th anniversary last 
week. 

“The constantly increasing vol- 
ume of used-ear business,” Gorson 
continued, “will eventually estab- 
lish itself at the prewar ratio of 
three finance deals to one cash 
transaction. 


“Normally, the cars handled by 
used-car dealers seldom were more 
than four years old, but today 
there are millions of vehicles on 
the streets that are between six 
and ten years old. These old cars 
are being replaced rapidly, thus 
creating an increasing volume of 
financing.” 

The company has been directed 
by its present officers since it 
started. Samuel Gorson, president, 
started in the automobile business 
in Philadelphia in 1904. Irving 
Silver, vice-president, joined the 
company in 1923, and Cyrus S. 
Gorson, secretary-treasurer, helped 
orga iize the company in 1917. 





according to T. C. Baker jr., man- 

ager of the auction. Sales are held 

every Friday. 
- az * 

Little Rock Group Adopts 

Goodwill Code of Ethics 


LITTLE ROCK, Ark.—Adoption 
of a code of ethics to improve 
conditions in the used-car business 
was completed at a meeting of 
the newly-organized Greater Little 
Rock Used Car Dealers Assn. 

The code includes the following 
objectives: Striving to maintain 


public respect; keeping advertising 
clean and truthful: improving bus- 


iness methods to reflect credit on 
the industry; complying with all 
laws and regulations to prevent 
harm to the public, and refusing 
to undertake any false promotions 
or schemes and exposing those 
who do so. 
* * * 


$300 Down in 35 Years 


CONCORD, Mass.—A 1913 Over- 
land touring car was sold here re- 
cently at Concord Auto Auction, 
Inc., for $600. Original cost of the 
car was $985. 


Eder Garage Approved 


Plans have been completed and 
approved for a new garage for 
Martin Eder at Athens, Wis. The 
structure is to be 60 by 57 feet. 


BALCRANK SUPER DELUXE OIJLETTE 


Fast as Lightning! * Clean as a Pin! 


Accurate as 


a Cash Register! 


BALCRANK SUPER DELUXE OILETTE — Install it 


and you have the simplest, most profitable way 


in the world to sell motor oil. All the operator has 


to do is extend a hose to the car and squeeze a 


control handle—the oil travels direct from supply 


drum to crankcase. 


The Super Deluxe Oilette brings you five out- 


lets, handling a full variety of oils, or any com- 


bination of oil, air and water outlets desired. 


There’s no awkward nozzle hooks or racks to 


get in the way—control handles are mounted at 


BALURAN 





Sales Swindles 


K-F Dealer Offers Reward 
After Check Bounces 


EDINBURG, Tex.—C. E. Becker, 
Kaiser-Frazer dealer here, has re- 
ported purchase of a Kaiser four- 
door sedan, serial number K 481 
029089, motor number K 340288, by 
a man representing himself as T. 
J. Hardcastle of Clinton, Ark., who 
gave a worthless check. 

Becker says he has been ad- 
vised by the Clinton State bank 
of Clinton, Ark., that the buyer 
does not hold an account with the 
bank. 

A $50 reward is offered for in- 
formation leading to the recovery 


cite 


of the automobile. Becker's tele- 
phone number at Edinburg is 677. 


Theft Ringleader 
Pleads Guilty 


OTTAWA, Ont.—Pleading guilty 
to seven car-stealing charges, John 
C. Lamarre, 33, alleged head of a 
car-theft ring, was awaiting sen- 
tence here last week. His arrest 
had led to the discovery of a wide- 
spread ring, said to have centered 
its operations in Ottawa and Mon- 
treal. 

According to detectives, Lamarre 
engineered the theft of cars which 
were later driven to a Montreal 
garage where license plates were 
changed and serial numbers altered. 


waist height for quick easy service from either 


side of the cabinet. 


You'll like the simplified Balcrank hose reel 


action that permits hose to pull out easily, check 


at any desired length without holding, and retract 


when operator moves toward cabinet. 


Finished in sparkling white Perma-Plastic en- 


amel with chrome trim; the Super Deluxe Oilette 


combines eye-appeal with utility. Again Balcrank 


brings you better lubrication equipment through 


simplicity of design. 
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AUTOMOTIVE WASHINGTON 
Revolution in Living 


Brought by the Auto 


a strong foothold but by no means | 
had come into universal use. Au- 
tomatic windshield wipers and 
safety glass, now mandatory, were 
still improvements of the future. 
|So were hydraulic shock absorb- 
|ers, although cushioning fashioned 
|upon a spring principle had ar- 
| rived. 

The six-cylinder automobile had 
| appeared and the eight was in use 
By William Ullman |to a limited degree but at least 
Washington Correspondent |one large manufacturing company 


AN AUTOMOTIVE ERA marking three decades of amaz-| proved a better ¢ar builder than 
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ing progress in development of the motor vehicle, highways, 
and all else that pertains to motoring, is drawing to a close, 
‘but in the rush of world-shaking events much of this 
change has recéived attention quite incommensurate with 


its importance. A world ac- 
customed to astonishing dis- 
coveries in all fields of human 
endeavor accepts really revolution- 
ary change in a most matter-of- 
fact manner. Particularly does a 
new generation fail to contrast 
the status of motor cars and mo- 
toring today with that existing a 
brief 30 years ago. 

In 1918, America, just emerging 
from its participation in World 
War I, was still traveling, most 
limitedly, in automobiles which, 
bearing slight resemblance to 


\ eee 
¢ 


those of today, 
‘now seem posi- 
tively prehistoric. 
The wide open 
car, the runabout 
and tourer, now 
entirely replaced 
by closed models 
or convertibles, 
then dominated. 

Manual crank- 
ink of cars re- 
mained a hazard 
of car owning. 
The electric self-starter had gained 





Uliman 


| prophet, 


for it had blazoned an 
advertisement which boldly pro- 
claimed: 

“We believe the four-cylinder 
motor is to be the standard and 
ultimate type. We therefore con- 
sider it wiser to continue per- 
fecting this type of motor, which 
we have already spent years in 
developing, than to step abruptly 
into a field of design that is new 
to the entire automobile indus- 
try, and thus impose an experi- 
ment upon our customers.” 

* * 


Were Startling 


| hd THE steady march of auto- 
motive progress since World 
War I days many commonplaces 
of today were startling innova- 





PONTIAC RECENTLY held a one-week 
accessory managers from every sales zone. 
(seated, center), general parts manager. 


tions when they were launched. 
Along with the major changes 
came innumerable minor improve- 
ments and accessories. 


All down through the years a 
multitude of improvements in mo- 
tor car design and construction 
have provided owners with com- 
fort and safety far beyond the 
dreams of those who were driving 
automobiles at the time a world 
reeling from the first European 
holocaust streve to readjust itself. 


Most notable, of course, has 
been the speed with which mo- 
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She speaks her mind...he minds her word. 
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merchandising conference of its parts and 
The meeting was conducted by L. A. Walker 


| toring has been invested. This 
has not been unaccompanied by 
peril, of course, but one shrinks 
from contemplating America’s 
present millions of motor cars 
poking around the streets and 
highways at the comparative 
snail’s pace which prevailed in 

1918. 

Motor touring in those days was 
still definitely in the field of ad- 
venture. Present commonplace day 
jaunts covering hundreds of miles 
were quite out of the question. 
Automobiles were capable of long 
distances between sun-up and sun- 
down but the state of roads for- 
— quick long journeys. 

+ ok 7 


U. S. Stepped In 
1 


NOR DID the traffic laws of those 
days permit anything like the 
|speeds which now are _ counte- 
nanced. In most states the funda- 
mental regulation was limitation 
to a pace that was “prudent and 
careful” but there were also some 
astonishing fixed restrictions. 

Speed in “built-up sections,” that 
jis, the streets of any city, was 
in some states limited to as low 
}as six miles an hour. Municipali- 
|ties often enforced a 12 or 15- 
|mile limit and state codes did not 
hesitate to brand a speed of more 
than 25 miles an hour, even in 
rural, open road areas, presump- 
tive of recklessness. 

With the total of automobiles in 
operation climbing into the mil- 
lions it was obvious that such con- 
ditions could not endure or a hope- 
less snarl of traffic eventually 
would ensue everywhere. The solu- 
tion of the problem was a duplex 
affair. 
| Automotive engineers were 
| proving that they could turn out 
| engines and cars capable of 
| keeping traffic moving swiftly 
| and saving owners incalculable 
amounts of time. But there still 
remained the question of ade- 
| quate, suitable roads. 
| It was at this juncture that the 
| federal government took a hand. 
For 20 years most of the states 
had been providing their counties 
and other subdivisions with funds 
for highway improvement, but this 
system proved to be entirely in- 
adequate. 





| Sanders Is Manager 


Charles Adams, general sales 
manager, K-D Lamp division, Noma 
Electric Corp., announces appoint- 
ment of Walter A. Sanders as dis- 
trict sales manager in the Phila- 
delphia territory. 








TUB AND SHOWER 
IN EVERY ROOM 
MOST 


CONVENIENTLY LOCATED 


_ 































AIM Oe eer 





CADILLAC SQUARE 


ONE. BLOCK EAST OF WOODWARD 













cc 
L% co 
man t 
of cus 
For 
orator! 
682, it 
tion € 
salesm 
a list 
fied te 
and < 
relativ 
Kore 
tomers 
years ¢ 
minate 
comme 
emplo} 
to the 
the re 
him. 
The 
asked 
juncti 
sellin; 
chase 
plies 
who | 
porat 
the t 
by Ke 
The 
junctic 
in dam 
court | 
“Our 
yond t 
tition.” 


OR 
Fir 
155 Fe 
salesm 
contra 
period 
nation 
salesm 
compet 
the en 
™ Late 
the erm 
same } 
accepti 
mer € 
soliciti 
The 
salesm 
busine: 
“We 
vision 
valid 
point 
tory.” 
This 
a cont 
does n 
specifi 
that cc 


Reaso 
BEF« 
aw 
higher 
tent of 
financi 
filed th 
applica 
injurie 
For 
Lines, 
(2d) 1’ 
tained 
lurch « 
$4,000 
court | 
that t 
juries 
was ex 
broken 
perma 
For 











irts and 
Walker 


This 
ed by 
rinks 
Tica’s 

cars 
| and 
rative 
ed in 


ys was 
of ad- 
ce day 
- miles 
estion. 
f long 
d sun- 
is for- 


f those 
ke the 
ounte- 
funda- 
itation 
it and 
) Some 
3. 

” that 
, was 
is low 
cipali- 
or 15- 
id not 
- more 
en in 
sump- 


iles in 
> mil- 
h con- 
hope- 
itually 
 solu- 
juplex 


yere 
n out 
e of 
viftly 
lable 

still 

ade- 


at the 
hand. 
states 
unties 
funds 
it this 
ly in- 


sales 
Noma 
point- 
s dis- 
Phila- 





% 


The Other Side of the Picture 


GSH MR. LIVEK, IT SURE WAS GLAD 


Wien YOU CALLED AND SAID MY 
— — NEW CAR WAS 








Lawsuits Affecti 
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Dealers ... 





Court Decisions 


By Leo T. Parker 
Attorney at Law 


—— to a recent higher 
<% court it is unlawful for a sales- 
man to use his ex-employer’s list 
of customers. 

For illustration, in Wallich Lab- 
oratories v. Koren, 181 Pac. (2d) 
682, it was shown that a corpora- 
tion employed one Koren as a 
salesman who was supplied with 
a list of patrons within the speci- 
fied territory with their addresses 
and other valuable information 
relative to thems 

Koren continued to solicit cus- 
tomers for the corporation for four 
years and the employment was ter- 
minated. Seven months later Koren 
commenced to solicit for another 
employer and to sell merchandise 
to the corporation’s customers on 
the routes formerly traveled by 
him. 

The corporation filed suit and 
asked the court to grant an in- 
junction to prevent Koren from 
selling to or soliciting the pur- 
chase of merchandise and sup- 
plies from any of these persons 
who were customers of the cor- 
poration on the routes and in 
the territory previously traveled 
by Koren. 

The higher court granted the in- 
junction and also held Koren liable 
in damages to the corporation. This 
court said: 

“Our civilization has passed be- 
yond the era of cutthroat compe- 
tition.” 

* * 

R comparison, see Chemical 

Fireproofing Corp. v. Krouse, 
155 Fed. (2d) 422. In this case a 
salesman signed an employment 
contract which stated that for a 
period of three years after termi- 
nation of the employment the 
salesman would not engage as a 
competitor in the solicitation of 
the employer’s customers. 


“Later, the salesman terminated 


the employment and went into the 
same kind of business on his own, 
accepting business from his for- 
mer employer’s customers when 
soliciting the territory generally. 

The higher court held that the 
salesman could continue in the 
business, saying: 

“We think the three year pro- 
vision is an unreasonable and in- 
valid restraint, from the stand- 
point of time as well as terri- 
tory.” 


This court indicated that such | 


a contract is valid if the duration 
does not exceed one year, and the 
specified territory is no larger than 
that covered by the salesman. 

* 7 a 


Reasonable Damages 


BEFORE approving damage | 


awards by a jury, modern 


higher courts weigh well the ex- | 
tent of injuries, pain suffered, and | 


financial loss of the person who 
filed the suit. The law is, of course, 
applicable to automobile and bus 
injuries. 

For example, in Ken-Ten Coach 
Lines, Inc. v. Hughes, 202 S. W. 
(2d) 172, a woman passenger sus- 
tained injuries caused by a sudden 
lurch of a bus. The jury awarded 
$4,000 damages, but the higher 
court reversed the verdict, saying 
that the damage award for in- 
juries to her back and shoulder 
Was excessive, where no bones were 
broken and the injuries were not 
permanent. 

For comparison, see Sollenber- 





ger v. Kansas, 202 S. W. (2d) 
25. Here a woman sued Kansas 
City Public Service Co. to re- 
cover $10,000 for alleged wrong- 


ful death of her husband who 








(Cartoonist Kempf, a Willys dealer, welcomes suggestions for his weekly 
cartoon strips. Write him care of Kempf Motor Co., Kearney, Neb.) 


WELL SON- L ALWAYS SAY- /7 
MAKES ME HAPPY TO MAKE 
MY CUSTOMERS HAPPY“ 


By Fred Kempf 
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fAom ¢/642.00 Fo 42/50,2 
PELWERED HERE ~ THAT 
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was killed in a collision between | its a on the ~—_ gi ° =. | Nichols, Schoening Build 
tomobile in which he was | senger. The automobile started an 2 aa 7 
caine z ’ knocked the passenger down and Dodge Twin Cities Firm 
ee eee ee her, killing her. The jury ; 
The jury decided that the hus-| *iowed the husband $10,000 dam- |, Mal Nichols and Harry Schoen 
band’s death was caused by negli- th Bias | ing are partners in the newest 
: ages, e court saying: Dod Pl th deal hip in the 
gence of the bus driver and award- “You may consider his age and odge- 'lymou ealers ip n 
ed only $7,500 damages. The higher | pecuniary loss, if any, directly Twin Cities area, at Oliver Ave. 
court approved the verdict. caused by the death of his wife, |2"d Broadway, Minneapolis. 
Also, see Cooper v. Kansas Co.,/ and you may allow him such sum The new building was erected at 
202 S. W. (2d) 42, where the door | not exceeding $10,000 as you deem/a cost of $100,000. It will occupy 
| of an automobile was closed by/|fair and just.” | 14,000 square feet. 


Under the kerosene lanterns of tent 
stores in the Gold Rush, the harried shop 
keepers found they had to provide clothing 
as well as cloth. . . learned to cut into bolts 
of cone and denim, hand sew the hard 
fabrics, rough fit the customers . . . and so 
laid the foundation for San Francisco’s 
flourishing work-clothes trade . . . 

As the West grew, the prospectors gave 
way to ranchers, range-riders, cowpokes 
in chaps, customers who found fabrics too 
frail and liked leather...and San Francisco 
stores fashioned sturdy fringed frontier 
garments from buffalo skins, hides of 
steer and horse, and undressed kid. 

Currently, San Francisco is one 
of the nation’s main sources of 
authentic Western wear... the 
levis worn alike by the working 
cowhand and dude, denim, whipcord 
trousers, leather belts, rodeo boots, hairy 
chaps and vests, brazed bridles, fine custom 
saddles hand-tooled. 

The oil fields and big dams brought 
workers who wore overalls, riggers’ boots, 
windbreakers and work gloves. Then came 
the war influx . . . welders, steel workers, 
machinists, shipbuilders and stevedores. 


Cuimare, cash and new leisure began 
a Western apparel boom. San Francisco 
designers and craftsmen responded with 
distinctive casuals, sports clothes, slacks, 
and colorful beach stvles from the Pacific 
Islands’? And Western fashions trickled 
eastward, now have a national market. 

Now San Francisco has more than fifty 


manufacturers of men’s wear, accessories 


San Francisco Chronicle 






RANGE RIDERS’ Rigging eee 


and leather goods . . . with an estimated 
dollar volume of $30 million plus—part 
of the city’s $86 million garment industry. 
Small change in comparison to other 
trades, other localities, this work and play 
apparel business is merely more evidence 
of San Francisco growth, significant as an 
index of a growing market that merits the 
best effort of the national advertiser. And 
significant to this market is The Chronicle. 
Long on history and local achievement, 
locally owned and edited, The Chronicle 
today is very much more than a local 
vehicle... carries probably the most 
comprehensive general news of any 
newspaper outside New York... is 
! indispensable to the well-informed 
in Northern California. 
Favorite paper of business men, 
bankers, Montgomery Street, the 
opinion makers, The Chronicle is also 
highly read and regarded by sports fans, 
and women of assorted ages, incomes 
and social strata. 


Reacuinc one of three city families, 
one in four in the commuting counties of 
the Bay Area market . . . The Chronicle 
provides the most productive audience for 
the principal department stores, the best 
specialty shops... and delivers sales for 
popular priced goods on Market Street. 
And the syndicated supplements excepted, 
The Chronicle leads in gational linage. 

The Chronicle can do a job here for 
automotive advertisers in any price or 
prospect field you sell. Why and how— 
any SFW man will show you. 





SawYER-FerGuson-WALKER Co., National Representatives, 
New York, Chicago, Detroit, Atlanta, San Francisco, Los Angeles 
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Atlantic Readies 
Labs at Dallas 


PHILADELPHIA. — Atlantic Re- 
fining Co. announced that its pro- 
duction laboratories, now being 
constructed on the outskirts of Dal- 
las, will be completed and in opera- 
tion this spring. These laboratories, 
when fully equipped, will represent 
an investment of about $2,000,000. 

All of the activity concentrated 
in the new building will be aimed 
to increase the finding and produc- 
tion of gas and oil. Work on the 
project was begun in 1946, but con- 
struetion was delayed because of 
material shortages. About one-half 
of the building will house the geo- 





UPT 
1 = 
physical activities of the exp ae could travel to & new Chevrolet acomhty pa ae ee sae a. 


tion department. The remainder o 
the structure will be divided equally 
between branches of the research 
and development department and 
the petroleum engineering depart- 
ment. The geophysical section will 
be used as the operating base for 
Atlantic’s seismograph crews. 


Richter Remodels 
Richter Motor Sales (Buick-Olds- 
mobile-GMC), 26-28 E. Third St., 
Peru, Ind., has remodeled its parts 
and service department. 
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OWN CHEVROLET ©O., Pasadena, Calif., chartered a bus so that its employes 





Canada to Get 


More Austins 


MONTREAL.—Following the lift- 
ing of restrictions on the importa- 
tion of British-made automobiles, it 
is reported that Austin Motor Co., 
Ltd., of England, will ship almost 
500 cars to Canada this month, the 
first consignments of a large undis- 
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AUTO SEAT COVERS 


FABRIC AUTOMOTIVE 


ACCESSORIES... 


FIBRE SLACK COVERS 
SEAT PADS 

AUTO FLOOR MATS 
DOOR ARM REST COVERS 
DOOR SCUFF PADS 

AIR FOAM TOPPER PADS 
TRIMMING SUPPLIES 
REPLACEMENT MATERIAL 
BICYCLE SEAT COVERS 
BICYCLE SADDLE BAGS 


No. 3327-3328-3329 


WRITE US AND A REPRESENTATIVE WILL 
CALL WITH A COMPLETE LINE OF SAMPLES 
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closed total allocated for Canada 
within the next year. 


A subsidiary of the British parent 
firm, the Austin Motor Co. (Can- 
ada), Ltd, has been established 
here, with headquarters in Mon- 
treal. A nationwide distributor and 
dealer organization has also been 
set up, with facilities for mainten- 
ance and repair services, together 
with replacement parts. 
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RICHMOND, Va.—Enactment of 
every legislative proposal backed 
by the Automotive Trade Assn. of 
Virginia, and the defeat of all but 
one of the bills opposed by the 
association, was noted following 
adjournment of the 1948 session 
of the Virginia legislature. 

A bill to prohibit the payment 
of any finance reserve to any mo- 
tor vehicle dealer was defeated 
after five legislative hearings. 

A proposal for the abolishment 
of the compulsory motor vehicle 
inspection law and the establish- 
ment of a system of road checks 
was defeated after two hearings. 


A bill to provide that no me- 
chanic could inspect the safety 
factors of a motor vehicle or 
work on such vehicle, unless he 
passed an examination and was 
approved on his knowledge of 
automobile mechanics by state- 
appointed examiners, was killed 
through efforts of the associa- 
tion. 

A perennial boiler inspection bill, 
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Legislative Success 


All Association-Backed Proposals Pass in Virginia, 
Including Extension of Compulsory Check 








requiring every dealer to apply 
for a permit to operate each air 
compressor and air tank in his 
establishment, was also. turned 
down. 

The legislature also passed a bil! 
proposed by the association pro- 
viding for the continuation of the 
compulsory motor vehicle inspec- 
tion law and an increase in the 
inspection fee from 25 to 50 cents 


With close to a million motor 
vehicles registered and to be re- 
gistered in Virginia in 1948, the 
enactment of the bill increases 
the net return to dealers by 
nearly $250,000 each motor ve- 
hicle inspection period, the asso- 
ciation estimated. 

Section 51 of the state motor 
vehicle responsibility act and sec- 
tion 60 of the motor vehicle code 
require the person in charge of 
any garage or automobile repair 
shop to which is brought any mo- 
tor vehicle that shows evidence of 
having been involved in a serious 
accident or evidence that such ve- 
hicle has been struck with a bul- 
let, to report the receipt of such 
car to the nearest police station 
or state police within 24 hours 
after receipt of such vehicle. 

Though this law was seldom en- 

forced, the association pointed out, 
several dealers were arrested and 
fined recently by not reporting 
cars showing evidence of being in 
an accident. 

At the request of the association 
the legislature amended the two 
laws to require dealers to report 
only the receipt of those cars in 
which there is evidence of blood- 
stains and/or bullet holes. 

A bill, applying to Tazewell 
county only, but which might have 
been amended to apply state-wide, 
prohibited the sale of any used car 
at a price of more than 10 percent 
in excess of the original retail cost 
of such motor vehicle when de- 
livered new to the original pur- 
chaser. This provision was amend- 
ed out of this bill at the request 
of the association. 

The bill also provided that “it 
shall be unlawful for a dealer 
or salesman in connection with 
the sale of any motor vehicle to 
sell any articles of equipment 
thereof unless (a) listed by the 
manufacturers as standard 
equipment for such vehicle or 

(b) in a written request signed 
by the buyer and notarized, item- 
izing each such article and price 
to the buyer, with each dealer 
keeping such requests available 
at all times for inspection by the 
state police.” 

A proposal was rejected to re- 
quire automobile manufacturers to 
give three months’ notice to any 
dealer of intention not to renew 
such dealer’s contract, unless such 
manufacturer had just cause. In 
the event of a failure to renew or 
cancellation of a dealer’s contract 
without just cause, such manufac- 
turer would have been prohibited 
from appointing another dealer in 
the cancelled dealer’s territory for 
three months after termination of 
contract, in order for the cancelled 
dealer to liquidate without loss. 





Comes of Age 
Midget Racing Champion 
To Be Named This Year 


WASHINGTON. — For the first 
time in the history of automobile 
racing, @ national midget cham- 
pion race driver will be named 
this year, the contest board of the 
American Automobile Assn. has 
announced. 

Negotiations completed recently, 
insuring small car racing circuits 
throughout the nation operating 
under sanction of the AAA, paved 
the way for “big league” compe- 
tition. 

In making the announcement, 
Col. A. W. Herrington, chairman 
of the Contest Board, pointed out 
that small car racing “will now 
receive the national recognition it 
deserves.” 


New Service Manager 
B. E. Slaughter has been named 
service manager of C. S. Hamilton 
Motor Co., Dallas. 
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lhe Flearst Newspapers once again 
call on the Government to 


Get Rid 
of Our Reds 


EFENSE 
RY LS ft: 





Mr. Hearst’s words are as timely today as they were in 
1938. A few Reds and Fellow Travelers have been fired from 
government jobs. Thousands more have not. 


These alien agitators and hate propagandists are due for 
a patriotic American housecleaning that must go into every 
nook and cranny of organized subversion. 


FROM AN EDITORIAL BY 


William Randolph Hearst 


PUBLISHED IN THE HEARST NEWSPAPERS APRIL 27, 1938 





“Communists, Fascists and Nazis are all of the 
same color and odor. They are all rats gnawing at 
the same foundation of Americanism. 

“The American people are sick and tired of the 
whole rotten business of foreign flag-waving and 
alien thinking that is the brazen and scheming 
ritual of these enemies of America, 

“We are thoroughly fed up with all the sham and 
pretense to democratic purposes under which they 
falsely cloak their real hate and contempt for Ameri- 
can democracy. 

“We have too long been tolerant of intolerance. 


“We have too long harbored the scheming hordes 
of Red Anarchists and other imported or domestic 
destructionists who plot against us in guise of harm- 
less liberalists and crackpot idealists. 

“It is time to get them out of America. 

“If these agitators advocate and approve the 
Communistic conditions which prevail in Russia, 
deport these alien sympathizers to Russia where 
they can enjoy those conditions to the fullest extent. 

“Let them starve with the farmers. Let them 
sweat and slave with the laborers for less than a 
living wage. Let them try to express free opinions 
in Russia and face a firing squad.”’ 





Xl 








Highways & Safety... 


Cities Spur Efforts 
To Beat Congestion 


ROGRAMS to alleviate urban 

congestion are being increasingly 
projected in cities throughout the 
country, a survey 
reveals, with 
growing recogni- 
tion among both 
public officials 
and private inter- 
ests that the prob- 
lem of freezing 
central business 
districts of para- 
lyzing traffic snarls is not sus- 
ceptible to speedy solution through 
any readily available panacea. 

In continuation of a_ trend 
which saw such measures enacted 
in a number of other states last 
year, the New York State legis- 
lature recently enacted a bill au- 
thorizing cities to acquire prop- 
erty through condemnation and 
sell or lease it for the private con- 
struction of garages and parking 
lots. 

Issuance of revenue bonds for the 
construction of multi-storied park- 
ing garages, which will be leased to 
private operators, is currently un- 
dor consideration in a number of 
major cities, with indications that 
this trend will continue as enabling 
legislation is enacted by additional 
states. 

Plans for the construction of huge 
underground parking facilities, as 
pioneered in San Francisco, have 

2en considered by many major 
cities and are currently going ahead 
in some instances. There appears 
to be an increasing belief, however, 
that underground garages would be 
profitable only under certain excep- 
tional conditions and are by no 
means a general answer to the off- 
street parking problem. 

In some cities it is being pro- 
posed that local building codes re- 


Michigan Road Builders Meet | 


In Grand Rapids Apr. 13-14 | 


Road builders from all parts of | 
Michigan will assemble at Grand 
Rapids on April 13-14 for the 20th 
annual meeting of Michigan Road 
Builders’ Assn. Congressman Paul 
Cunningham, chairman of _ the 
House subcommittee on roads of 
the committee on public works, 
will speak at the annual banquet. 
Other speakers will be J. T. Calla- 
way, president, American Road 
Builders’ Assn., and State High- 
way Commissioner Charles M. 
Ziegler. 

For the first time the meeting 
has been extended to two days in 
order to discuss the many pressing 
problems with which the road 
building industry is confronted. 
The first day’s sessions will be de- 
vcted to labor relations and con- 
struction specifications with rep- 
resentatives from the association 
and the state highway department 
leading the discussions. 

+ * + 


Wis. Dealers, AAA Sponsor 
Teacher Training School 
Under the joint auspices of Wis- | 


consin Automotive Trades Assn. | 
and American Automobile Agen. | 


a teacher-training institute will be 








held at Oshkosh (Wis.) State 
Teachers College April 5-9. 
Increased interest on the part 


of parents and school officials in 

providing driver training and edu- 

eation for high school students in- 

spired the institute, it was said. 
* * . 


New Name 

The name of the National Con- 
servation Bureau, nationally known 
safety organization, has been| 
changed and in the future will be 
known as the Accident Prevention 
department of the Assn. of Cas- 
ualty and Surety Companies, J. 
Dewey Dorsett, association general 
manager, has announced. The 
change in name was made to clear | 
up certain misunderstandings as to | 
the purposes of the department in 
justice to the millions of insur | 
ance buyers who make its public | 
services possible, he said. 





William Ullman, Washington correspon- | 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
in the nation’s capital every week. 





quire that all new buildings make 
provision for off-street loading, 
unloading and maneuvering of 
the trucks which are required to 
service them, and that similar re- 
quirements apply to alternation 
of existing buildings. 


Construction of modern urban ex- 
pressways into, through, and around 
business areas is either planned or 
already under way in many cities 
where surveys show that much of 
the downtown traffic consists of ve- 
hicles that are going through to 
another part of the city. 


* * * 


UBLIC transit facilities are ex- 

pected to play an increasingly 
important role in solving the urban 
traffic congestion problem and are 
regarded by many traffic experts as 
one of the key answers. It has been 
pointed out that traffic congestion 
can be relieved in direct proportion 
to the number of people who will 
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| | 
| discontinue using private automo- 


biles, and substitute the public tran- 
sit service when coming into town. 

To encourage greater use of pub- 
lic transit, “fringe” parking lots 
have been experimented with by 
some cities, with motorists leaving 
their cars outside the central busi- 
ness district and going the rest of 
the way by public transit. 


Coordination of the activities of 
all municipal agencies and offi- 
cials concerned with traffic con- 
trol and parking is viewed as an- 
other means of dealing with the 
problem more effectively. Along 
these lines the New York State 
legislature this year enacted a bill 
empowering municipalities to cre- 
ate traffic control boards to ad- 
vise on improved methods of com- 
bating traffic congestion. 

Under the measure, traffic con- 
trol agencies, when authorized by 
local governing bodies, would be 
headed by a traffic engineer with a 
minimum of 10 years’ experience. 
Members would be named by the 
mayor and would include the com- 
missioners of police and public 
works, and the head of the planning 
commission. 

While the whole problem of traf- 
fic congestion is by no means new, 
having been building up progres- 
sively since the days of rapid 





SOMETHING NEW in college courses is being offered at the Northeastern University 


School of ‘Engineering, Boston. A 


15-week course, 


carrying credit for two semester 


hours, is open to high school teachers to provide trained instructors in car operation 


for teen-age drivers. Eugene Fanning, of 


the Massachusetts Registry of Motor Ve 


hicles, is course coordinator. To assist in the project the C. E. Fay Co. presented the 


university with a dual-control Plymouth. 


In the picture, C. Norman Fay, president, is 


presenting the keys to Dean Everett while, at left, Registrar of Motor Vehicles Rudolph 


F. King, and, at right, 
department, look on. 


growth of the automotive industry 
after World War I, it has become 
increasingly acute in virtually all 
cities throughout the country since 
World War II. With passenger car 
traffic expected to increase 17 per- 
cent by 1950 and 41 percent by 1960 
over the 1941 level, the problem is 
generally expected to become worse 
before it gets better. 


Growing motor vehicle registra- 
tion and use is not the only cause 


Commissioner Desmond of the Massachusetts Educationa! 


of the currently aggravated situa- 
tion. Another contributing factor is 
that during the temporary decrease 
in motor vehicle use during World 
War II commercial parking facili- 
ties were in many instances di- 
verted to other uses and have not 
been returned to parking space. 


Also, since the war, building con 
ditions and other factors have not 
been conducive to the development 
of new private parking facilities. 





® VENTILATION WHEN IT RAINS No matter ® 
how hard it rains, Ventshades allow windows to be 


partially open. Air circulates freely, but rain stays out. 


@ SAFER DRIVING The hazards of sun-glare on 
bright days and fogged windows in damp weather 
are greatly reduced with Ventshades. 


| best item in our accessory depart- 
ment.” That’s the way leading dealers de- 


scribe Ventshades. And it’s 


that a product which offers the motorist so 
much would be one of the fastest-moving 


Sold Through New-Car Dealers Only 


Coupe Sets—List price $9.00; Dealer’s cost $5.40 


Sedan Sets—List price $17.50; Dealer’s cost $10.50 





only natural 


fort they give 


luxury-look that your customers like. 








“"% Vlertshadest 
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THE GROWING POPULARITY 
OF VENTSHADES 
MEANS EXTRA PROFIT 


FOR YOU! 


items on anybody’s shelves. In just good 
looks alone Ventshades sell 


themselves. 


And when you add the extra driving com- 


the motorist, you've got 


sales appeal that spells profit—lots of it! 


COOLER CAR IN SUMMER Ventshades keep a 
parked car cooler because windows can be left open 


a little for air to circulate. It makes a big difference. 


° ADDED BEAUTY Sleekand shiny Ventshades 


improve the appearance of any car — give it a 
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iona! SCRAP METAL STOCKPILES are so low that Dodge has asked its 4,000 dealers to 
launch campaigns in their cities to send scrap to mills and foundries. L. L. Colbert 
a (right), president of Dodge, and E. ©. Quinn (left), general sales manager, hold a 
window poster which dealers are displaying in the scrap drive. Ray Ayer (extreme left), 
bua- sales supervisor, is promoting the national campaign. Sitting, left to right, are: G. B. 
ir is Wells, manager of by-products for Chrysler Corp., and Pol Raynal, president of Raynal 
ase Brothers and chairman of the campaign among Detroit dealers. 
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not Are Granted Charters Crenshaw Motor Co., Fort Mill; 
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not ~ ‘‘Dealers Tell Me’’ by John O. Munn 1} 
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3. ter, to deal in autos, farm imple- ! ers’ opinion. 








Ventshades won’t rust or rattle. 


DESIGNED TO FIT EXACTLY 








BUICK 
CADILLAC 

OPEN-WINDOW VENTILATION CHEVROLET 
IN ANY WEATHER... CHRYSLER 

DE SOTO 

WITHOUT STRONG DRAFT DODCE 


MADE OF HEAVY CHROME-PLATED BRASS 


Ventshades are a quality product—made of 20-gauge brass. 
The exterior is heavily chrome-plated to meet automobile 
manufacturers’ standards; interior finished in soft green. 


Ventshades are tailored to fit perfectly into the window 
frames of the cars for which they’re designed. Easily and 
quickly installed, they look like a built-in feature. 


NOW AVAILABLE FOR THESE CARS: 


All current models, except station wagons and convertibles 
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Prewar Accent on Marketing Returns 


NEW YORK.— Marketing and 
selling as a factor in business plan- 
ning has increased in many in- 
dustries to a point where it is of 
greater importance than produc- 
tion or finance, the American Man- 
agement Assn. reported last week 
on the basis of a survey of more 
than 1,000 business firms of all 
sizes dealing in industrial and con- 
sumer products. 

The survey, prepared for 

AMA’s conference of marketing 

executives in New York, March 

18-19, disclosed that for the first 

time since before the war, indus- 
try’s demands and requirements 
of business’ customers is begin- 

ning to exert more influence on 
business planning and operations 
than problems of manpower, 
money, materials or manufacture. 

Demands for new products, cre- 

ation of new outlets and customer 


largely responsible, according to 


the survey. 

Material shortages and technical 
problems of production, the neces- 
sity for financial adjustment and 
labor-management relations have 
been overshadowed in varying de- 
grees by the central problem of 
achieving maximum profits rather 
than maximum sales. This trend 
was reported particularly strong in 
recent months as gross volume in 
many industries increased but net 
income in praportion to sales de- 
creased. 


Production became the para- 
mount problem, AMA noted, dur- 
ing the war and the immediate 
postwar years and was succeeded 
in importance by the company 
function of finance in the recon- 
version period. Now, the associa- 
tion found, marketing is coming to 
the fore as the main consideration. 


Concurrent with the growing em- 


preferences changed by both the| phasis on marketing the associa- 
economic and psychological impact |tion found a new concept of re- 
|of the war and postwar period are ‘search for basic business planning 
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Mail Today for Full Information 





lama 


Name 
Address 


City___ 


AUTO VENTSHADE COMPANY 
Box 1402 
Atlanta 1, Georgia 


MAKE OF CAR 


send me complete information about Ventshades. 
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dealer. Please 
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emerging. According to the AMA, 
this concept goes far beyond meas- 
uring probable customer reaction 
and determining the size of the 
market. It calls for using these 
two factors to set the objectives 
against which all company opera- 
tions can be measured. Financing, 
purchasing, materials handling, 
production methods, warehousing, 
distribution and manpower utiliza- 
tion are being keyed more and 
more to marketing, AMA’s survey 
disclosed. 


“We are now concerned in- 
creasingly with what we can sell 
rather than with selling what 
we can make” was reported by 
AMA as a typical company com- 
ment on the new viewpoint. 


Testing of the sales force’s abil- 
ity is an important aspect of sales 
management, the association’s sur- 
vey found, because many com- 
panies admit to an _ uncertainty 
that their salesmen have regained 
their skill at prewar competitive 
selling. Turnover among salesmen, 
believed by many companies to be 
a prevalent indication of this, is 
receiving particular attention. 


Budget contrcls for sales costs 
are considered important, accord- 
ing to the association, because 
many companies, feeling they are 
caught between pressures to hold 
down prices and pressures for 
higher wages which drive up costs, 
see paring of distribution and sales 
costs as one of the major ways 
to increase the possibility of prof- 
itable operation. 

Advertising philosophy is bhe- 
ing reviewed by many companies 
in the belief that advertising 
| techniques must be readjusted 
| because “we are not selling the 
| same thing to the same peop!e.” 
| This is a further refection, AMA 
said, of the creation of new prod- 
ucts and new outlets, shifts in 
market location and customer 
preference and other changes 
conditioned by the war period. 
Companies are tending toward 
|greater coordination of the sales 
|department with the production 
|and accounting departments, the 
association found, to insure profit- 
able operation rather than maxi- 
}mum sales as the true objective. 
AMA found a trend toward holdinz 
the sales department responsible 
|for inventory to a greater extent 
than previously because “goods are 
not really sold until they reach 
| the ultimate customer.” 








Seiberling Report 
Shows Earnings 


Cut by Strikes 


AKRON.—Net income of Seiber- 
ling Rubber Co. in 1947 was cut 
sharply by the “most difficult” oper- 
ating conditions in its history, in- 
cluding six weeks of strikes, J. P. 
Seiberling, president, said last week 
in the company’s annual report to 
stockholders. 

The report, which consolidates the 
company’s Canadian subsidiary for 
the first time, shows net profit of 
$421,614, compared with $1,124,141 
for 1946. Net sales for the year 
dropped slightly, from $33,275,546 in 
1946 to $32,116,490 in 1947. 

Earnings for the year were equiv- 
alent to 58 cents per common share, 
compared with $3 in 1946. The drop 
in earnings was traced principally 
to a second-quarter loss from the 
first strike in the company’s 26-year 
history. 
| Total current assets of $11,291,717 
| compared with liabilities of $4,621,- 
|658 to show a ratio of 2.44 to 1 
| Working capital dropped $475,519, 
| principally because of investments 
in plant and equipment, the report 
|}explained, and at the year end was 


$6,670,059. Surplus was increased 
$29,576 for a year-end total of 
| $4,710,754. 


| Borrowings from banks totaled 
| $1,800,000, Seiberling said, indicating 
lthat working capital was “inade- 
| quate to finance higher costs result- 
ling from current inflation, plus 
| slower inventory turnover resulting 
from “a return to peacetime busi- 
ness conditions.” 


Bob Finlay's ‘‘Auto Advertising’’ column 
gives the latest developments in dealers’ 
and manufacturers’ plans for winning pros- 
pects and influencing buyers 
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Durrett Sues Dizzy Dean 


In Texas Site Issue 


Suit has been filed in Dallas 
district court against Jerome H. 
(Dizzy) Dean, ex-baseball pitcher, 
by F. J. Durrett, Lancaster (Tex.) 
automobile dealer, who has been 
leasing a business site owned by 
Dean. 


The matter under consideration 
of the court is the status of a 
three-year lease and an option to 
buy the site which Durrett says 
he has in his possession. 

* + +. 


Bale & Critz Play Host 


To Independent Garagemen 


Bale & Critz Co., Little Rock, 
Ark., and the Chevrolet Motor Di- 
vision were joint hosts at a dinner 
party for the independent garage 
men of Little Rock. About 400 
guests were in attendance. 

John Bale was _ toastmaster. 
Speakers included R. B. . 
zone manager, Memphis; P. W. 
Kemp, regional parts and acces- 
sories manager, Kansas City; Lee 
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Flaherty, parts and accessories 

representative, Memphis, and Ben 

Gilliland, Memphis. 
+ 
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Karr & Klenk Open Plant 


For Studebaker in Md. 


Harry E. Karr jr. and Hall Klenk 
officially opened York Motors, Inc. 
(Studebaker), York and West Rds., 
Towson, Md. 

They celebrated with a party at 
the Penn hotel in Towson. 

* * - 


Banquet-Preview 
125 Nolan-Brown Workers 


See ’48 Cadillacs 


More than 125 employes of No- 
lan-Brown Motors Co. (Cadillac- 
White), Miami, Fla., attended the 
annual banquet of the organization 
and a preview of 1948 Cadillacs, 
held in the firm’s showrooms. No- 
lan-Brown is also Cadillac distrib- 
utor for Florida and seven coun- 
ties in southern Georgia. 

One of the surprise performances 
of the evening was that of General 


6 Reasons 


why 


Your Customers 


i # ee 
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THE NEW PARTS AND SERVICE building of Thomas M. Lucas Inc. (DeSoto-Plym- 
The buil The 


outh), Stockton, Calif. 


ding contains 15,000 square feet of floor space. 


Pp owns a second building of 10,000 square feet for new-car display. 


Manager R. W. Pierce, who, as 
toastmaster, recited the names and 
occupations of every employe pres- 
ent. Since coming to Nolan-Brown 
in December, 1945, Pierce has seen 
the organization grow from 25 em- 
ployes to more than 100, and the 
plant expand from 20,000 to 120,000 
square feet of floor space. 


A feature of the Nolan-Brown 
organization is the trainee pro- 
gram. There are now 40 in train- 
ing, many of them under the GI 


bill of rights, as mechanics, paint- 


ers and metalworkers. 
” + * 


Valley (L-M), Fargo, N. D., 
Plans Plant, New Line Debut 


The last of April, coincidental 
with the showing of the new model 
cars, Valley Lincoln-Mercury Inc. 
will open its new building at 26 
N. 10th St., Fargo, N. D. 

The building will occupy a space 
of 65 by 120 feet. Adjoining prop- 





inate rattles and that 
sound. 


e Deadens Vibration Noise. Spray 
it on the undersides of hood, 
fenders, splash pans, etc., to elim- 
“tinny” 





e Prevents Rust and Corrosion. 
Water-splash and road salts cause 
fast deterioration. Owners are 
especially receptive to sugges- 


want 
Flintkote 


tions that help protect their size- 
able investment. 


Underbody 
Coating... 


Point out these selling points to your customers. 





All of 


them are prospects for Flintkote Underbody Protective 


Coatings. And every job you do puts a handsome profit 


in your pocket. 


You can get these popular coatings in both solvent and 


emulsion (non-inflammable) forms, in containers of 55 


gallons and 5 gallons, Coverage will approximate 25 sq. 


ft, per gallon at recommended 1/16 inch thickness, 
Flintkote Underbody Protective Coatings are quick 
and easy to apply with spray equipment generally avail- 
able. The compressor you have now may be adequate. 
Write today for full information, and learn how to 
cash in quick on this popular “accessory”. 


e Cushions Against FlyingGravel 
and Road Chemicals. Stones 
thrown by wheels cut right 


. through thin underbody paints 


.. and expose raw metal. Being 
resilient and corrosion-resistant, 
Flintkote Underbody Protective 
Coatings guard against this 











THE FLINTKOTE COMPANY - 


Ree eee 
}PRODUCI 





damage. 


e Checks Infiltration of Exhaust 
Fumes to Car Interior, A safety 
measure that adds much to clean, 
comfortable motoring. 


advantage. 


e Goes On Fast and it’s there to 
last. Coating applied in about 
one hour. Car is not out of service 
for long ... and one application 
usually lasts the lifetime of the 
vehicle. 





e@ Seals Underbody Joints Against 
Drafts and Moisture. 
generally welcome this healthful 


Drivers. 





Industrial Products Division 


30 ROCKEFELLER PLAZA, NEW YORK 20,N. Y. 


ATLANTA e BOSTON e CHICAGO HEIGHTS « DETROIT « LOS ANGELES 
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FLINTKOTE 
Underbody Protective Coating 


erty will be a used car lot. Eddie 
Aalgaard is president and W. W. 


Wallwork is vice-president. 
> = + 


Crosley Names 


7 New Dealers 


Powel Crosley jr., president of 
Crosley Motors, Inc., has an- 
nounced the appointment of the 
following firms as additions to the 
nationwide Crosley dealer organ- 
ization. They are as follows: 

Hensley’s Garage, 104 E. Van 
Buren St., Danville, IIL; Center 
Motor Sales, 15 Center St., Mal- 
den, Mass.; Kay Auto Sales, 120 
N. Second St., Rockford, Iil.; Mon- 
Dela Motor Co., 580 Lancaster 
Ave., Bryn Mawr, Pa.; .Consoli- 
dated Tire & Motor Sales, 121 
Northwest St., Lima, O.; McClure 
Morot Co., U.S. 45 Highway South, 
Corinth, Miss., and Tappen Motor 
Sales, 316 Elm St., Helena, Mont. 


Twin Observance 
Hall to Mark 42 Years 
With Wausau Opening 


Formal opening of new facilities 
to mark his 42nd year in the auto- 
motive business is being planned 
by L. H. Hall, president of L. H. 
Hall Motor Co. (Chrysler-Plym- 
outh), Wausau, Wis. 

Hall recently bought out the fa- 
cilities of his next door neighbor, 
Valley Motor Sales, Inc., thereby 
adding 7,200 square feet of floor 
space to his plant. 

Hall started in the automotive 
business in Detroit in 1906, selling 
for Ford. He later switched to 
Chalmers, Maxwell and finally to 


Chrysler. 
* * 


Davis Building, Mariana, Fla., 


New Home of Peacock 


The new Davis building, located 
at Jefferson and Market Sts., Ma- 
riana, Fla., has been leased to Pea- 
cock Motors (Oldsmobile), it is 
announced by Ruel Peacock, 
owner. 

The Davis building will be util- 
ized by Peacock Motors as a dis- 
play and salesroom and will have 
a 50-by-90 foot warehouse as a 
garage in connection. 

* + * 


Bahney Opens Chevrolet Firm 


In Akron, Ind. 


Guy H. Bahney, former manager 
of a Chevrolet dealership in Peru, 
Ind., is opening his own Chevrolet 
dealership in Akron, Ind. A mod- 
ern sales and service garage will 
be constructed for the new dealer- 
ship. 

* * ce 


Mertz Shifts From Ford 
To Studebaker in Pa. 


Byron M. Mertz, president, 
Mertz Motor Sales Co., Inc., 201 
W. Sunbury St., Shamokin, Pa., 
has announced his acquisition of 
a Studebaker franchise. 

Mertz was formerly a Ford 
dealer at the same location. 

* * . 


Cashen, Herring Head Up 


Ottawa County (O.) Assn. 


Robert V. Cashen has been elect- 
ed president of the Ottawa County 
(O.) Automobile Dealers Assn. 


Oscar Herring was elected as 
secretary-treasurer. 
* * 


Villa-Pontiac Expands 


Joe Villa, president of Villa-Pon- 
tiac, Inc., 2820 Bailey Ave., Buffalo, 
has announced the appointment of 
Donald L. Davis as new-car sales 
manager and C. James Rutland as 
used-car sales manager. Villa also 
announced the opening of a new 
used-car lot and additional service 
quarters adjacent to the company’s 
main building. Still further expan- 
sion is contemplated with the con- 
struction of a new building in the 
near future. 

* 


* . 
Miller Heads Hudson Club 


Southern West Virginia Hudson 
dealers have elected Paul Miller, 
of Miller-Harless Auto Sales, Nitro, 
W. Va., president of their. service 
manager’s club. The group, con- 
sisting of dealers and service man- 
agers from 16 Hudson firms, also 
elected Earl Workman, Clendenin, 
vice-president, and O. ©. Lewis, 
Nellis, secretary and treasurer. 
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Dealer Doings 





will be one story high, with base- 
ment. Structural glass blocks will 
be used for facing. 

In addition, the company will 
build a metal structure 24 by 60 
feet on the property across the 
street from the motor company 
building for warehouse purposes. 
Dealership owners are E. J. Ander- 
son and Frank Boss. 


* * * 


Timberlake Building 


In Victoria, Tex. 

Ground has been broken in Vic- 
toria, Tex., for the $85,000 plant 
of Timberlake Motors (Ford). 

Henry Timberlake is president 
and manager of the company. 

* * + 


Concern in Bethany, Mo., 


Sold to Carlisle, Smith 

A. C. Flint has sold Flint Motor 
Co., Bethany, Mo., to H. H. Car- 
lisle, N. D. Smith and D. W. Car- 
lisie, all of Princeton, Mo. 

The new owners will operate the 
business under the name of the 
Carlisle-Smith Motor Co. H. H. 
Carlisle is a veteran dealer at 
Princeton. 













» 


Women Love It! 
K.C. Shoppers Solve Problem 


Of Where to Park 
Customers of the Allen Chevrolet 
Co., North Kansas City, are now 
provided “shuttle service” between 
N. Kansas City and the heart of 

downtown Kansas City, Mo. 
Frequent trips on regular sched- 
ules in a station wagon equipped 
with radio-telephone permits cus- 


Harrison-Girdler Motors 


Building $80,000 Plant 


A building permit has been is- 
sued to Harrison-Girdler Motors, 
Ine. (Ford), 2418 Bardstown Rd., 
Louisville, for the construction of 





be finished shortly and will occupy 
about four times the space of pres- 
ent facilities. 

* * * 
Bird-Kultgen of Waco 
Plans Truck Building 


A modern truck sales and service 
building will be constructed soon 
by Bird-Kultgen, Inc., Waco, Tex., 
on a three-and-a-half acre site at 
23rd and LaSalle Sts., Waco. 

The site, purchased for $21,000, 
has a 380-foot frontage. It is 445 
feet deep. 


Zaleson Buys Out Burwen 
For Reported $100,000 


The Worcester (Mass.) county 
dealership for Kaiser-Frazer has 
been purchased by William Zale- 
son, president of Zaleson Motor 
Sales Co., 1000 Southbridge St., 
from Arthur Burwen of Wakefield, 
who operated under the name of 
Burche Co. 

Also included is a garage and 
salesroom at 50 Shrewsbury St. 
and Brackett Court. Reported sales 
price was about $100,000. 


* * * 








MESSENGER & MILBURN (Ford), Gordon, Neb., presented a dual-training car to 
the high school in that city. Twenty-six non-driving students are enrolled in the course, 


according to G. J. Messenger. 


er distributor, has opened its new 
headquarters in El Paso, Tex. An 
exterior of Indiana limestone and 
spacious showroom and shop areas 
are highlights. 

Joe Goodell is president, J. T. 
McConnell, manager; Robert Beck, 
sales associate; R. G. Vaughn, 
wholesale manager; George A. Mc- 
Leod, service manager; Bill Gray, 
parts manager, and John Gordon, 


office manager. 
+ * * 


Driving Lessons 


Motors (Packard), Tacoma, Wash., 
has come forward with what is 
probably “another first” for Ta- 
coma. 

He has obtained the services of 
a professional driving instructor 
and will offer free car driving les- 
sons to customers who buy his new 
or used cars. 

He plans publicizing the plan in 
the Tacoma newspapers. 

* *~ +” 


Enright (Nash) Opens 
Enright Motor Co. (Nash) has 
opened its new building on Dalton 


tomers to leave their cars at the 
dealership for service and continue 
into the city in the Allen station 
wagon. Women customers find the 
service particularly attractive as 
it eliminates parking worries on 
shopping trips. 

Since the service was installed, 
an average of 40 persons per day 
have taken advantage of the round 
trip schedules of the station 
wagon. 


$250,000 L-M Dealership 


Begun in Houston, Tex. 


Work has started on the $250,000 
modern structural steel building 
that will house the Lincoln-Mer- 
cury division of Raymond Pearson 
Co., Houston, Tex. Construction is 
expected to be completed by late 
summer, Raymond Pearson, presi- 
dent, said. 

Streamlined and _ incorporating 
many new ideas, the building will 
consist of a 30-by-60 foot show- 
room, with 12-foot plate glass win- 
dows on three sides, behind which 
will be located two stories of air- 
conditioned offices. Cars will enter 
the 110-by-150-foot shop section 
through 14-foot electrically oper- 
ated overhead doors. There will be 
32 working stalls for mechanics, 
eight lifts for automobiles and a 
traveling hoist. 

of * * 


Galyean Buys Big Tract 
For Service Expansion 


Purchase of 37,000 square feet 
of land adjoining the building 
now occupied by Tag Galyean 
Inc. (Dodge-Plymouth), Charles- 
ton, W. Va., has been announced 
by T. A. Galyean, president of 
the dealership. 

This transaction brings the to- 
tal area of the firm’s operation 
to 100,730 square feet or nearly 
a full city block. Purchase of the 
property resulted from a need 
for increased space for parts, 
service and used cars. 

oe + * 


Oldsmobile Home in Tampa 
Is Opened by Ferman 

Ferman Motor Car Co., Inc., has 
opened new quarters as Ferman 
Oldsmobile, at 401 Washington St., 
Tampa, Fla. 

The dedication came on the 53rd 
anniversary of the arrival in 
Tampa of the founder and presi- 


dent of the company, W. Fred 
Ferman. 


oa 


* * 


Tucker Dealership Opened 


By Morin in Laconia 

A Tucker dealership has been 
opened by Gerard Morin in La- 
conia, N. H. Morin is a former dog 
sled driver and during the war 
trained dogs at an Army camp in 
Montana. 

Harold E. Tucker, no relation to 
Tucker Corp. president Preston 
Tucker, is Morin’s service man- 
ager, 

* * 
Anderson-Boss Motor Co. 


Constructs New Building 
A new building of modernistic 
design is being erected by Ander- 
~4son-Boss-Motor Co. (Ford), Marys- 
ville, Kans. 
The structure, 24 by 60 feet, will 
be of brick tile construction and 








an $80,000 concrete and steel ga-| K-F Distributor in El Paso 


G. L. Harrison, general manager, | Opens Big New Plant 
estimated the new structure will 


El Paso Motor Co., Kaiser-Fraz- 


GILBARCO’S NEW LINE of lubrication equipment is right in 
the tradition of quality that has made Gilbert & Barker 
Manufacturing Company a leader in the petroleum 
equipment field for over 82 years. Not only is this a 
Gilbarco-quality line in every detail, but it incorporates 
many new time-saving, energy-saving features that 

can mean extra dollars in your cash register. 


PICTURED ABOVE is Gilbarco’s handsome new DeLuxe 
Lubri-Servet Battery with guns... one of several types of 
equipment that are available, in individual units as well... 
mobile or stationary. And if you are looking for even more 
moderately priced equipment, you'll find our Leader line 
also has the same dependable Gilbarco quality. Send for our 
full-color catalog today and find out all about this new line 

of profit-making lubrication equipment. 


Satterlee Offers Service 


With Car Purchase 
Herb Satterlee of Herb Satterlee | ness for 24 years. 


Ave., Pittsfield, Mass. The firm is 
owned by Walter B. Enright, who 
has been in the automotive busi- 





Gilbert & Barker Manufacturing Co. 
West Springfield, Mass. 
Toronto, Canada 





A fine car 
made even finer 


.And an opportunity that st 





Without any question, the 1948 Pontiac has more appeal 
for more people than any Pontiac ever built. 
Always popular above and below its price class because of 
its outstanding quality and extra value, Pontiac now offers 
exceptional luxury in six new deluxe models. 


With 15 differemt models, including two station wagons and 
the deluxe Torpedo convertible, Pontiac for 1948 com- 
pletely satisfies the demands of still more people. 


In addition, the 1948 Pontiac is the lowest-priced car to 





nine 


j 
| 





offer the incomparable driving ease of GM Hydra-Matit]] dealerships 
Drive (available on all models at additional cost). Instead, it i 
POF 

Foes 3 With its dea 
Because Pontiac so uniquely meets the demands of so manyj lewth of t 
E 3 : wth of b 

people, Pontiac dealers enjoy the extra security and ext 
profit of an unusually wider market. Everything 


. ; : ; : _ , | the Pontiae 
Couple this wider market with a finer product and Pontiac‘ 


enviable owner loyalty and you have three highly importa Pontiac de 
factors in the steady growth in the size and value of Ponti# ‘eeess and 





se kbeds 













DeLuxe Torpedo 
4-Door Sedan ‘ 












LC 7ESIPy Torpedo Business Coupe f 
: 

. Z : 

DeLuxe Streamliner ZA t 
4-Door Sedan <K i 


DeLuxe Torpedo Convertible 





Low 


Streamliner 
Station Wagon 





Si 


‘a- Matit 


DeLuxe Streamliner 
Sedan Coupe 


IDENTIFICATION OF PONTIAC MODELS AS ILLUSTRATED 
GM Hydra- Matic Drive and White Sidewall Tires optional at additional cost. 


2-Door Sedan 


nds byitselft 


dealerships. But all of this didn’t come about accidentally. 





lnstead, it is the result of Pontiac’s far-sighted cooperation 
' 


Oo manyy 
d extra 


vith its dealers, its long-range planning toward the mutual 
gtowth of both factory and dealers. 


Everything has been and will continue to be aimed at making PONTIAC MOTOR DIVISION 


om the Pontiac dealership a more valuable dealership. 
ontiac’ 


OF GENERAL MOTORS CORPORATION 


portan Pontiac dealers unquestionably have an opportunity for 
Ponti# ‘Yecess and growth that stands alone in the industry. 
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Auto Personnel 





Borchik Named to Head 


Willard Replacement Sales 


Appointment of G. A. Borchik to 
the position of manager of replace- 
ment sales for Willard Storage Bat- 
tery Co. is announced by F. R. 
Somers, director of merchandising. 

In his new position, Borchik will 
assume responsibility for customer 
relations, distributing channels and 
facilities and distributor sales per- 
formance. He also will continue 
supervision of related products de- 
velopment. 

* + * 


Hollingshead Boosts Lukens 


To Vice-Presidency 


W. H. Lukens, for more than 23 
years export manager of R. M. 
Hollingshead Corp., Camden, N. J., 
has been promoted to vice-presi- 
dent in charge of overseas sales. 


Lukens recently retired as presi- 
dent of the Overseas Automotive 
Club after serving two terms and 
is past president and present direc- 
tor of the Foreign Traders Assn. 
of Philadelphia. In addition he is 
chairman of the international trade 


committee of the National Stand- 
ard Parts Assn. 
os * * 


U. S. Equipment to Handle 


Kilray Blinds in Southwest 


Sanders and Co., Inc., Atlanta, 
manufacturer of Kilray adjustable 
auto blinds, has announced ap- 
pointment of U. S. Equipment Co., 
41 San Jacinto St., Houston, as 
factory representative for the 
Southwest territory including Tex- 
as, Louisiana, Oklahoma, New 
Mexico and Arkansas. 

Ed G. Lenzner of U. S. Equip- 
ment Co. is general sales manager 
for the area. 

« 


* 
K-F Appoints Duffy to Head 
New Furnace in Utah 


Appointment of Edward J. Duffy, 
a veteran of nearly 30 years in the 
iron and steel industry, as man- 
ager of Kaiser-Frazer’s new Iron- 
ton blast furnace division at Provo, 
Utah, has been announced by Ed- 
gar F. Kaiser, K-F vice-president. 

Duffy, who was transferred from 
the Fontana (Calif.) plant of Kais- 





“GLASS DOORS MAKE a very attractive feature in any showroom as they actually 


add another window,’’ Oharies B. D 
Mass., points out. The dealership, 
facilities. 


rew, president, Hampton 
a 10-point Nash firm, 


recently completed its new 





er Co., Inc., where he served as|quesne, Pa., where he started his 


superintendent of the iron produc- 
tion division, has already assumed 
his new position. He has been with 
the Kaiser organization since it 
entered the steel business in 1942. 
He was previously employed by 
Carnegie-Illinois Steel Corp. at Du- 





career in 1919. 
* * 


* 
Howard Takes Sales Post 


With H. O. Canfield Co. 


H. O. Canfield Co., Bridgeport, 
Conn., manufacturer of rubber 
products, has appointed Eliot W. 


ae 


ARO TOP 
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Lead the Way to TOP Dollars 


* 


We Manufacture the World’s Finest 
Replacement Convertible Tops--- 


---and the MOST of Them 
J. R. Hamlin 


* 





IT WILL PAY YOU TO WIRE OR WRITE FOR THE NAME OF THE 
NEAREST ARO DISTRIBUTOR 


A Few Choice Areas Are Still Available 


Aro Manufacturing Co. 


BOSTON 15, MASS. 


702 BEACON ST. 








Howard as sales manager in charge 
of both its industrial and trade 
division sales. 

Howard previously was sales 
manager of Firestone Rubber and 
Latex Products Co. and Firestone 
Industrial Products Co. 


od * * 
Lumite Appoints Three 


To Field Sales Staff 


John H. Campbell and William 
P. Middeleer will represent the 
Lumite screen cloth sales depart- 
ment of Chicopee Mfg. Corp., and 
William A. Kerrigan will work on 
Lumite upholstery fabric sales, it 
has been announced. 

Campbell was formerly admin- 
istrative assistant at the American 
Cyanamid Co., and was previously 
a salesman for Vick Chemical Co. 
Middeleer was a pilot in the Army 
Air Forces. Kerrigan was a sales 
representative for Brown & Wil- 
liamson Tobacco Co., and previ- 
ously associated with the Social 
Security Administration. 

+ * 


Chrysler Shifts Sellers 
To New California Plant 


G. W. Troost, comptroller of 
Chrysler Corp., announces appoint- 
ment of Herbert E. Sellers as gen- 
eral auditor of the new Dodge San 
Leandro (Calif.) plant, which is 
scheduled to begin operations 
some time this spring. 


Sellers has been associated with 
Chrysler Corp. and its predecessor 
company, Maxwell Motor Corp., 
for more than 30 years. During this 
period he served in a wide variety 
of capacities, including factory 
auditor of the Chrysler and Dodge 
main plants, assistant general fac- 
tory auditor, and during most of 
the war as general auditor of the 
Evansville (Ind.) plant. 

+ + 


* 
Cogswell and Cooper Get 


Ford Posts at Memphis 


Keith B. Cogswell and J. W. 
Cooper have been named assistant 
district managers at Ford Motor 
Co.’s Memphis branch, according 
to Ira B. Groves, Ford’s southwest- 
ern regional manager. 


Cogswell has been associated 
with the Ford organization for 26 
years. He succeeds H. (Dolly) 
Parker, who resigned to take a 
Ford dealership at Magnolia, Ark. 

Cooper has been associated with 
Ford for 23 years. He succeeds 
J. Frank Norris jr., who resigned. 

* * ” 


Adams Joins Pyrene Sales 
As California Rep 


Robert W. Adams, former assis- 
tant advertising manager of Py- 
rene Mfg. Co., maker of fire ex- 
tinguishers at Newark, N. J., has 
joined the company’s sales staff. 

George H. Boucher, vice-presi- 
dent in charge of sales at Pyrene, 
said Adams, who has been with 
Pyrene for nine years, will cover 
the territory in the Oakland- 
Fresno section of California. Rob- 
ert W. Wilde, a former Army pilot, 
has joined the advertising depart- 
ment of the company. 

* 7” * 


American Brake Shoe Names 


Biggs as Vice-President 


Fred P. Biggs has been appointed 
first vice-president of Brake Shoe 
& Castings Division of the Ameri- 
can Brake Shoe Co., according to 
an announcement by M. N. Trainer, 
division president. 

Biggs has been with Brake Shoe 
since 1916. In addition to his new 
duties, he will continue as vice- 
president in charge of sales of the 
Brake Shoe & Castings and South- 
ern Wheel Divisions, positions 
which he has held since 1944. 

* * 7 


Gray Named by Wel-Ever 


Albert P. Fall, president and gen- 
eral manager of Wel-Ever Piston 
Ring Co., Toledo, announces that 
Harry F. Gray has been appointed 
U. S. manager for the company’s 
replacement sales. Gray has opened 
his sales office at 418 Western Re- 
serve Bldg., Cleveland. Gray was 
formerly president of International 
Piston Ring Co. 

. * +* 


Maremont Appoints Two 

Director of sales Charles A. 
Klaus of Maremont Automotive 
Products, Inc., Chicago, recently 
announced the appointments of 
Max P. Kaiser and Ernest Trout- 
man as district managers. 
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AUTOMOTIVE NEWS, 
ploy of Eiler F. Hansen & Asso- | 


Auto Personnel 


Milwaukee Truck Position 


Given Peart by Ford 

Appointment of L. R. Peart as 
manager of the Ford Milwaukee 
district truck and fleet sales de- 
partment has been announced by 
J. D. Ball, director of truck and 
fleet sales. 

Peart has been associated with 
the company as a district sales 
representative since his discharge 
from the Army in April, 1946. For 
six years before the war he was 
associated with automobile dealers 
as a general sales manager. 

+ * * 


Alemite Appoints Kirill 


Eastern Account Rep 

Peter Kirill, Babylon, N. Y., has 
been named eastern national ac- 
count representative of the Alem- 
ite division of Stewart-Warner, 
with headquarters at the Alemite 
factory branch, 37 W. 65th St., 
New York, according to Gus Tref- 
feisen, retail sales manager. 

In his new position Kirill will 
work with distributors of lubrica- 
tion equipment in Boston, New 
York, Philadelphia, Baltimore, 
Hartford and Buffalo. 

* > * 


Two Retail Managers Shifted 
By International Harvester 


W. K. Perkins, manager of sales, 
International Harvester motor 
truck division, announces the fol- 
lowing change in branch personnel: 

M. F. Williams, formerly retail 
manager at the Wichita (Kan.) 
truck branch, has been transferred 
to the San Antonio (Tex.) truck 
branch as assistant manager. 

F. C. Mayer, formerly retail man- 
ager at the Birmingham (Ala.) 
truck branch, has been appointed 
assistant manager at the Charlotte 
(N. C.) truck branch. 


. * + 
3 New Distributors 
Named by South Wind 


Appointment of three new dis- | 


tributors for South Wind car heat- 
ers has been announced by S. E. 
Heymann, sales manager of the 
South Wind Heater division of 
Stewart-Warner Corp. 

They are Alemite Co. of the 
Southeast, Jacksonville, Fla., with 
branch at Atlanta; Alemite Co. of 
Minnesota at Minneapolis, and, for 
Washington, Oregon and north- 
western Idaho, Alemite Co. of 
Northern California, San Fran- 
cisco. 

* * + 


Burgdorf, Ford Manager 


At Charlotte, N. C., Retires 


C. A. Burgdorf, manager of the 
Charlotte (N. C.) branch of Ford 
Motor Co., has retired after com- 
pleting 25 years of service with 
the company. 

Burgdorf assumed manager- 
ship of the Charlotte offices in 
April, 1939. He has served Ford 
in Long Beach, Calif., Houston, 
Tex., and St. Louis. 


* * * 


Hickman Named to Head 


Goodrich Field Personnel 


John R. Hickman has been ap- 
pointed director of field sales per- 
sonnel for B. F. Goodrich Co. Hick- 
man succeeds Dale Kramer, grant- 
ed a temporary leave of absence 
for reasons of health. 

Hickman has been with Goodrich 
since 1944, starting as a job analyst, 
and later serving as supervisor of 
office training. He had been man- 
ager of employes’ services since 
1946. 


* + * 


Wahlberg District Head 


For K-F at Minneapolis 

B. L. Wahlberg has been ap- 
pointed Minneapolis district man- 
ager for the Kaiser-Frazer Sales 
Corp. He was sales promotion work 
with Standard Oil Co. for nine 
years and recently was field engi- 
neer for Mutual Dealers Wholesale, 
Inc., St. Paul, Minn. 


* * * 


Wilson and Ward Appointed 


Chevrolet Plant Chiefs 


William G. Wilson, for the past 
27 years a Chevrolet employe, has 
been appointed plant manager at 
the Chevrolet-Atlanta assembly 
Plant to replace R. A. Johnson, it 


is announced by Hugh Dean, Chev- 
rolet manufacturing manager. 
Charles F. Ward, a member of 
the Chevrolet-St. Louis assembly 
plant organization since 1921, has 
been appointed plant manager 


there. 
* + * 


Reo Promotes Martin 


Promotion of J. W. Martin to 
wholesale manager in charge of 
dealer territory for southern Cali- 
fornia has been announced by Ray 
Lawrence, Los Angeles. branch 
manager for Reo Motors, Inc. 
Russell Watkins has been promot- 
ed from the retail sales force to 
succeed Martin as _ retail sales 
manager. 

oe * * 


Johnson Joins Hansen 


Robert T. Johnson has resigned 
as purchasing agent for Electra 
Mfg. Co. of Kansas City and Atchi- 


son, Kan. He has entered the em- 


ciates, Chicago manufacturers’ 


agents, covering the metropolitan 


Chicago area. 
* 


Priestley on Board 


Fred H. Haggerson, president of 
Union Carbide & Carbon Corp., has 
announced the election of William 
J. Priestley as a director. Priestley 
has been with the organization 
since 1923, and has been a vice- 
president in charge of the alloys 
and metals division since Novem- 
ber, 1945. 


+ + * 


Rodgers in New Post 


American Cyanamid Corp. an- 
nounces appointment of James L. 
Rodgers jr. as general manager of 
its new plastics and resins divi- 
sion. 

> J * 


Fruehauf Lists Appointments 

Appointment of D. B. (Dex) Wal- 
ter as assistant manager of Frue- 
hauf Trailer Co.’s Detroit branch is 
announced by E. A. Watson, man- 
ager of the branch. Tom Chippen- 
dale, . formerly © assistant service 
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MORE THAN 30,000 PEOPLE attended the formal 


of the new home of 


opening 
Modern Chevrolet Co., Winston-Salem, N. C. The building is designed to embrace ali 
of the latest improvements and innovations for providing utmost in sales and service. 


manager, is now branch service 
manager. Additions to personnel in- 
clude Dan Krauss and Lew Fox as 
truck body salesmen. 

” ° * 


Porter Office in Houston 


H. K. Porter Co., Inc., of Pitts- 
burgh, has appointed William Lee 
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district manager of its new Hous- 
ton (Tex.) sales office at 1045 Elec- 
tric Bldg. Porter produces oil pro- 
cessing and refining equipment. 


Bob Finlay’s ‘‘Auto Advertising’’ column 
gives the latest developments in dealers’ 
and manufacturers’ plans for winning pros- 
pects and influencing buyers. 
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RICHMOND 


(Automobile Auction of Virginia. H. Mi- 
chael Ryan, manager. Sales every Friday. 
Prices are for Mar. 19.) 

(Market here shows 75 percent of offer- 

ings sold.) 

BUICK 


*41—Special sedan, 1, $925. 


LET 
'48-—FL sedan, 1, $2,190. 
'47—FM sedan, 1, $1, 750; 1, $1,780. 
*46—Pickup, 1, $930 
'42—Sedan, 1, $730; - a. 1, $860 
*41—Sedan, 1, $885; 1, 
‘40—Sedan, 1, $735; 1, S00. 
DE soTO 
'46—Deluxe sedan, 1, $1,600. 
DODGE 
'47—1-ton pickup, 1, $1,275 
*46—Sedan, 1, $1,210. 
*39—Sedan, 1, $535. 
FORD 
'48-—SD sedan, 1, $1,970. 
‘47—SD sedan, 1, $1,630; 1, 
1, $1,385. 
'46-—SD sedan, 1, $1,150; 1, $1,385; 
1, $1,400; 1, $1,325. 
'42—Sedan, 1, $835. 
*41—Sedan, 1, $650; 1, $630 
‘40—Sedan, 1, $895; 1, $710. 
HUDSON 
$500. 
LINCOLN 
$1,975. 
$700. 
MERCURY 
'46—Club coupe, 1, $1,600. 
OLDSMOBILE 
'48—Sedan, 1, $2,325. 
*41—Sedan, 1, $675; 1, $600 
PACKARD 
*42—Sedan, 1, $825. 
*40—Sedan, 1, $520. 
PLYMOUTH 
'47—SD sedan, 1, $1,500. 
'47—Convertible, 1, $1,875. 
'42—Sedan, 1, $865; 1, $520 
*41—Sedan, 1, $450. 
PONTIAC 
eee (8) sedan. 
$1,700; 1, $2,100. 
140-—Bedaa. x $740. 
STUDEBAKER 
'42—Sedan, 1, $775. 


BIRMINGHAM 


Auto Auction Sales 
Prices are for 


$1,150; 


*42——Sedan, 1; 


'47—Sedan, 1, 
‘42—Sedan, 1, 





1, $1,980 


Auctions 


(Dixie 
sale of 


every Monday. 
Mar. 22.) 
(Market here shows 93 cars sold out of 


162 offerings.) 
BUICK 


'46—RM sedan, 1, $1.890 
'42—Sedan, 1, $850. 
‘41—-Super sedan, 1, $850. 
CADILLAC 
'46—Sedan, 1, $3,025. 
‘42-Sedan, 1, $1,900. 
CHEVROLET 
‘48-—FL sedan, 1, $2,300. 
*48-—SM club coupe. 1, $2,145. 
'47—-8M sedan, 1, $1,790; 1, $1.700 
'47--FM station wagon, 1. $1,840 
'47--FL sedan, 1, $2,150; 1, $1,960 
'46-—FM sedan, 1, $1,670; 1, $1,590 
'42—Club coupe, 1, $1,000 
*41—Club coupe, 1, $885; 1, 
1, $1,160; 1, $1,075. 
‘41 oo 2, so 1, $865; 2. $860 
2, $1,055; epee: 2, $950 
“40 Sedan, 1, S075: . $1,025; 1 
*39-—Sedan, 1, $795; 1, $600. 
'37—Sedan, 1, yy 
‘31—Sedan, 1, $100. 
CHRYSLER 
'47—Sedan, 1, $2 


, 550. 
*42—-Sedan, 1, $1,000. 
'39—Coupe, 1, $400. 
DE soTO 
‘46—Deluxe sedan, 1, $1,700 
DODGE 
1, $1,910. 
1, $1,770. 
1, $800; 1, $825 
1, $750. 
*39—Coupe, 1, $555. 


FORD 
'48-——-SD sedan, 1, $2,115; 1, $2,175 
'47—Station wa, we a $1,600. 
*46—Sedan, 1, $1, 
'42—Convertible, t my, 290. 


$900; 


sano 


‘48—Sedan, 
*46—-Sedan, 


Used Car Auction Prices 


'42—Sedan, 1, $900. 
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A light that flashes through a ‘‘Lucite”’ 
lens when gas is running low. It’s a little 
thing. But it’s an idea for Micro-StyLinc 
that may help sell the car! 























MISCELLANEOUS 
‘48—-GMC half-ton pickup, 1, $1,710 
LOS ANGELES 
(California Auto Dealers’ Wholesale Auc- | © 
tion. Sales held every week on Tuesdays | 
DODGE and Thursdays. Prices listed are for week | 
46—Half-ton pickup, 1, $950 |} of Mar. 23.) 
'36—Half-ton pickup, 1, $80. (Market here shows sales to be erratic. = 
FORD Heaviest selling is in '37 to '42 model —e 
'48—Half-ton pickup, 1, $1,625; 1, $1,650; ranges. Last sale resulted in 60 sold '48—R 
2, $1,975; 2, $2,000. out of 150 offerings.) ‘4 R 
'48—SD sedan, 1, $1,910; 1, $1,920; BUICK ‘40—8} 
1, $1,925; 1, $1,980. *39—-Special sedan, 1, $660. 
'47—SD sedan, 1, $1,800; 1, $1,625: CHEVROLET 4 € 
és actas's 200 '41—Sedan, 1, $935; 1, $1,055; 1, $1,140; 
'44—Sed a 2’ 825, | 1, $1,240; 1, $885; 1, $890; 1, $1,065. 48—F] 
| '41—Sedan, 2, §825. | '40-—Sedan, 1, $925; 1, $890; 1, $860: F! 
40—Sedan, 1, $970; 1, $830; 1, $715; 1, $785 5: 
1, $660. '39—Sedan, 1, $780; 1, $695 
HUDSON | '38—Bedan, 1, $460, 8 oF 
'48—Sedan, 1, $2,550; 1, $2,500 ym : 16—F1 
'46—Half-ton pickup, 1, $725 CHRYSLER 
'42—Club coupe, 1, $450. '46—New Yorker sedan, 1, $1,850 47—Sa 
46—Town & Country convertible, 1, $2,060. 47—W 
KAISER DE SOTO . é. 
47-—Sedan, 1, $1,650. '42—Deluxe sedan, 1, $1,060 po il 
MERCURY | '37—Coupe, 1, $175 ————— oe 
'48-—Sedan coupe, 1, $2,200 ih DODGE 
'48—Club coupe, 1, $2,225. ‘41—Sedan, 1, $765 ? A VIEW OF THE SHOWROOM and front entrance of Ryan Motor Co.'s new building 46—Se 
'47—Sedan, 1, $1,550. 40—Sedan. 1. $750. in Fort Worth, Tex. The building, with 20,000 square feet of floor space, is completely 41—Se 
'46—Sedan, 1, $1,500; 1, $1,530; 1. $1,550. | +37-seaan’ 1. $265, i for Studebaker sales and ser. tee. 
OLDSMOBILE | FORD oe as ie Sa ra ee 48—SD 
'48—Sedan, 1, $2,450. '46—SD sedan, 1, $1,445. , ; j 
'41—Sedan, 1° $1,050. | 41—Sedan, 1, $695; 1, $910 a a OLDSMOBILE | ‘30—-Sedan, 1, Sec , 47—SD 
PLYMOUTH '37—Sedan, 1, $350. '40-—Sedan, 1, $840. 37—Sedan, 1, $265; 1, $210; 1, $295 46—Co' 
'48—SD sedan, 1, $2,000; 1, $2,100. ‘si—Sedan, 1, $190. ee bee ae 
'47-—Sedan, 1, $1,500; 1, $1,625; 1, $1,650. | 35—Convertible, 1, $295 PLYMOUTH | '47—-Station wagon, 1, $1,575 | 
'46—Sedan, 1, $1,475; 1, $1,525 34—Coupe, 1, a 41—Sedan. 1, $850; 1, $745: 1. $420 41—Sex 
‘41--Sedan, 1, $825; 1, $650. * 
$ — '42—Sedan, 1, $650. '39—Coupe, 1, $585 DURHAM 48—Co 
PONTIAC ‘40—Sedan. 1. $460. 38—Sedan, 1, $365. 48—Sed 
'48—Streamliner (8) sedanette, 1. $2.750 / MERCURY '37-—Sedan, 1, $380; 1, $255 (Durham (N. C.) Auto Auction, Inc. Sale 
1, $2,725. 46—Sed 1, $1,665 noni }every Thursday. Prices are for sale of 1— 6 
'47—Torpedo coupe, 1, $2,025 Sedan, 1, $1,008. PONTIAC 4 
rpedo coupe, 1, $2,025 NASH '42—Sedan, 1, $640 | Mar. > 
Dae STUDEBAKER '41—Sedan, 1, $815; 1, $575 | '41—Sedan. 1. $990 (Market bere shows trend to be rising 41—(6) 
47 —Halt- ton pickup, 1, $1,175 ‘40—Sedan, 1, $625. *40—Coupe, 1, $500. (Continued on Page 29, Col. 1) 39—Sed 





a i, $910; 1, $880; 1, $900; 
$600. 
"40—- Sedan. 1, $810; 1, $735 
*40-—-Coupe, 1, $785 
'39—Sedan. 1, $700. 
‘34—-Sedan, 1, $360 
= —Sedan, 1, $400. 
; Sedan, 1, $300 
HU or 
‘48—-Commodore 8 sedan, $2,575 
e MERCURY 
‘46-——Club coupe, 1, $1,850 
'46-—Sedan, 1, $1,825. 
412—-Sedan, 1, $1,000 
*41-Sedan, 1, $880. 
'40-—Sedan, 1, $1,110. 
NASH 
48—Sedan, 1, $1,850. 
OLDSMOBILE 
'46-—-Sedan, 1, $2,200. 
PACKARD 
41--Sedan, 1, $1,085; 1, $685 
PLYMOUTH 
'47--Sedan, 1, $1,865. 
'46—Sedan, 1, $1,075; 1, $1,055; 1, $1,400 
2, $1, ? 
'40—-Sedan, 1, $575; 1, $650 
PONTIAC 
47—-Sedan, 1, $2,125; 1, $2,025 
'41—Sedan, 1, $930; 1, $900 
'39—Sedan, 1, $745. 
STUDEBAKER 
'48—Commander sedan, 1, $2,650 
WILLYS 
‘41—-Sedan, 1, $500. 


VALDOSTA, GA 
(Tom Hewitt Auto Auction Sale. Auction 
every Friday. Prices are for sale of Mar 
19.) 
(Market here is good. Last sale 
showed 167 cars sold out of 241 offer- 


tugs.) 
BUICK 

48—Super convertible, 1, $3,045 
47—RM convertible, 1, $2,550 
46—Sedanette, 1, $1,775; 1, $2,050 
42—-Sedan, 1, $1,150; 1, $900; 1, $850 
‘41—Sedanette, 1, $900; 1, $750 
39—Sedan, 1, $775. 

OHEVROLET 
48—%-ton pickup, 1, $1,750. 
‘48—-3M club coupe, 1, $2,180. 
47—-FL, aerosedan, 1, $2,050; 1, 
'46-—FL aerosedan, 1, $1,650 
'41—Sedan, 1, $935; 1, $895. 
*40-—Sedan, 1, $960; 1, $560 


$2.020 








Smartly designed horn button of spark- 
ling ‘‘Lucite’’ is smartly useful, too. Another 
distinctive feature in MIcRO-SryLinc... 


another sales-plus for the car! 








.-: Design ef small but important 
"automobile accessories for 
beauty and utility teo. 





Engine performance and beautiful lines are 
not the only sales appeals your future cars 
must have. An ultra-smart set of instrument- 
panel fixtures...a well-placed ash receiver 

a streamlined horn button ...a lot of 
little things will count! Your treatment of 
these big little things—your MICRO-STYLING 
for beauty and utility too—will be reflected | 





BEST F« 


An eumeatiithe tail-light lens of shatter- 
resistant ‘‘Lucite.” Has long-lasting beauty 
and durability, excellent optical properties. 
Aemart touch in Micro-Sry.inc for sales! 


in tomorrow’s sales. So, when you plan that 
car of the future and gear it for sales—give 
it MICRO-STYLING! 








and brisk. Fifty-eight cars sold out of 
112 offerings.) 
BUICK 


‘48—-RM convertible, 1, $3,160. 
'47—RM sedan, 1, $2,310. 
'40—-Special sedanette, 1, $700 


CADILLAC | 
'47—(60) sedan, 1, $3,375. 
CHEVROLET 
'48—FL sedan, 1, $2,300. 
47--FM sedan, 1, $1,800; 1, $1,705; 
1, $1,685. 
‘47-—FL aerosedan, 1, $1,895 
‘46—FL aerosedan, 1, $1,600. 
CHRYSLER 
‘47—Saratoga sedan, 1, $2,125 
'47—-Windsor sedan, 1, $2,375 








DE soTo | 
'39—Sedan, 1, $560. | 
DODGE 
uilding '46—Sedan, 1, $1,560; 1, $1,600 
pletely '41—Sedan, 1, $695. 
FORD 
'48—SD club coupe, 1, $2,050; 1, $2,060; 


1, $2,000. 
'47—SD sedan, 1, $1,800. 
‘46—Coupe, 1, $1,310. 
‘41—Sedan, 1, $850; 1, $1,100. 
LINCOLN 


MERCURY 
*48—Convertible, 1, $2,320; 1, $2,360 
'48—Sedan, 1, ee 

A 


Sale 
sale of '41—"'600"" sedan, 1, $950. 
OLDSMOBILE 
ising '41—(6) sedan, 1, $685. 


'39—Sedan, 1, $660. 








a 


"aot 


Used Car Auction Prices 


(Continued from Page 28) 


*48—Convertible, 1, $3,025, 
'46—(120) Sedan, 1, $1,660. 


‘47—SD sedan, 1, $1,750; 1, $1,400; 
'41—Convertible, 1, $775. 

'48—(6) convertible, 1, $2,750. 
*46—Sedan, 1, $1,845; 1, $1,750; 1, $1,850. 
'41—Sedan, 1, $865. 


'47—Club coupe, 1, $1,470. 


WILLYS 
‘41—-Station wagon, 1, $1,425. 
CONCORD 
(Concord (Mass.) Auto Auction, Inc. 


Sales every Monday. 
of Mar. 22.) 


*47—Super sedanette, 1, $2,235 | 
'46—Super sedanette, 1, $1,950 | 
'46—Super sedan, 1, $1,750. 
'42—-Special sedan, 2, $1,100. 
*41—Super sedan, 1, $1,065; 1, 
'39—Buick—Sedan, 1, $585. 


'46—(62) sedan, 1, $3,075. 
'41—(61) sedanette, 1, $1,465. 


‘48—8SM sedan, 1, 
‘47—FL aerosedan, 1, $1,660. | 
'47—SM sedan, 1, $1,710. | 
*47—1%-ton dump truck, 1, $1,635. 
'47—SM business coupe, 1, $1,600. 


'41—Sedan, 1, $760. % -(62) sedanette, 1, $3,400 
| 
! 
| 


YES 
a 


ORR 
SSS: 





PACKARD 


PLYMOUTH 
1, $1,760. 
PONTIAC 


STUDEBAKER 


Prices are for sale 


BUICK | 


$1,175 


CADILLAC 
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| '48—Half-ton stake, 1, $1,600 


PACKARD 
*46—(2100) sedan, 1, $1,675. 
*41—(110) sedan, 1, $950. 
*39—(1703) sedan, 1, $800. 
'39—Convertible, 1, $910. 
PLYMOUTH 
*46—SD sedan, 1, $1,125. 
*46—Deluxe sedan, 1, $1,350. 
'40—Deluxe sedan, 1, $810. 
*39—Sedan, 1, $530; 1, $555. 
PONTIAC 


'46—Cab-over-engine cab and chassis, , 
1, $750. 

‘46—Half-ton pickup, 1, $960; 1, $1,005; 
1, $975. 


'46—F™M sedan, 1, $1,465. 
'46—FL aerosedan, 1, $1,675; 1, $1,660. 
'46—SM sedan, 1, $1,485; 1, $1,450. 

DE SOTO 
*42—Custom sedan, 1, $1,165; 1, $1,100. 
'35—Airflow sedan, 1, $300; 1, $275. 


DODGE ‘47—Streamliner (8) sedanette, 1, $1,925. 
‘46—Custom sedan, 1, $1,635. | '46—Streamliner (8) sedan, 1, $1770. 
'46—Deluxe sedan, 1, $1,700. | '46—Streamliner (6) sedan, 1, $1,450; 
39—Business coupe, 1, $465; 1, $450. } 1, $1,750. 
'37—Sedan, 1, $375. | '41—Sedan. 1, $960. 

FORD | 40—(6) sedan, 1, $835; 1, $900. 
'48—Deluxe sedan, 1, $1,725. | '40—(6) club coupe, 1, $840. 
'48—Half-ton (6) pickup, 1, $1,500; | '39—(6) sedan, 1, $565; 1, $730. 

1, $1,490. | STUDEBAKER 

'48—SD sedan, 1, $1,850. | '41—-President sedan, 1, $710. 
*41—Champion sedan, 1, $575. 


| '47—SD sedan, 1, $1,625. | MISCELLANEOUS 
| '46—SD sedan, 1, $1,435; 1, $1,415. | '46—International 2-ton platform truck, 
'46—Deluxe sedan, 1, $1,350; 1, $1,300; | 1, $1,625. 
1, $1,360. | '39—International cab-over-engine 1% -ton 
'46—Half-ton pickup, 1, $875 | chassis, 1, $300. 
FRAZER *31—Reo hearse, 1, $225. 
'47-—Sedan, 1, $1,450. *13—Overland touring car, 1, $600 
HUDSON 


"48—Commodore 8 sedan, 1, $2,575 
*41—Sedan, 1, $250. 


DANVILLE 


KAISER (Danville (Va.) Auto Auction. T. C 
'47—Sedan, 1, $1,450; 1, $1,560 Baker, jr., owner. Sales every Friday 
MERCURY | Prices are for sale of Mar. 26.) 


'48—Sedan, 1, $2,175. BUICK 





CHEVROLET 
$1,965. } 








—— 


“yh 

















GIVE 1T MICRO-STYLING...GIVE IT | 


'41—Sedan, 1, $725; 1, $750 | '41—Super sedan, 1, $700. 
*41—Convertible, 1, $1,000. | '39—Convertible, 1, $505. 
NASH CADILLAC 
‘48-—‘‘600"' sedan, 1, $1,740. | '47—(61) sedan, 1, $3,200. 
'47—Ambassador sedan, 1, $1,500; | CHEVROLET 
1, $1,550. | '47—F'L aerosedan, 1, $1,940. 
OLDSMOBILE ‘47—Station wagon, 1, $1,800 


‘46 —(76) sedan, 1, $1,750; 1, $1,650 
*41—(66) sedan, 1, $950. 

*41—(66) club coupe, 1, $1,035. 
*39—-Sedan, 1, $735; 1, $435. 
'35—Sedan, 1, $250. 


‘42—-FL aerosedan, 1, $790. 
*40—Sedan, 1, $1,015; 1, $855 
'39—Sedan, 1, $720. 

DODGE 
'46—Sedan, 1, $1,500. . 





TLING 


AR TOMORROW 








FORD 

‘48-—-SD club coupe, 1, $2,075. 
| '47-—-SD sedan, 1, $1,350. 
*46—Sedan, 1, $1,260. 
‘41—-Sedan, 1, $700. 
‘40—Sedan, 1, $425. 

MERCURY 
‘48—Club coupe, 1, $2,050. 
'48—Convertible, 1, $2,150. 

PONTIAC 
‘48—Streamliner sedan, 1, $2,500. 


i 
ALBANY 
(Tim Anspach’s Dealers’ 
a every Monday. 
22.) 
(Market here shows prices to be a 
| shade better on all kinds. Auction was 
snappy. Consignors cut them loose. 
High water reduced attendance. Forty- 
one cars sold out of 45 offerings.) 
| BUICK 
'47—-Super sedan, 1, $2,285. 
‘42—RM sedan, 1, $1,160. 
'42—Special sedan, 1, $1,010. 
‘42—-Super sedan, 1, $1,200. 
*41—-Special sedan, 1, $1,135. 
CHEVROLET 
'48—-FM sedan, 1, $2,000. 
*48—Half-ton pickup, 1, $1,625. 
'47——-%-ton pickup, 1, $1,625. 
‘| '47—F'L sedan, 1, $1,850. 
‘47—FL aerosedan, 1, $1,930. 
'46—-SM sedan, 1, $1,575. 
‘46-—Half-ton pickup, 1, $1,060. 
'42—-SD sedan, 1, $1,100. 
CHRYSLER 
'48—-Windsor sedan, 1, $2,650. 
‘41—-Windsor sedan, 1, $990. 
'39——Royal sedan, 1, $640. 
DE SOTO 
‘42—Custom sedan, 1, $1,010. 
DODGE 
'47—Custom sedan, 1, $1,930. 


Auto Auction 





RD 
'48—SD sedan, 1, $2,010; 1, $1,980. 
*48—Half-ton pickup, 1, $1,600. 
'47—SD sedan, 1, $1,710. 
*42—-SD sedan, 1, $925. 
'41—-SD sedan, 1, $860; 1, $785. 
'37—Station wagon, 1, $410. 


HUDSON 
'47—Super Six sedan, 1, $1,540 
NASH 
‘'47—'‘600"' sedan, 1, $1,685. 
OLDSMOBILE 


‘48 —(6) sedan, 1, $2,600. 
*35—(S) sedan, 1, $190. 
PLYMOUTH 
‘48—-SD sedan, 1, $1,945. 
'46—-SD sedan, 1, $1,570 
'39--SD sedan, 1, $610. 


PONTIAC 
'46-—<(PSLA) convertible, 1, $1,920 
STUDEBAKER 
‘48—Half-ton pickup, 1, $1,400 
WILLYS 


'48—Station wagon, 1 ,$1,620. 
'47—Station wagon, 1, $1,310. 
MISCELLANEOUS 
'48—-GMC %-ton pickup, 1, $1,755 
'46—GMC \-ton pickup, 1, $960 
‘'41—GMC \-ton panel, 1, $700 


BUFFALO 


(Simple Simon's Dealer Auto Auction 
Sales every Tuesday. Prices are for sale 
of Mar. 23.) 

(Market here shows much heavier buy- 

ing. Some increase on °46s. Big in- 

crease on convertibles. Denver bought 
heavy. Kansas is hunting new Fords.) 
BUICK 





'47—Super sedan, 1, $2,220. 
'42—Convertible, 1, $1,600. 
| '41—Special sedan, 1, $620; 1, $1,000; 
1, $820. 
'40—Sedan, 1, $940; 1, $1,025 
*39—Sedan, 1, $640. 
'37—Convertible, 1, $600. 
CADILLAC 
'42—(62) sedan, 1, $1,150. 
'41—(61) sedan, 1, $1,295 
"41—(62) sedan, 1, $1,250. 
CHEVROLET 
*48—Pickup, 1, $1,740. 
'47—SD sedan, 1, $1,825; 
'46—FL sedan, 1, $1,420; 
‘42—Sedan, 1, $900. 
| '41—Sedan, 1, $600; 1, $1,100 
| '39—Sedan, 1, $560. 
CHRYSLER 
'48—-Windsor sedan, 1, $2,500 
'46—(P-38) sedan, 1, $1,800. 
'41—Royal sedan, 1, $910; 1, 
DODGE 
'48—-Custom club coupe, 1, $2,250 
1, $2, y 
'47—Pickup, 1, $1,230. 
'41—Sedan, 1, $985. 
'39—Sedan, 1, $555. 


1, $1,620 
1, $1,425 


$1,200 


| FORD 


‘48—SD convertible, 1, $2,310 
'47—SD sedan, 1, $1,680 





AS 





| “EUCITE 


THE TIME-TESTED PLASTIC 


3 
f WHY USE “LUCITE"?Few materialscan range of color-fast hues, transparent, 
> be more useful to you in Micro-SryLinc __ translucent and opaque. 
your car for eye-catching beauty and 
= practicability too than Du Pont BEST FOR LIGHT-REFLECTION a 


‘*Lucite”’ acrylic resin. Look at all these 


special features! 


BEST FOR UTILITY. . . Time-tested 


— 






\ 


—- _nae 


\y 


on u 

cars since 1937, ‘‘Lucite” re- 319 
sists breaking, sunlight and 
_! 2 bad weather. It is not dam- 
J aged by gasoline, lubricants, 
or by many common solvents that cause 
crazing of some plastics. Proved for ex- 
posed lenses, hood motifs, and trim. 


BEST FOR STYLE...Because ‘‘Lucite” 
offers excellent opportunity for 
smart, practical design. Use it 
for dial faces, horn buttons, 
knobs, etc. Comes in a wide 


That’s right! Tests show 
that ‘‘Lucite,’”’ because of 
its light-transmission and 
its ability to be molded ac- 
curately, is especially excel- 
lent for reflectors. In transparent form, 
it transmits up to 92% of light. It also 
‘* edge-lights’’ and can ‘‘ pipe” light 


around curves. 


WRITE FOR FREE LITERATURE,» «‘Lu- 


cite” and other Du Pont plastics. No 
obligation. If you wish, Du Pont tech- 
nical men will be glad to consult with 
you in confidence and ad vise on applica- 
tions of Du Pont plastics to help your 


MICRO-STYLING plans. Address: 
E.I.du Pont de Nemours & Co. (Inc.), 
Plastics Department, Room 214, Ar- 
lington, New Jersey. 


REG U. 5. PaT OFF 


\ ELE 


BETTER THINGS FOR BETTER LIVING 
THROUGH CHEMISTRY 








'46—Deluxe sedan, 1, $1,350; 1, $1,395 
'42—Sedan, 1, $960 
‘41—Sedan, 1, $650. 
'39—Coupe, 1, $500. 


HUDSON 
'48—Super Six sedan, 1, $2,500; 1, $2,590 
LINCOLN 
'37—Sedan, 1, $150. 
MERCURY 
'48—Sedan, 1, $2,060. 
'41—Sedan, 1, $900. 
OLDSMOBILE 
'47—(98) sedan, 1, $2,120. 
'47—(76) sedanette, 1, $1,890; 1, $1,990 


'42—(78) sedan, 1, $950. 
'40—(66) sedan, 1, $840. 
'38—Sedan, 1, $515. 
PLYMOUTH 
'46—SD sedan, 1, $1,450; 1, $1,425. 
'41—Deluxe sedan, 1, $840. 
'40—Sedan, 1, $775; 1, $720. 
PONTIAC 
'46—Streamliner sedan, 1, $1,625; 
1, $1,900. 


‘Bantam Glors 
‘Perishables Unit 


BUTLER, Pa.—Development and 
production of a new type of semi- 
insulated trailer by American Ban- 
tam Car Co., manufacturers of 
Supercargo trailers, has been an- 
nounced. The unit is designed for 
transportation of perishable com- 
modities, such as fruit and vege- 
tables. 

Manufactured in all standard 
trailer sizes, the model is available 
with either steel or aluminum body 
exteriors. Special equipment such 
as cooling machinery specified by 
purchasers also can be supplied, 


Prices are for Mar. 
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Current Prices 


(Includes revisions for all 1948 models.) 


$1,673; 2-ar. 
—4-dr. sed., 
conv., $2,333; stat. 
Roadmaster—4-dr. sed., 
$2,131; conv., $2,651; stat. 

CADILLAC—Series 61—4-dr. sed., $2,- 
647; sed. cpe., $2,511; Series 62—4-ar. sed., 
$2,781; sed. cpe., oi conv., 59,186; 
Series 60—4 


$2, 
$2,232; 2-dr. 
wag., $3,249. 


$4,686; 7-pass. Imperial, $4,887; 
bus. sed., $4,368; 9-pass. bus. Imperial, 


aed, a a on. eM 
sed., 


202; 

sed., $1,345; 2-dr “aed, $1,286; spt. <p. 

$1,281; conv., $1, 628; stat. wag., $1,803 
-dr. sed., $1,371; sed. cpe., 

$1,313. 


OHRYSLER — Royal — 4-dr. sed., $1,- 
772,75; 2-dr. sed., oe. spt. cpe., 
$1,762.25; bus. cpe., $1,667.50 
4-dr. sed., $1,825.26; 2-dr. pg $1,804.25; 
spt. epe., $1,814.75; bus. cpe., $1,720; 
coav., $2, 50; dr. sed., 

106.75; 2-drd. sed., 2,079.25; spt. cpe., 

089.75; bus. cpe., 5 New 
Yorker—4-dr. sed., $2,211; 2- 

184.50; spt. cpe., $2,195; bus. 
105.75; conv. $2,604.50; Town 


lim., 
$2,227.75; lim., * $2,356. 
an sed., onan: 


DeSOTO — Deluxe—4 
2-dr. sed., $1,619.60; spt. cpe., $1,646 
bus. cpe., $1,551; ‘Custom—4-dr. sed., 
$1,700; 2-dr. sed., $1,688; spt. cpe., $1,- 
698.50; conv., $2,092.50; stat. wag., $2,- 
427.75; 7-pass. sed., $2,111.75. 

DODGE—Deluxe—4-dr. sed., $1,555; 2- 
dr. sed., ae bus. cpe., $1,439; 
Oustem—4-dr. sed., $1,607.50; town sed.. 
$1,681.26; spt. cpe., $1,602.25; conv., $1,- 
901; 8-pass. sed., $1,981. 


> — Detase “@"’—4-dr. sed., $1,- 
269.78; 2-dr. sed., $1,211.89; bus. cpe., 
see Deluxe ‘‘6’’—4-dr. sed., $1, 


Super 
371.87; 2-dr. sed., $1,308.72; sed. 
eas bus. ope., $1,250.83; stat. 
$1,893. Deluxe “‘V-8—4-dr. sed., 
345.56; 2-dr. sed., $1,287.67; bus. cpe., 
$1,229. 78; Super Deluxe ‘‘V-8’’—4-dr. sed., 
$1,440.28; 2-dr. sed., $1,382.39; sed. cpe., 
$1,408.71; bus. cpe., $1,329.77; conv., $1,- 
740.24; stat. wag., $1,972.26. 
WRAZER—4-dr. cots oe 46; Man- 
hattan—4-dr. sed., $2,71 
woe sed., $2,- 
spt. cpe., 
Commodore 


gd 


089; 
, $2,250; spt. cpe., $2,225.75. 
KAISER—4-dr. a $2,104.21; 
4-dr. sed., $2,456.57. 
ae ‘gee. 
(oustom interior) sed., $2,721.95; club cpe., 
$2,682.57; club (custom interior) epe., $2,- 
700.90; conv., $8,142.60; Oontinental ‘12 
Oyi.”""—elub cpe., $4,661.59; conv., $4,745.72. 
MEROURY—4-dr. sed., $1,660.35; 2-dr. 
sed., $1,591.97; sed. cpe., $1,644.58; conv., 
$2,002.20; stat. wag., $2, 
NASH — ‘‘600"’ Slipstream — 4-dr. sed., 
$1,464.05; deluxe bus. cpe., & 399.05; Am- 
ar 


Custeom— 
553.62; 4-dr. 


-dr. » $1,778.95; 
* Super Series—4-dr. Mm $1,508.05; 
a cpe., $1,450.05; Ambassador—4-dr. 


cs 


stand. 
deluxe, $1,731; 2-dr. sed. stand., 
$1,584; Series ‘‘78"" Eight—4-dr. sed. de- 
luxe, $1,863; 4-dr. sed. stand., $1,717; a-4r. 
sed. deluxe, $1,789; 2-dr. sed. stand., 
643; Futuramic ‘'98’’ Series—4-dr. sed. de- 
luxe, es 4-dr. sed. stand., $1,993; 2-dr. 
sed. de 


me, ; 2-dr. sed. stand., $1,- 
920; a 466. 


PACKARD — Eight — 4-dr. sed., #2. 150; 
ted. ope., $2,125; stat. wag., $3, 350; 
Eight—4-dr. sed., $2,375; sed. epe., $2,350; 
Super Eight—4-dr. sed., $2,690; sed. cpe., 
136.75; Super ‘8’’—4-dr. sed., 092. 

665; conv., $3,175; (141"' 
“pass. sed., $3,300; 7-pass. lim., $3,450; 
deluxe 7-pass. sed., 650; deluxe 7-pass. 
lim., $3,800; -dr. sed., $3,- 
675; sed. cpe., $3,625; conv., $4,005; (148"" 
wheelbase) 7-pass. lim., $4,668; 7-pass. 


$1, 273; bus. cpe., $1, 220. 
—4-dr. sed., $1,377.50; 2dr. sed., $1,324.75; 
spt. ope., $1,351.25; bus. cpe., $1,293. 25; 
conv., $1,668.50; stat. wag., $1,879.25. 

PONTIA @"’—-4-dr. sed. de- 
luxe, $1,600; 4-dr. sed. stand., $1,512; 2-dr. 
sed., $1,463; sed. cpe. deluxe, $1,572; sed. 
ose. stand., $1,484; club cpe., $1,438; bus. 

$1, 387; conv. deluxe, $1,894; Terpedo 

en 4- ar. sed. —, $1,647; 4-dr. sed. 
stand., $1,559; 2-dr. sed., $1,500; sed cpe. 
deluxe, $1,620; sed. cope. stand., $1,531; 
club cpe., $1,485; bus. cpe., $1,434; conv. 
deluxe, $1,941; (iuantinws “@’’—4-dr, 
deluxe, $1,685; 4-dr. 
sed. cpe. deluxe, $1,635; 
$1,547; stat. wag. deluxe, $2,312; stat. wag. 
stand., $2, Streamliner ‘‘8’’—4-dr. 
deluxe, $1, 733; 4-dr. sed. stand., 
sed. cpe. deluxe, $1,682; sed. cpe. 
$1,505; stat. . deluxe, $2,359; stat. 
wag. stand., $2, 

STUDEBAK 


ER—Champion Deluxe—4-dr. 
sed., $1,545.75; 2-dr. sed., $1,514.25; spt. 
epe., $1,540.50; bus. cpe., $1, 445.75; Cham- 

Delaxe—4-dr. sed., $1,619.50; 


2-dr. sed., $1,587.75; spt. cpe., $1,614; bus. 
cpe., $1, 519.25; conv., $1,969.75; ‘Com- 
Deluxe—4-dr. sed., $1,850. 75; 2-dr. 
sed, Lg et spt. cpe., $1,845.50; bus. 
cpe., $1,750.7 Deluxe 
—4 ecd., $1, 972; _2-dr. sed., $1,940. 25; 
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FLANKED BY OLDSMOBILE’S Detroit 


the assistant zone manager, H. OC. 


St. 
Lansing to manage the new dealership. 


Studebaker Spurs 
Canadian Plans 


HAMILTON, Ont. — Studebaker 
Corp. of Canada has made arrange- 
ments with the parent company to 
handle all overseas business ex- 
cept for two South American 
countries, where cars would be 
cheaper if imported from the U. S. 
Under this move Studebaker is 
able to go ahead with tooling up 
for production under Canadian 
automotive import restrictions, and 
it is expected that about 1,000 
Canadian-built Studebakers will be 


zone manager, 
Gepp (right), H. D. Morin signs an 
tract for a dealership in Lima, 0. The new sales and 
Morin resigned as service promotion manager at the Oldsmobile home office in 





, H. A. Robinson (left), and 
Oldsmobile con- 


service firm is at 509 W. High 


shipped to hard-currency countries 
this year. 


Total production of the Cana- 
dian Studebaker plant under this 
export arrangement will be about 
4,400 units from midsummer to 
year-end, with the Hamilton plant 
expecting to start production in 
midsummer. The arrangement is 
of the type which the Canadian 
government has asked Canadian 
automobile companies to make 
with their parent plants in the 
U. SS. so as to balance imports 
of cars and parts with exports in 
terms of U. S. dollars, of which 
Canada is short. 





Wis. Haulers Face 
Fight on Request 


For Tax Recast 


MADISON, Wis.—The Wisconsin 
Motor Carriers Assn. will encoun- 
ter potent opposition to its pro- 
posal to revise Wisconsin truck 
taxes, fees and registration sched- 
ules, according to preliminary in- 
dications here. 

Farm truckers, dump truck oper- 
ators, and highway building inter- 
ests reacted coolly at a legislative 
committee hearing when the asso- 
ciation manager, E. J. Konkol, 
introduced a plan for an “equal- 
ization” program for state truck 
taxation. The committee on taxa- 
tion of the legislative council has 
set June 5 as the date for a formal 
hearing on the proposition, accord- 
ing to Chairman Grover Broad- 
foot, Buffalo county assemblyman. 

As briefly explained by Konkol, 


Ford Trade School 


Accredited by U of M 
DETROIT. enry Ford trade 
school has been given the status 
of an accredited high school by the 
University of Michigan, S. D. Mulli- 
kin, director, announced last week. 
Students graduating from the trade 
school will receive the same diplo- 
mas as those graduating from ac- 
credited public high schools. 


the association would repeal the 
present ton-mile tax law, and elim- 
inate many or all of the exem»p- 
tions which are now allowed for 
certain classes of trucking opera- 
tors. 


It seemed evident that the dump 
farm trucking groups, both repre- 
senting truckers which now enjoy 
substantial tax privileges, would 
oppose any revision which will in- 
crease their fees and assessments. 


A representative of the state 
highway commission explained 
that the department is concerned 
in the proposal because it involves 
highway revenues, and that the 
proposal as tentatively described 
would have the tendency to put a 
ceiling on truck tax receipts which 
now amount to about $5,500,000 
yearly. 

Konkol said that the losses in 
revenues would be made up by 
higher registration fees applied on 
truck operators’ association and 
a graduated basis to all truckers. 
He insisted that his association 
wants to keep the total of truck 
tax receipts at the present level, 
and is interested only in “equal- 
ization.” 

Ben Marcus, head of the motor 
vehicle department, told the com- 
mittee that some “simplification” 
of state truck taxation laws is 
needed. His department is now 
trying to work out a simpler sys- 
tem, he said, asking truckers to 
give him their assistance. 


Passenger Car Registrations, 28 States for February, 1948-’47 


Car Registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 


19 States Previously 
Reported for February 


Alabama 





Colorado 


Kansas 48 122 
“47 129 
Maryland 48) 274) 
“47 265 
New Hampshire 4B 28 
‘47 33 
Ohio ‘a 4%| 
‘47 an 
Pennsylvania “a 
a 


‘47 








Vermont 

Virginia 48 395) 
. ‘47 286! 
28 States Reported "48| 9635) 
to Date for February ‘47| ~=8295) 
Year to “4@| 24247! 
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In the Hopper 


Missouri Passes 2% Use Tax 


On Out-of-State Sales 


Only the signature of Gov. Phil 
Donnelly is needed to enforce the 
collection of the state sales tax on 
automobiles purchased by Missou- 
rians outside of the state, the bill 
having cleared both branches of 
the legislature. The measure, also 
applicable to the purchase of used 
cars under the same circumstances, 
is expected to bring more than 
$200,000 a year in taxes now being 
evaded. 

The measure imposes a new 
“highway use tax” on all new and 
used automobiles purchased by 
Missourians. The use tax would be 
at the same rate as the sales tax, 
or 2 percent of the purchase price 
of the car, but would not be col- 
lected if a sales tax had already 
been paid. 

The Missouri State Automobile 
Dealers Assn. supported the bill 
in order to halt loss of business 
to dealers in neighboring states. 

+ * * 


Kentucky Hikes Idle Benefits, 


Trims Burden on Employers 


Gov. Earle Clements has signed 
into Kentucky law a bill increas- 
ing unemployment compensation 
benefits and enabling employers 
whose labor turnover is small 
to reduce their payroll tax con- 
tributions to the benefits fund. 

The bill makes the minimum 
weekly payment $7 and the max- 
imum $20, instead of $5 and $16, 
and extends from 20 to 22 weeks 
the period during which the 
benefits may be paid. 

It also revises the formula un- 
der which employers pay taxes 
into the compensation fund. The 
bill sponsor, Senator George 
Overby, Murray Democrat, esti- 
mated that employer contribu- 
tions would be reduced $1,500,000 
a year under the new formula. 

+ * * 


Year’s Extension Approved 


For N. Y. License Tags 


A bill authorizing the use of the 
same automobile number plates in 
New York state for another year 
has-been signed by Gov. Thomas 
E. Dewey. The bill provides that 
a sticker, tag or other evidence 
of registration be affixed to the 
vehicle for the second year. 

Gov. Dewey also approved a 
measure extending to all motor 
vehicles the provision requiring 
that they be equipped with a mir- 


AUTO BOOKS 


That Should Be in 
Every Dealer’s Library 


These books should be in the library 
* a genier—avalianio 

salesmen—the 
knowledge they contain will be valu- 
able when the ‘‘chips are down’’ and 
NODS a ares 





- By 
Sor pages, cloth bound. $3.75 
AUTOMOTIVE MECHANICS. Wm. Ez. 


Crouse. A comprehensive anud basic course 
on the subject of fundamental automotive 
mechanics. Cloth binding. $4.50 postpaid. 
D COUN Business 
guidance for automobile dealers. By J. B. 
Van Tassel, Dealer —- Consultant. 
Two books—-Book No. 1, $2.00. Book No. 
2, $3.00 postpaid. 

MY OWN HOME TOWN. 

. A story of Detroit and 
sidelight history of the fabulous motor 
car business. $3.75 postpaid. 

FABULOUS HOOSIER. By Jane Fisher. 
A story of Carl Fisher, early pioneer of 
the automotive industry. $3 postpaid. 

FASTEST ON EARTH. By Capt. George 
Eyston. Complete history of every land 
speed record from 1898 to the present. 
Paper-bound, $2; cloth-bound, $3. 

OL 'S MOTOR SCRAP- 

BOOKS. Order Edition No. 1, 2, 3 or 4 in 
paper cover, $1.50 each. Deluxe cloth- 
bound, $2.50. Steam-car edition, §2 or 
cloth-bound, $3 postpaid. 
HENRY FORD—HIS LIFE, HIS WORK, 
HIS GENIUS. By Wm. A. Simonds. Re- 
printed by Floyd Clymer. Deluxe edition, 
$4 postpaid. 

INDIANAPOLIS RACE HISTORY—i900 
TO 1946. 852 pages, 1,000 illustrations. 
—— edition, $5 postpaid. Paper bound, 


THE LAST BILLIONAIRE — HENRY 
FORD. ‘‘An informal portrait of an in- 
dustrial genius who was also a most un- 
predictable human being.’’ By William C. 
Richards. $3.75 postpaid. 

MOTOR MEMORIES. A saga of whirling 
gears by Eugene W. Lewis. $3.50 post- 


KNUDSEN, orman 
Beasley. ” 
postpaid. 


FLOYD CLYMER’S INDEPENDENT TEST 
REPORT OF KAISER-FRAZER CARS. 
Deluxe edition, $2.50 each. Paper-bouna, 


AUTOMOTIVE NEWS 


DETROIT 26, MICH. 








ror or other reflecting device so 
that the operator may have a clear 
and full view of the road and traf- 
fic behind. The present law applies 
only to motor trucks and omni- 


buses. 
* * * 


N. Y. Bill Defines Dealer: 
5 Car Sales in Year 


The New York state legislature, 
in the closing hours of its 1948 
session, passed a bill making the 
transfer by one individual of five 
or more cars in a 12-month period 
presumptive evidence that the per- 
son is acting as a dealer. 

> a * 


R. I. Bill Would Extend 
Sales Tax Exemptions 


A bill modifying Rhode Island’s 
1 percent sales tax by broadening 
exemptions has been passed by the 
lower branch of the state legisla- 
ture and sent to the state Senate. 

The measure would exempt from 
the tax food, medicines, medical 
supplies, dentures and eye glasses. 











FRANK BUICK O©O., 


new building, having Seno” ‘square feet of floor space. The 


» 932 Bilbo St., Lake Charlies, ia, ety comes & 
and servicing a for over 16 years in its present location. Edwin Freak is © acelin 
and Bernie Dumas is secretary and general managef. 





Rejected by the House were pro- 
posals to add other items to the 
exemption list, including fuel, gas 
and electricity; tea, coffee, milk 
and cocoa dispensed as drinks at 
soda fountains, and _ restaurant 
meals of $1 or less. 

A proposed change which would 
have made collections of the levy 
by retailers permissive rather than 


It is no longer necessary to choose a coated fabric from a stand- 
ard, limited line. American offers you Custom Coating, coating to 
best fit the fabric to your industry's needs—Coating that is job- 
engineered to increase the value, the quality, the consumer accep- 
tance of your finished products. This is American's answer to the 
multiple needs of modern industry. This is the new way, the modern 


Zh to functional coated fabrics. 


[thes Chllig Bd, for performance 


In one of the nation’s most modern and completely equip- 
ped coating plants, your coating is produced under the most 
rigid and exacting supervision. Actual wearing conditions 
are simulated and studied in American's test laboratories, 
actually a miniature coating plant in itself. 





American... 


Bleaching, Sanforizing, Water Repel- 
Mercerizing, 
Coating, Dyeing, 
Finishing, Cottons, Rayons, Rayon Mix- 
tures, Printing; Napping. 


lent, Zelan, 
Shrinkage Control, 


We urge you to consult us on your coating 
needs for now or the future. Our technical 
department will design the exact coating you 
need. Write, wire or call today. 


FINISHING 


’ N WN E& 


Definized 


COMPANY 


one ££ a 


Plant and Home Office: 
Memphis, Tennessee. New York 
Representative, 320 Broadway. 
Phone BEekman 3-6242. 


mandatory was removed from the 
bill in response to the demands of 


merchants. 
& * + 


R. I. Bill OK’s Dealer Tags 


For Personal Cars 

A bill that would give auto- 
mobile dealers the right to use 
dealers’ number plates on their 
personal cars has been intro- 








luggage 
Z soecdiic needs ll 





AMERICAN 


FINISHING CO. 
MEMPHIS, TENN. 


$1 


duced in the Rhode Island legis- 
lature. 

Under existing Rhode Island 
law, dealers must purchase sep- 
arate individual plates for their 
own cars, even though they may 
have paid for a set of dealers’ 
registration plates. 

+ + + 


Seek $3 Cut in Auto Fees 
As Calif. Lawmakers Convene 


A bill to reduce California’s au- 
tomobile registration fee from $6 
to $3 was favorably reported by 
the revenue and taxation commit- 
tee of the lower branch of the 
California legislature. 


The bill would save California 
motorists approximately $10,000,- 
000, according to its sponsor, 
Assemblyman Sam Heisinger of 
Fresno county. The registration fee 
was doubled by the 1947 legislature. 


Mid-City to Build 


Plans are in progress for a new 
showroom and garage for Mid-City 
Motor Sales, Kenosha, Wis. The 
building is to be 60 by 110 feet, one 
story, of concrete blocks, with over- 
head doors, steel sash, oil burner for 
steam heating, steel roof trusses 
and steel roof deck. 
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Rubber Firms Face 
Mixed Outlook 


By George Deery 
Staff Writer 

A DOWNTREND in sales by the 

rubber companies from the 
postwar peak was underway early 
in 1948, in line with progress made 
in filling deferred demand, and 
further pressure on margins will 
accentuate the earnings decline, 
according to Standard & Poor's 
Industry Survey on Tires and 
Rubber. 


It adds, however, that indica- 
tions are that profits will sta- 
bilize considerably above those 
for many years prior to the war. 
Over the longer term, sales of 
tires and tubes will again be 
subject to wide cyclical fluctua- 
tions, the service predicts. 
“Moreover, the problem of over- 

capacity which has been intensi- 
fied by wartime and postwar addi- 
tions to facilities, will become 
more acute,” it adds. “Thus, the 
adverse effect of lower sales on 


earnings will be aggravated by a 
recurrence of the price wars char- 
acteristic of the industry. In early 
1947, price-cutting was prevalent 
when replacement tire demand 
softened temporarily. 


“Expected to be of even greater | over the production and pricing of 








Auto Stocks 
Mar. 29 Mar. 22 
Chrysler ......... 58% 59% 
GONE ih cep ae e's 6% 6% 
General Motors .. 53% 54% 
Ere 16% 16% 
Kaiser-Frazer ... 9% 10% 
SS Tee 15% 15% 
Packard ......... 4% 4% 
Studebaker ...... 18% 18% 
Willys-Overland . 7% 8% 
Average for 
Nine Stocks ... 21.13 21.55 





importance is the existence of the|their principal raw material.” 


large war-born synthetic rubber 
industry. The significance of the 
latter development can be best un- 
derstood in connection with the 
operating problems which, in the 
past, beset the rubber fabricators. 


* * * 


EFORE World War II, the 

rubber industry was divided 
into two separate and distinct 
branches—crude production, and 
the manufacturing processes. True, 
Firestone, Goodyear and U. S. Rub- 
ber owned plantations supplying a 
small portion of their require- 
ments, but even those companies 
were subject to outside control 


The survey explains that 
“this control, after 1934, was 
exercised by the International 
Rubber Regulating Committee, 
which was dominated by Great 
Britain and The Netherlands. 
Setting as its objective a “fair 
and equitable price level which 
would be reasonably remunera- 
tive to efficient producers,” an 
attempt was made to balance 
supply and demand and _ thus 
hold stocks at a reasonable level 
through limited replanting, es- 
tablishment of production quotas, 
licensing of shipments, and other 
means. 


“The United States had no voice 








NIGHT DISPLAY OF THE new Murray-Wiseman (Lincoln-Mercury) sales and service 
building at 172nd St. and Jerome Ave., Bronx, N. ¥Y. The extensive use of neon lighting 
over the entire corner building was to attract subway riders on the elevated structure 


| passing the showroom overhead. 
more than $75,000. 


in these matters and, as the larg- 
est consumer of crude rubber, suf- 
fered the most both from artifi- 
cially pegged prices, and from such 
situations as the price break in 
the 1937-38 recession, when regu- 
latory measures failed. 

“The great distances from raw 
material sources heightened these 
difficulties, since four months often 
elapsed from the date of crude 
rubber purchase until delivery at 
the plant, and a four-month sup- 
ply was considered necessary at all 
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Sales and service facilities were built at a cost of 





times. This long lapse between 
purchase of a given shipment and 
its use in production involved stag- 
gering inventory risks, since there 
were frequent eight-month periods 
in which the price of rubber was 
halved or doubled. 

“These difficulties would be 
largely resolved through the sub- 
stitution of domestically-produced 
synthetic rubber in place of the 
natural product. However, other 
economic factors, principally com- 
parative costs and quality, as well 
as important national and inter- 
national considerations, will deter- 
mine policy.” 


Pittsburgh | Plate 
Nets $27 Million 
On Record Sales 


PITTSBURGH. — “Sustained de- 
mand for Pittsburgh Plate Glass 
Co.'s products plus a complete ab- 
sence of serious labor controversies 
during 1947 resulted in a year of 
record sales for the company, divi- 
dends to shareholders and income 
for employes,” Harry B. Higgins, 
president,. reported last week. 

Net sales amounted to $262,529,- 
489, an increase of 42 percent over 
1946 sales of $184,660,940. Net in- 
come for the year was $27,771,144, 
which compared with $17,061,099 
for 1946 and is equivalent to $3.11 
per share as compared with $1.92 
for 1946. 

Dividends paid during the year 





amounted to $15,189,357, which was 
at the rate of $1.70 per share as 
compared with $1.20 per share for 
1946. 

Current assets on Dec. 31, 1947, 
amounted to $101,737,357 and cur- 
rent liabilities totaled $44,459,046, 
compared with $83,756,302 and $29,- 
701,183, respectively, on Dec. 31, 
1946. 

Employment during 1947 in- 
creased 9 percent while the cost 
of wages and salaries increased 25 
percent, Higgins said. Wages and 
salary payrolls for 24,319 employes 
totaled $74,800,000 in 1947 compared 
with $59,800,000 for 22,291 employes 
in the preceding year. 

. * o 


$3,503,426 Net Reported 


By Midland Steel 


Midland Steel Products reported 
1947 net income at an all-time high 
of $3,503,426, or $11.21 per share. 
This compares with 1946 net of 
$1,552,889, or $2.90 per share. That 
sales volume, and not high selling 
prices, accounted for the increase, 
was demonstrated by figures for 


previous years. 


“During 1947 our sales were $49,- 


| 028,445, or more than 50 percent 


greater than during any previous 
peacetime year,” President E. J. 
Kulas stated. “Our 1947 sales were 
over double our 1939 sales, but net 
income per dollar of sales was 41 
percent less during 1947 than dur- 
ing 1939. In fact, net income per 
dollar of sales was less during th« 
past year than during any prewar 


| year since 1934.” 


* * . 
Earnings 
ACF-Brill Motors Co.—For 1947 
| Consolidated net income, $211,718 





on net sales of $43,066,795, com 
pared with net loss in 1946 of $873 
499 and net sales of Pia 326,083. 


Diamond T “Motor Sedan 1947 
Net income, $1,909,108, equal to 
$4.53 a share, compared with $964,- 
217, or $2.29 a share the year be- 


fore. 
* * 


z 
Fruehauf Trailer and consolidat 
ed subsidiaries—For 1947: Net 
profit, $4,283,578, or $3.12 a commor 
share, against $5,439,578, or $4.07 
a share for 1946; net sales, $84,687,- 
631, against $76,658,405. 
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‘Right Combination’ 


Grover Tube Messenger Plus Service Control 


Installed by 52 Calif. Dealers 


LOS ANGELES.—Fifty-two deal- 
ers in Southern California have 
installed Grover pneumatic-tube 
messenger systems and many more 
are considering this addition to 
their service shops, according to 
Grover Pneumatic Tube Co. and 
Williams Service Control System, 
which collaborated in developing 
the production control plan. 

One such installation, Grover 
reports, has resulted in the deal- 
ership’s service volume rising 
from $18,000 per month in 1945 
to $38,000 a month last year. This 
operation employed 32 mechanics 
in 1945 before putting in the 
system and 48 mechanics two 
years after installation. 


Grover cites the experience of 
Greene-Haldeman (Chrysler-Plym- 
outh) as an example of how Los 
Angeles area dealers are turning 
to workable production control 
methods for their service depart- 
ments. 

The chief Greene - Haldeman 
problem was posed because its 
service department was located on 
four different floors and mezzanine, 
each a quarter of a block in area. 


If customers were to be handled 


MARTIN 
Greene-Haldeman, removes carrier with in- 
structions on the second floor quick-service 
department. 


FERGUSON, mechanic for 








properly in the large service de- | 


partment, hundreds of orders 
would have to move quickly from 
point to point, floor to floor, timed 
to the minute. 

It was apparent tc Greene-Halde- 
man that any system depending 
upon messengers would be inade- 
quate and impractical. 


After consulting a number of 


dealers who had installed the 
Grover pneumatic tube system, 
which did not interfere with their 
present inter-communication or | 


telephone systems, 
man decided to make a similar 
installation. 


C. P. Williams, automotive serv- | 


ice engineer and consultant, stud- 


ied requirements of the Greene- | 
charted | 
the flow of messages and estab- | 


Haldeman service setup, 


lished tube terminal locations in 
conjunction with a Williams serv 
ice control system. The Grover Co. 
then installed 3,000 feet of vacuum 
operated tubes which whisk mes- 
sages at speeds exceeding 30 feet 
per second. 

The complete system is keyed 
to a productien control room on 
the mezzanine. Here a control 
operator and his assistant or as- 
Sistants spot each job on a mas- 
ter panel. The operation permits 





Women Outnumber Men 


{s L-O-F Stockholders 


TOLEDO.—Who owns Ameri- 
can industry? This oft-asked 
question brought the answer 
that women shareholders are 
in the majority in ownership of 
Libbey-Owens-Ford Glass Co. 

Herbert H. Baker, vice-presi- 


dent and _ secretary, revealed 
that a survey of shareholder 
lists showed 6,977 individual 


women shareholders owning an 
average of 95 shares each as 
compared with 6,648 men who 
hold an average of 85 shares | 
each. | 








Greene-Halde- | 


Greene-Haldeman to write from 

125 to 150 service orders a day 

and to have cars ready for cus- 

tomers at the promised time. 

As a vehicle rolls in on the 
gruond floor, a service salesman 
checks it over, writes the needed 
repair orders and establishes time 
of work completion. The order is 
placed in a carrier, placed into 
the Grover pneumatic tube and 
whipped to the mezzanine produc- 
tion control room. 

From the master control, via 
Grover tubes, the work order on 
the car is sent to the department 
in which it next is due. If parts 
|are needed, the necessary requisi- 
tions are dispatched by tube to 
the mechanical parts department 
and they are promptly delivered. 

The system is augmented by an 
inter-communicating system in 
event there are any questions on 
orders or further instructions. 
Once the car is completed, time 
and labor sheets are dispatched 
to the accounting office. 

When the customer arrives, the 
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cashier—using the intercommuni- 
cating system—calls for delivery 
of the car from roof parking and 
completes the account, whether 
cash or credit. 

Greene -Haldeman finds the 
system indispensable to eflicient 
operation of its service depart- 
ment, according to George Har- 
ger, general manager. 

As a test, Harger said, the com- 
pany pitted a messenger against 
the pneumatic tube system in a 
typical service department job. 
Starting from the service sales- 
man, the messenger carried the 
original order to the control room 
and then made the necessary trips, 

carrying work orders, to depart- 
ments working on the job. The 
elapsed time—and this with the 
messenger purposely hurrying— 
was six minutes and nine seconds. 
The same orders, handled by Grov- 
er pneumatic tubes, were dis- 
patched in 21 seconds flat. 

“As important as actual minutes 
saved is the fact that jobs can 
be set up and worked out on the 
master production control board 
so that each department can be 
utilized in proper sequence and to 
capacity production,” Grover says. 








‘‘Dealers Tell Me’’ by John O. Munn is 
an open forum for the expression of deal- 
ers’ opinion. 








JACK GORDON, CONTROL OPERATOR at Greene-Haldeman, sends work order on 


way from master control room. 


Ford Names Christenson 
Des Moines Truck Head 
Appointment of A. R. Christen- 


son as manager of the truck and 
fleet department of Ford Motor 


Co.’s Des Moines district is an-' Minnesota and Iowa. 





What’s more important than 


nounced by J. D. Ball, director of 
truck and fleet sales. ‘ 
From 1931 to 1935, he operated 
an independent garage in Austin, 
Minn. Since then he has been as- 
sociated with Ford dealerships in 


tomorrows replacement market ? 





“I say now is the time for selective selling. When the car business gets really 


competitive, replacements will have to carry a big part of overhead. That’s 


why I am concentrating now on families of income and influence—people who 


want, need and can afford multiple transportation now, next year, and in all 


the years ahead. Detroit! What helps me helps you. Don’t scatter your shots. 


Aim your advertising straight to these people who represent immediate sales 


and future stability for my business. It’s important to both of us”’. 


*House & Garden’s latest prewar survey. 


House & Garden readers are new car buyers. They are in the 


market for a new car 5 times as often as the average car owner.* 


House & Garden 


6» THE CONDE NAST PUBLICATIONS INC. 


...Freaches your dealer’s preferred 





prospects 










More E ficient, 


WASHINGTON.—A new mag- 
netic fluid clutch, controlled by 
small amounts of electric power 
and said to be characterized by 
high efficiency, smooth operation, 
long life and simplicity of con- 
struction, has been invented by 
Jacob Rabinow, of the National 
Bureau of Standards. 


The novelty of the clutch is 
based on the discovery by Ra- 
binow that the frictional forces 
between solid surfaces and cer- 
tain types of fluid media can be 
controlled by the application of 
magnetic fields. 

Developed as part of the work 
on electronic computers now be- 
ing conducted for the Office of the 
Chief of Ordnance, Department of 
the Army, the new clutch is said 
to have possible applications in 
servo mechanisms, automatic con- 
trol of machinery, in automobiles, 
and many other fields where ease 
of control and stability from low 
to very high speeds are important. 


The principle of the new clutch 


Magnetic Fluid Clutch 


U. S. Scientist’s New Development Said to Be 


Longer Lasting 


can be adapted with equal advan- 
tage to the design of brakes, it 
is noted. 

The simplest magnetic fluid 
clutch is made up of three ele- 
ments—a driving shaft with a 
plate at its end, a driven shaft 
and plate, and literally millions of 
fine iron particles, suspended in 
oil, packed between the inner sur- 
faces of the two plates. Other than 
these particles in oil, there are 
no connections between the driv- 
ing and driven elements of the 
system. 

The newly discovered method is 
applied to clutch operation in the 
following manner: When the space 
between two parallel magnetic 
plates is filled with finely divided 
magnetic particles such as iron 
dust, and a magnetic field is es- 
tablished between the two plates, 
the magnetic particles form chains 
which bind the two plates together 
as tightly as if they were held 
together with strong spring clamps. 
Operation of the clutch is char- 
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acterized by extreme smoothness 
and absence of “chatter,” accord- 
ing to Rabinow. In the ordinary 
dry-friction clutch there is usu- 
ally a large difference between 
the magnitude of static and 
kinetic frictional forces. This ef- 
fect gives rise to a natural ten- 
dency to “chatter” somewhat like 
the vibration of a violin string 
when a bow is drawn across it. 


In the magnetic fluid clutch, it 
is stated, the locking force is prac- 
tically constant, and the bond be- 
tween the two plates is a function 
of the gradual increase of mag- 
netic field, electrically controlled. 
Because the relation between the 
amount of magnetization and the 
bond between the plates is linear, 
and independent of speed, there is 
no point at which the clutch sud- 
denly tightens up to produce a 
jerk. 


Another factor is that when the 
clutch is fully engaged, and the 
load applied is not greater than 
that for which it is designed, slip- 
page is completely eliminated, af- 
fording a mechanism that is 100 
percent efficient. Smoothness and 
efficiency are also characteristic of 
similar electro-magnetic brakes. 


“A major advantage of the mag- 
netic fluid clutch—in addition to 





2 ey 4 
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ens 


A FEATURE WHICH particularly adapts the newly invented magnetic fluid clutch 
for cars is its easy controllability. This makes it attractive for service in automatic 
transmission systems where permanently engaged gear trains are clutched in and out 
for non-shift operation, it is said. The clutch, controlled by small amounts of electric 
power, was invented by Jacob Rabinow of the National Bureau of Standards, Washington. 





simplicity of construction, smooth- 
ness and ease of control, and 100 
percent efficiency when locked—is 
that wear is practically non-exis- 
tent,” Rabinow claims. “All of the 
working surfaces are bathed in oil 


Don’t just take our word for 


Colliers PS. 


YOUR FELLOW DEALERS SAY! 


Three times a year... 


spring, summer, «“ 


READ WHAT 


. you are doing an excellent 





and fall . . . Collier’s Preventive Service 
articles tell millions of car owners what 
to do to keep their cars running better and 
more safely. 


The July message . . . devoted to safety ... 
has always developed terrific interest and 
resulted in volume-increasing, profit- 
building business for all dealers who took 
advantage of the Collier’s P. S. mailers 
and tied up with the program. 


This year the P. S. safety article will ap- 
pear in the July 10th issue of Collier’s. 
Once again a tremendous demand for 
parts and service will be created. 


Look ahead NOW to July! Be sure to get 
in on this great campaign. Write today to 
Collier’s, 250 Park Ave., New York 17, 
N. Y. Ask for information on the best 
way to tie in with Collier’s P. S. Safety 
Service Program. 





ollier’s PS. 


Preventive Sewice 


job for the automobile service 
business.” 


“We have found this to be a suc- 
cessful means of merchandising.” 


",.. very well pleased with the 
results.”’ 


“,.. would like to place an order 
for 500 mailing pieces.” 


“We have used your mailers be- 
fore and found them very effec- 


tive.” 


". . . the splendid mailing piece 
known as ‘P.S.’ is in our opinion 
of sufficient importance that we 
would like to place our order for 
one thousand.” 





and such small amounts of wear 
as might occur would simply add 
to the supply of iron particles.” 


The feature which particularly 
adapts the new clutch for use in 
cars is said to be its easy con- 
trollability, which makes it at- 
tractive for service in automatic 
transmission systems where per- 
manently engaged gear trains 
are clutched in and out for non- 
shift operation. 


Since the amounts of electrical 
power required to control the mag- 
netic fluid clutch are small, ac- 
cording to Rabinow, it is a simple 
matter to interlock the electrica) 
circuits with the speed, - throttle 
setting, power demands, etc. Its 
long life and simple construction 
also recommend it for this use, 
he adds. 

However, Rabinow and his asso- 
ciates at the Bureau of Standards 
believe that the main field in 
which the new clutch will find ex- 
tensive application is in connection 
with servo mechanisms—which can 
be defined in general as instru- 
ments that translate electronic 


“information” into appropriate 
changes in purely mechanical 
equipment. 


Such devices are now used for 
power steering of large trucks, 
tanks, steamships and aircraft. 
Power brakes utilizing servo mech- 
anisms are being extensively used 
in heavy-duty trucks and in some 
expensive passenger automobiles. 


Studebaker Plans 
To Export Bulk 
Of Canada Output 


OTTAWA, Ont.—A reported ex- 
port arrangement between Stude- 
baker Corp. of Canada and its par- 
ent company is meriting wide- 
spread interest here. 

Studebaker is said to be planning 
a production hike at its Hamilton 
(Ont.) plant, getting into full swing 
by midsummer and exporting the 
bulk of its production into hard 
currency areas. 

This would raise the Canadian 
company’s U. S. dollar volume tre- 
mendously in accordance with Can- 
ada’s formula which allows 55 per- 
cent of the amount by which 
exports in 1948 exceed 90 percent 
of exports in the base period. 

Studebaker’s action is said to be 
“ypical of the kind of arrangement 
which Canada wants to encourage 
as a means of solving the present 
acute exchange problem. In other 
words, the more cars exported by 
Tanadian manufacturers—the more 
U. S. dollars are made available for 
Canadian industry. 


Service Managers 


To Meet at Ford 


DEARBORN. —A national Ford 
service manager’s council wil] be 
held in Dearborn Apr. 22-23 to dis- 
cuss technical problems in servic- 
ing the 1949 Ford cars and trucks, 
it has been announced by L L 
Pierce, Ford director of service. 


Two service managers from each 
of the company’s six sales regions 
will attend the conference. They 
will be asked their reaction to th 
proposed public presentation of the 
new Ford cars, new tools and to 
technical publications involving the 
new models. 
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—__Auto Advertising 


Dealers Clean House 
Before Advertising 


By Bob Finlay 


An interesting example of inter-| Packard on Billboard 


nal public relations was reported 
the other day in Tide, an adver- 
tising publication. 

Five Ford dealers in Atlanta 
—Beaudry Motor, Wade Motor, 
A. M. Chandler, Inc., East Point 
Ford and Forst Motor—were 
preparing for a major advertis- 
ing effort and wanted employe- 
customer relations to be har- 
monious to prevent backfires. 
They jointly retained the South- 

ern Public Relations Institute, 
which set about sampling employe 
attitudes through questionnaires. 
On the basis of this, the com- 
panies corrected grievances and 
set up new machinery for handling 
complaints. 

Inplant communications sys- 
tems and suggestion systems 
were set up. Top management 
and supervisors discussed means 
of improving relations. 

A schedule of training programs 
was set up, involving meetings 
with employes to impress on them 
the need for cooperation in the 
interest of insuring their future 
by serving the public well. 


As a result, it is reported, sales | 


of the five companies have gone 
up and costs have come down. Ab- 
senteeism and turnover among em- 
ployes has been reduced, and the 
customers are becoming friends. 


Radio 

Radio will lose one of its few 
automobile network programs May 
4 when Kaiser-Frazer’s ‘“News- 
cope” goes off the air. However, 
it is reported that K-F is talking 
with Mutual on something dif- 
ferent. 

This leaves only DeSoto, Ford, 
General Motors and International 
Harvester among the vehicle mak- 
ers with network shows. As far 
as the car makers go, Ford domi- 
nates the air with two big shows, 
the Ford Theater and the Fred 
Allen show. 

International is also devoting 
considerable effort to radio, with 
its “Harvest of Stars” being one 
of the long-time hits of the air. 
It has just moved over to Colum- 
bia from NBC. 


The Auto Makers 
On the Air 


DeSoto - Plymouth — “Adven- 
tures of Christopher Wells” 
(CBS), 9:30-10 p.m. Tuesday, 
Eastern time. 

Ford Theater — (NBC), 
p.m. Sunday, Eastern time. 

Ford Dealers — Fred Allen 
Show (NBC), 8:30-9 p.m. Sun- 
day, Eastern time. 

General Motors—Henry J. Tay- 
lor, commentator (Mutual), 7:30 
p. m., Eastern time. 

International Harvester — 
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“Harvest of Stars (CBS), 9:30- 
10 p.m., Eastern time. 
Kaiser - Frazer — “Newscope,” 


(Mutual), 7:30 p.m. Tuesday and 
Thursday (automotive portion) 
Eastern time. 

(Networks are planning a system 
of rebroadcasting during the switch 
to daylight saving time so that lis- 
teners can hear the big radio shows 
at the regular time year around re- 
gardiess of whether a particular town 
changes time or not.) 


New K-F Setup 
Appointment of Henry M. Swart. 








wood as director of advertising of | 


Kaiser- Frazer Corp. was 
nounced last 
week by Edgar 


F. Kaiser, 


Formerly a 
consultant on ad- 
vertising and 
public relations 
with Kaiser Co., 
Swartwood will 
, assume joint re- 

sponsibility with 
a. M. Swartweed §=fial Babbitt, di- 
rector of public relations, and Nor- 
tis Nash, sales promotion manager, 
for the combined operations of the 
company’s advertising, public rela- 
tions and sales promotion depart- 
ments at Willow Run. 





an- | 


vice- | 
president and| 
yeneral manager. | 


Packard’s first postwar billboard 
campaign is now underway on 
6,014 boards in 832 communities 
across the country. 


BSF&D Expands 


Brooke, Smith, French & Dor- 
rance, Inc., Detroit and New York 
agency which handles Hudson and 
Reo among many other accounts, 
has announced that as of April 
the agency acquires the accounts 
and key personnel of Ridgway, 
Ferry & Yocum, Inc., New York 
advertising agency. Thayer Ridg- 
way, president of RF&Y, has been 
elected executive vice-president of 
the New York division of BSF&D 
and will serve the combined East- 
ern accounts of the two agencies. 
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Truck Advertising 


in Magazines 
January, 1948 | 


Dodge is 
BEE an iseacebaai 98,483 | 
International .......0...0.0000......... 46,630 
EE seh lesindtialedvedbpubiccgpegsscointdes . 40,490 
Willys-Overland ...................... 27,125 
Chevrolet .............. 21,760 
PR ah ithedsserivcirinscosacici 17,250 
Autocar ....... 11,638 
POGCTED ....6000...00505000 11,375 
Studebaker chs steniceus 10,000 
(Source: Leading National Advertisers. 


General and magazine sections included.) 





It is announced that Trell Yocum 
will continue to act in the capacity 
of a consultant. 


Names 


Vance Kramer, automotive edi- 
tor of the Cleveland Plain Dealer, 
and Bob Drake, reporter, were 
honored by the Cleveland News- 
paper Guild for having exposed 
the dealings of Jack Singleton, 
who is now in jail awaiting trial 
on charges in connection with his 
used-car deals. Claims totaling 
nearly $1,000,000 are outstanding 
against him. 


...$103,698 | _ 





appearing in four-color bleed in the 
following magazines: Saturday Evening Post, Collier's, Country Gentleman, Holiday, 


ONE OF THE CHRYSLER division’s new series 
Life, Look, U. S. News, New Yorker, Farm Journal, Fortune. 


OO 


Appointment of Jack A. Taylor| 15 years and has served as a dis- 
as sales promotion manager of | trict manager and a regional man- 
Perfect Circle Corp. has been an- | 28€T- 
nounced by W. B. Prosser, gen- 
eral manager. Taylor has been 


‘*‘Dealers Tell Me’’ by John O. Munn is 
an open forum for the expression of deal- 


ers’ opinion. 


with Perfect Circle for more than 
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Fo. almost a third of a century the 
Lanagan trademark has been synony- 
mous with the finest standards of preci- 
sion craftsmanship in the field of auto- 
motive testing and tune-up equipment. 
The Lanagan line of over 32 types of 
esting equipment has always been the 
pice of the truly discriminating buyer. 
or PRECISION TESTING EQUIPMENT 
RKS—and that works for you— 
eads! 


So 
tha 
Lanag 











MAIL COUPON FOR INFORMATION 


LANAGAN & HOKE, Philadelphia 44, Pa. 





Gentlemen: 


[-} Testing and Tune-up Equipment 


| Please send me further information on: 
| [] The Lanagon Capsule Course. 
Jj 9g P 


LANAGAN 38 HOKE. 


PHILADELPHIA 






ra 


PENNA 
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Good Reputation 
Fairness Is Own Reward, 
Says Villa Pontiac 


BUFFAL®.— Considerable com- 
ment has bess aroused here by 
newspaper advertisements stres-- 
ing the value of a good reputation 
in business, pointing up that a 


good reputation is its own reward | 


Villa Pontiac Co., 2800 Baile: 
Ave., declares that for over a dec- 
ade it has put forth “untiring ef- 
forts” to deal fairly with its cus- 
tomers. Every new Pontiac auto- 
mobile allocated to the company 
has been sold “in accordance with 
an equitable policy,” the dealership 
maintains. 

Large, conveniently located and 
well-equipped premises have served 
to satisfy the customer seeking 
service, it is stated. Word-of-mouth 
commentary to friends has result- 
ed in additional service business 
for the dealership, according to 
the newspaper advertisements run 
by Villa. 





Reforma Named by Reo 


Reforma Motor Co. (Kaiser-Fra- 
zer), McAllen, Tex., has been ap- 
pointed Rio Grande Valley dealer 
for Reo trucks, A.~T. Ray jr., man- 
ager, has announced. 
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BROADCASTS OVER one Mexican and five U. 8. 
El Paso Motor Co. (K-F), 1310 Texas St., El Paso, Tex. 
ceremonies, 
dealership represents an investment of $350,000. 
Beck, sales associate;; R. G. Vaughn, manager wholesale; George 


clocked in during the opening 


manager; Robert R. 





stations preceded the opening of 
More than 6,000 people were 
according to Joe Goodell, president. The 
Other officers are: J. T. McConnell, 


A. McLeod, service manager; John N. Gordon, office manager; William B. Gray, parts 


manager, and June 4iilbert, secretary. 


USES Expects Increase 
In Petroleum Business 


WASHINGTON. — The United 
States Employment Service last 
week said a survey of conditions 
in the petroleum refining industry 
indicated that employment, which 
reached an all-time high in 1947, 
will continue to increase gradually 
for several years. 

Robert C. Goodwin, director of 
the bureau, said the study showed 
| demands for petroleum products in 


1948 will be higher than in 1947 
when new all-time records in pro- 
duction, refining and sales were 
established. 


Safety Earns Plaque 


Management and employes of 
Rusterholtz & Russell (Chrysler- 
Plymouth), Syracuse, N. Y., have 
been honored for working a full 
year without a single compensable 
industrial injury by the firm’s in- 
surance carricr, through the presen- 





Aitomotiue News 
ALMANAC 


It’s on its way, the yearly Review of the entire automotive industry and its 
accomplishments! For the first time since 1944 Automotive News will publish 
the Almanac, our annual review and statistical edition. In it will be presented 
information of inestimable value not available during the war years—pro- 
duction figures, registration data, service specifications, the family album of 
industry leaders, annual directory of manufacturers...a gold mine of 


12th 
ANNUAL 
EDITION 


statistics and facts. 


Advertisements in the 1948 Almanac will be a constant 


source of reference for those who count in this Industry for years to come! 
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(Continued from Page 4) 


and capable of doing 45 miles to 
the gallon—Samuet Wecnuster, im- 
porter, New York City. 

Eprror’s Note: Situation on 
small cars is confused since a 
number of companies have an- 
nounced plans to build but are 
not in production. Actually, Cros- 
ley is only U. 8S. maker who is 
selling small cars. Among those 
who are in varying stages of 
preparation are Davis, Van Nuys, 
Calif.; Playboy, Tonawanda, N. 
Y.; Keller, Huntsville, Ala.; 
North American Motors, Grand 
Prairie, Tex. 

+ + * 


Sincerely Impartial 

We wish to express our appre- 
ciation of the fine job of reporting 
you did on the Tucker car (March 
1, 1948). This is the most sincerely 
impartial article we have seen on 
Tucker. 

Won’t you please write up the 
rest of the newcomers to the auto- 
motive field in the same manner? 


Although we have been receiving 
Automotive News for only a short 
time, we think your publication is 
“head and shoulders” above all 
others of its kind.—Cuas. Jesse Jr., 

Sear Auto Sales, Miles City, Mont. 


* * * 


| Young on Old Cars 
| Your March 15 issue, page 1, 
|under “Sparks”: 

I am more than curious to know 
| the source for the statement that 
it would take 150 years to replace 
| freight cars on railroads. 


Frankly, I think you’re wrong, 
or that you have listed all equip- 
ment instead of cars that have 
outlived their normal lives. 


You might as well apply the 
same reasoning to trucks—to in- 
| clude those that were new in ’46, 
|’47 and ’48.—Atex L. H. Darracu, 
1815 Bergan St., South Bend 16. 
| ... The information is incorrect. 

There are approximately 1,800,000 
| freight cars on American railroads 


|}and they are being replaced at a/| 


rate exceeding 8,000 per month 
which we are trying to get up to 
| 10,000 per month or more. At the 
| present rate, therefore, the entire 
| fleet would be replaced in about 18 
| years, not 150.—Rosert S. Henry, 
vice-president, Assn. of American 
| Railroads, Washington. 
Eprror’s Notre: The figures are 
| from a reported speech by Rob- 
ert R. Young, chairman of the 
Chesapeake & Ohio. 
| + + a 
A ‘Must’ 
The members of this company 
|are ardent readers of AuToMmorive 
News, and request that all person- 
nel read it when they have time, 
as it keeps them posted in the 
happenings in the automotive 
world. 

The Avtomotive News has been 











Auto Financing 
Increases 36% 


In Dominion 


OTTAWA.— Financing of new 
motor vehicle sales in Canada dur- 
ing January rose 36 percent over 
the volume of January last year, 
Canadian officials reported last 
week. 

_ The 3,325 new vehicles financed 
in January, 1948, compared with 
2,438 financed in January, 1947. 

: The 4,321 used vehicles financed 
in January, 1948, represented an in- 
crease of 76 percent over the 2,460 
total recorded in January, 1947. 

Dominion officials said that the 
two-thirds, or 2,213, of the new ve- 
hicles financed in January this year 
were passenger cars with a finance 
value of $2,705,883, an increase of 
63 percent in number and 83 per- 
cent in value over January of last 
year. 

Financing of new trucks and 
buses showed only a 3 percent in- 
crease over January, 1947. 

Total used passenger car and 
commercial hevicle sales financed 
in January this year were valued 
at $2,795,131, compared with $1,344,- 
990 last year, a value gain of 107 
percent. 

Factory shipments of Canadian- 
made vehicles totaled 16,715 in Jan- 
uary this year, compared with 18,- 
700 in January, 1947. 














coming through in fine shape. Keep 
up the good work!—-G. J. Messrn- 
cer, Messenger & Milburn (Ford), 
Gordon, Neb. 


2,800 Mark Close 
For Old Timers; 
Lunch Set Apr. 14 


NEW YORK.—‘“Excellent prog- 
ress” was made last year by the 
Automobile Old Timers in building 
the membership, according to re- 
ports presented at a meeting of 
the executive committee held on 
March 10. 

It was also announced that 
AOT’s annual luncheon - reunion 
will be held April 14 at the Hote! 
Roosevelt here. 


Frederick H. Elliott, AOT secre- 
tary, said that with the election 
of 159 new members, the enroll- 
ment is on the way to the 2,800 
mark. Last year 1,173 new names 
were added to the roster, com- 
pared with 808 in 1946. 


Voluntary cooperation in secur- 
ing members has been pledged by 
several state dealers’ organizations, 
including the New York State 
Automobile Dealers and the New 
Jersey Automotive Trade Assn., to 
which 3,600 membership applica- 
tions have been delivered. 

Similar campaigns are expected 
to be launched in Pennsylvania 
and Indiana, with others to follow 
in Massachusetts, Connecticut, 
Michigan, Ohio, Illinois and Iowa. 

Meetings of AOT state councils 
are being scheduled in New York, 
Massachusetts, New Jersey, Penn- 
sylvania, Ohio and Michigan. 

President Arthur Lee Newton of 
the AOT has appointed a commit- 
tee on arrangements for the lunch- 
eon consisting of David C. Fenner, 
George H. Robertson, C. Ray 
Palmer, J. W. Farlow and John 
E. Sattler. Other officers of the 
metropolitan council are Joseph W. 
Jones, inventor of the speedome- 
ter, vice-president, and Harry M 
Williams (Studebaker), secretary 
and treasurer. 


Que. Acts to Halt 


Registration of 
Stolen Vehicles 


MONTREAL.—In a drive to pre- 
vent the disposal here of stolen au- 
tomobiles, the Quebec provincial 
government has announced that a 
bill of sale or receipt must be pre- 
sented with applications for regis- 
trations in all cases where the car 
owners cannot produce a 1947 regis- 
tration certificate. 

This means that car owners 
whose vehicles have not been pre- 
viously registered, either because 
they are new automobiles or be- 
cause the car was on a car lot and 
so not registered last year, must 






| have properly filled-out bills of sale 
|or receipts before they can place 


their cars on the road. 
The registration year started 
March 1, 


Hint Senate Probe 
Of U.S. Holdings 


: SPRINGFIELD, Mass.—A Senate 
investigation into the workings of 


|the Office of Alien Property, which 


operates American Bosch Corp. 
here and many other large enter- 
prises, may be in the offing, accord- 
ing to current reports. 

The anticipated probe, target of 
which might be Atty.-Gen. Tom 
Clark, under whose department the 
Office of Alien Property operates, 
is understood to be an outgrowth 
of Republican charges that lucra- 
tive key jobs of managing these 
large holdings—a $300,000,000 indus- 
trial empire—are going to political 
favorites of the Truman adminis- 
tration. 


Dyer Rejoins Crandall 

Harold E. Dyer, associated for 
many years before the war with 
Crandall Motor Sales (Willys), 568 
Main St., Springfield, Mass., re- 
cently returned to that concern 458 
sales manager and assistant to the 
general manager, Jerome F. 
B’Shara. 
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ALBANY, N. Y.—The New York | 
State Automobile Dealers charged 
Gov. Dewey last week with wilfully 
disregarding the safety of the 
state’s citizens in vetoing a series 
of bills, “two of which would have 
had an immediate effect in reduc- 
ing accidents” by removing worn- 
out cars from the roads. 

Carl E. Fribley, chairman of 
the public relations committee of 
the association, said the dealer 
group had endorsed all the meas- 
ures “because we felt they would 
do much to cut down the appal- 
ling accident toll in New York 
state.” 

In a letter to Gov. Dewey request- 
ing an explanation of the vetoes, 
he said: 

“New York state is supposed to 
be vitally interested in bringing 
about greater safety on our high- 
ways. However, despite all the talk 
about safety, despite the appoint- 
ment of a state safety director, lit- 
tle concrete legislative action has 
been taken to cut down the high 
toll of motor vehicle accidents. 

“Relatively few safety measures 
were passed by the legislature this 
year, in spite of all the emphasis 
that has been placed on highway 
safety. In view of this fact, it is 
hard to understand why you Have 
chosen to veto a measure that 
would advance the cause of safety 
by taking from the roads those 
cars which are in such poor con- 
dition that they are considered by 
their owners to be valueless except 
for junk. 

“Statistics presented to the spe- 
cial committee on motor vehicle 
problems this year brought out the 
fact that a number of serious acci- 
dents are caused by faulty mecha- 
nisms in cars. Certainly wrecked 
and junked cars more often have 
mechanical defects which may 
cause injury and death to hundreds 
of innocent motorists and pedes- 
trians.” 

Fribley pointed out that the | 
bills also would prevent unsus- 
pecting purchasers from being 
“fleeced” by unscrupulous indi- 
viduals who could fix up and sell 
cars which do not belong on the 
roads. 

The other bills, Fribley said, 
would also have made for greater 
safety conditions by providing for 
stricter regulation of the dealer 
registration law, which requires all 
motor vehicle dealers to register 
with the state motor vehicle com- 
missioner. 

Two of the bills were designed to 
make certain that all persons doing 
business as dealers register accord- 
ing to law. At present, Fribley 
pointed out, persons who violate the 
law use as their defense the state- | 
ment that they are not “dealers.” 

The bill was designed to cover 
this by providing for the registra- 
tion of all persons “engaged in the | 
busines of buying and selling motor | 
vehicles,” and by providing that any | 
persons who transfer at least five 
motor vehicles in a year shall be 
dealers. 

Another of the bills was de- 
signed to prevent the possibility 
of any “fly-by-night” or “curb- 
stone” dealer registering with the 


Greig Forecasts | 
Drop in Canada 
Sales This Year 


LONDON, Ont.— Actual sale of 
motor cars in Canada in 1948 will 
probably be below the 1947 total of 
257,000 cars and trucks, of which 
36 percent were for the export 
market, Douglas B. Greig, president | 
of Ford Motor Co. of Canada, told | 
the commerce club of the Univer- 
sity of Western Ontario. 

“The 1948 imports will be about | 
15 percent of the $60,000,000 spent | 
on imported cars in 1947,” Greig 
said. 

“Canadian automobile manufac- 
turers also will be restricted in the 
spending of U. S. dollars for the 
importation of materials and parts. | 
This will mean that we will not be | 
able to go ahead with the substan- | 
tial increased schedules originally 
planned for 1948. 

“We at Ford hope to make at) 
least as many cars and trucks as | 
we did in 1947 when we attained | 
the record peacetime total of 101,- | 
000 units.” | 








Dealers Assail Dewey 


State Assn. Says Vetoes of Automotive Bills 
Show Disregard for Public Safety 


commissioner without the knowl- 
edge of the motor vehicle bureau. 
This was to be done by requiring 
that every application for regis- 
tration was to be accompanied by 
a photograph of the place of 
business. 


The final bill in the vetoed series, 
changing the penalty for violation 
of the law from an infraction to a 
misdemeanor, was designed to elim- 
inate one of the most serious de- 
fects in enforcing the law. The 
present maximum penalty of a fine 
of $50 or 30 days in jail has proved 
insufficient to keep in line individu- 
als who are making thousands of 
dollars in illicit deals, Fribley point- 
ed out. 


He said it was hoped that a suf- 
ficiently severe penalty might serve 
as a deterrent to individuals “who 
presently chalk up a $50 fine to 
business expenses and let it go at 
that.” 





.. bat at home they vwead “jhe Dallas Mews 


Sell the readers 
of the News and 
you have sold the 
Dallas Market. 


CRESMER & WOODWARD, INC., Representatives 


New York @ Chicago ¢ 
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Space Draw Held 
For Plastics Show 


NEW YORK.—Ninety-nine repre- 
sentatives of member companies of 
the Society of the Plastics Industry, 
Inc., at a meeting at Hotel Commo- 
dore, drew for space in the Third 
National Plastics Exposition. The 
exposition will be held in Grand 
Central Palace, Sept. 27-Oct. 1. 

The drawing was by the lottery 
method, names of exhibitors in 
sealed capsules being taken from 
a bowl and the exhibitor making 
his choice in the order drawn. In 
this there were four stages: first, 
companies that have exhibited in 
both the first and second exposi- 
tions; second, companies that have 
exhibited in only one exposition; 
third, Society of the Plastics Indus- 
try members who have not previ- 
ously exhibited; fourth, others. 










































































IVY MOTOR SALES (Kaiser-Frazer) in Richmond, Calif., recently moved into this 
new $60,000 headquarters. Earl Ivy is the owner. 


Motors Corp., Detroit, national 
marketing organization for the 
Ford tractor and Dearborn farm 
equipment. 

Frank R. Pierce, Dearborn Mo- 
tors and Wood Brothers president, 
announced the combine will be 
sold through Dearborn’s 3,000 deal- 
ers in the United States, Canada, 
Alaska, Cuba, Mexico and Hawaii. 


Dearborn Markets 


New Combine 


DES MOINES.—A new combine, 
now in production at the Wood 
Brothers, Inc., plant here, was 
shown publicly last week to a 
group of farm equipment dealers 
and farm editors. Wood Brothers, 
61-year-old farm machinery com- 
pany, is a subsidiary of Dearborn 





New Service Manager 
Downtown Motors Inc., Buffalo, 
has appointed William M. Lloyd as 
service manager. He succeeds Carl 
Rorick. 





Want ads in AUTOMOTIVE NEWS cost 
little—get results. 


















THE SOUTHWEST'S 
GREAT MEDICAL CENTER— 


Daas: large group of modern hospitals 
... together comprising a major American medical center... 
serves all the Dallas market area. Not merely the city. 


There are no city limits of medical care. There are no city limits 
of effective newspaper advertising ...not in a market like 
Dallas. 


The Dallas News is the one big medium of the whole Dallas 
market. It's Texas’ No. 1 market area ... first in popula- 
tion and buying power in the whole Southwest. 


Member 
AMEKICAN 
MEWSPAPER 
ADVERTISING 
METWORK 
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NORTHEAST GRADUATES of Ford merchandising school hold first alumni meeting. 
Thirty-six graduates and Ford executives at a recent meeting in New York to outline 
the company’s overall merchandising program. Among the executives were: C. J. 
Seyffer, manager, Northeast region; ©. E. Pierson, assistant regional manager; J. E. 
Campbell, regional service manager; R. E. Gubelman, regional parts and accessories 
sales manager; W. P. Bave, regional truck and fleet sales manager; M. R. Fuller, 
regional business management manager; Crosby M. Kelly, director of the school at 
Dearborn; George J. Crimmins, director of business management, Dearborn; Nelson F. 
Bowe, Edgewater (N. J.) district manager; H. M. Lidgard, Pittsburgh district manager, 
and B, I. Hines, Buffalo assistant district manager. 

Among the alumni shown are Gerald B. Archer, Rochester, N. Y.; William F. Muck, 
Getzville, N. ¥.; Hugo B. Keller, Oneida, N. Y¥.; Lawrence B. Lathrop jr., Auburn, 
N. ¥.; Eugene R. Czarcinski, Buffalo; H. William Smith, Richfield Springs, N. Y.; 
Charlies Emery Archer, Rochester, N. Y.; Frank W. Touhey, Albany; Peter M. Spinelli, 
Sayreville, N. J.; James Glamore, Smithtown Branch, N. Y.; Earl E. Brown, New York 
City; Owen W. Cartwright, Troy, N. Y¥.; Gerald Zuckerman, Bronx, N. Y.; George E. 
Mole jr., Amityville, N. Y¥.; Eldred R. Crow jr., Westfield, N. J.; Walter H. Caswell jr., 
New York; Gordon 0. Rich, Rahway, N. J.; Frank Galloway jr., Newburgh, N. Y.; 
Harry L. Gladding, Brooklyn, N. Y.; Walter H. Eichler, West New York, N. J.; Alvin 
M. Lasky, Brooklyn, N. Y.; Robert W. Dotts, Clearfield, Pa.; Wilbert Gilkey, New 
K , Pa.; William M. Wilson, Clarksburg, W. Va.; W. A. Bingler jr., Pittsburgh; 
William Shick, Blairsville, Pa.; Jack R. Shaver, Weston, W. Va.; James L. Herbertson, 
West Brownsville, Pa.; E. H. Baker UI, Brookline, Mass.; Russell B. Perham, Ariing- 
ton, Mass.; Nicholas Baker, Brookline, Mass.; John D. McBeath, Boston; Ralph H. 
George jr., Concord, N. H.; Richard H. Donovan, Lynn, Mass.; Joseph ©. Kossick jr., 
Springfield, Mass.; Warren J. Wolloff, W. Roxbury, Mass. 





The farmer gets what the ultimate buyer 
pays, less all the expense in between. 
Michigan Farmers have the big advantage 
because their major markets are near home. 
This means they net more dollars and have 
them to spend for the things you have to sell. 


It is a “short haul” for advertising, too, in 
the Michigan Farm Market. You can reach 
78% of these prosperous Michigan farm 
families with just one farm paper—The 
Michigan Farmer. 


Michigan 
Farmer 





For infor mation on all three papers address 


PENNSYLVANIA FARMER 
Harrisburg, Pa. 


OHIO FARMER 
1013-$ Rockwell 
Cleveland, Ohio 
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By J. B. Van Tassel 


- YOUR SHOP is operated on a 
basis of paying mechanics, body 
and paint men on a percentage of 
the take, together 
with a guaranteed 
minimum weekly 
wage, you can 
eliminate the ne- 
cessity of much 
z3upervision ex- 
pense when it 
comes to obtain- 
ing maximum and 
quality produc- 
tion. 

The way to do : 
this is to pool the a 
earnings of all productive workers 
and then at the end of the pay 
period divide the total earnings in 
the pool equally among the mem- 
bers of the pool. The decision as 
to what productive workers are 
qualified to partake in this pool 
arrangement should be entirely up 
to the group as a whole. 


Workers who are not qualified to 
produce an equal share of earnings 


The Golden Crescent 
Farin Market 


Rurally Rich 


— Politically Powerful 


MICHIGAN FARMER 


East Lansing, Mich. 





Dealer Business Counsel 


Pay Percentage Pool in the Backshop 
Cuts Supervision Expense 





in this pool or at least reach their 
guarantee should not be included. 
Only men who can qualify with the 
members of the pool should be al- 
lowed to participate. 

Those men who cannot qualify 
for the pool will probably be the 
ones that will continue to require 
supervision. 

o * 

HEN a new mechanic enters 

the employ of the shop he 
should be expected to first prove 
to the gang that he can qualify in 
performance, skill and speed in 
workmanship, so that any possible 
lack of experience or inability he 
may have will first be revealed be- 
fore such lack of experience or 
ability might unduly penalize the 
other members of the gang. 

Also, it should be understood with 
the gang or members of the pool 
that any and all work they per- 
form on a car that may have to be 
done over again, because of their 
carelessness, will have to be done 
over by them on a “no-charge” 
basis. 

However, it should be under- 
stood and agreed by both parties 
to the gang contract that the cor- 
rective work was entirely due to 
their carelessness and not be- 
cause of some defect in the parts 
that were used. 

Sometimes this line of demarca- 
tion in corrective work is pretty 
fine, but wherever there is any 
question of doubt as to whether the 
corrective work is due to careless- 
ness on the part of the gang or 
because of a defective part, the 
benefit of doubt should always be 
in favor of the mechanics. 

In the case of a defective part 
a dealer can usually collect from 
the manufacturer, and even if he 
can’t collect from the manufacturer, 
the mechanic should not be made 


Fla. May Use Gas Taxes 


To Redeem Road Bonds 


TALLAHASSEE, Fla. — Florida’s 
supreme court has ruled that an- 
ticipated surplus gasoline taxes 
may be pledged to redeem road and 
bridge bonds. 

The court approved three issues 
of revenue certificates to construct 
roads and bridges in Broward, 
Highlands and Suwannee counties. 
Effect of the decision was to vali- 
date a plan under which the cer- 
tificates are issued by the state 
improvement commission and re- 
tired in the form of “rentals” from 
the road department out of surplus 
gasoline taxes of the county in 
which the project is located. 





| 
Ml ° Mi 
| “Believe It or Not 
| K-F Dealer’s War Story 
Aired by Ripley 

NEW YORK.—Robert L. Ripley 
found one of his most unusual 
“Believe It or Not” stories within 
the K-F dealer organization and 
put it on the NBC network coast- 
to-coast March 25 from a special 
luncheon broadcast at the Waldorf- 
| Astoria hotel. 

The program was in tribute to 
Tyre C. Weaver jr., K-F dealer at 
Lafayette, Ala., who figured in one 
|of the most amazing exploits of 
| World War II. 

Weaver was a top turret gunner 
in a Flying Fortress. During a 
bombing approach over Europe in 
| 1943 a shell from a German fighter 
| plane hit the Fortress, blew off the 
|pilot’s head, and still possessed 
}enough force to tear off Weaver's 
left arm at the elbow and wound 
| his right leg. 
| Unable to stop the flow of blood, 
Weaver decided to take a 1,000 to 1 
chance for life. He asked to be 
thrown from the plane. By sheer 
grit he retained consciousness, 
pulled the ripcord of his parachute, 
and landed safely in a wheat field. 








An 1l-year-old Dutch girl found 
him and used his jacket as a tem- 
porary tourniquet. She then sum- 
moned a doctor and Weaver recov- 
ered while a prisoner of war. 


Hutson Motor Co. 


Plans have been approved for 
the remodeling of the garage of 
Hutson Motor Co., at Green Bay, 
Wis., as designed by architects 
Foeller, Schober, Berners, Safford 
& Jahn of that city. 





l to pay. One sure way to ruin 


good pool plan of operation in th« 
shop is to start to make the garg 
pay for something for which they 
are not to blame. 

* * + 


HEN MECHANICS work on a 
pool basis, they will see to it 
that every member of the pool does 
his rightful share of work and that 
the work turned out is satisfactory. 


Thus, the need for direct super- 
vision is almost completely elimi- 
nated except for those mechanics 
who are new or who have not 
as yet qualified for membership 
in the gang. 

In these days of rising costs, in- 
creasing expenses and labor short- 
age, every dealer should be cutting 
corners wherever possible — and 
here is one way to cut a corner. 


Besides, the men are usually far 
happier and enthusiastic about 
their jobs when they operate on a 
basis like this because they are 
practically their own boss and usu- 
ally appreciate the trust and con- 
fidence an employer places in them 
when he puts them on their own. 

(Any questions on business 
management will be gladly an- 
swered by Van Tassel. Address 
him c/o Automotive News, De- 
troit 26, Mich.) 


Ontario First, 
Quebec Second 
In Canada Sales 


OTTAWA, Ont.—New motor ve- 
hicle sales in Canada during Jan- 
uary found retailers in Ontario 
selling 3,848 passenger cars for a 
value of $7,091,757 and 1,288 trucks 
and buses worth $2,614,738 to lead 
all other areas of the country. 

In second position was Quebec, 
where dealers sold 1,668 passenger 
cars for a value of $3,092,893 and 
1,112 trucks and buses valued at 
$2,156,592. 

Other retail sales included Brit- 
ish Columbia with 1,020 passenger 
cars valued at $1,901,377 and 402 
trucks and buses at a value of 
$822,554; maritime provinces, 828 
passenger cars for $1,514,936 and 
668 trucks and buses for $1,209,035; 
Alberta, 741 passenger cars valued 
at $1,355,476 and 352 trucks and 
buses for $738,347; Saskatchewan, 
724 passenger cars for $1,325,953 
and 331 trucks and buses valued 
at $602,136, and Manitoba, 497 pas- 
senger cars for $925,461 and 191 
trucks and buses worth $382,817. 


Four Garage Additions OK’d 


By Wisconsin Authorities 


State authorities at Madison, 
Wis., have approved plans for the 
following new garages and addi- 
tions to present structures. They 
are: 

Flick Motor Co., Menomonie, a 
storage garage; Merchant's Deliv- 
ery, Racine, a proposed addition 
to present garage; Frederic Com- 
munity Motors, Frederic, garage 
addition, and Boulevard Motor Co., 
Marshfield, garage addition. 


Oy Tar Your Eyes fa 


STA ae 


KILRAY stops direct sun rays, protects 
upholstery, keeps car cooler in sum- 
mer. No inventory problem — 2 sizes 
fit 85% of all cars, 4 sizes the re- 
mainder. 


INC. 


Atlanta, Georgia 


SANDERS 


140 Peac 


AND COMPANY, 


htree Street 
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Thompson Products Official Predicts . . . 


Lighter 


By Leon M. Leffingwell 
Staff Correspondent 


PITTSBURGH.—Lighter, smaller 
and more easily serviced cars were 
predicted here by Arch T. Colwell, 
vice-president of Thompson Prod- 
ucts, Inc. 

Colwell addressed 271 engineers 
and industrialists at a dinner of the 
Pjttsburgh section, Society of Au- 
tomotive Engineers, honoring Regi- 
nald J. S. Pigott of Pittsburgh, re- 
cently elected national president of 
SAE. 

Many variables are involved in 
predicting the coming trend in 
motor vehicles, Colwell said. 
Among these are cost, our eco- 
nomic trend, political aspects, the 
fuel situation, highways, traffic 
congestion, and the materials 
situation, he added. 

The fuel situation is extremely 

important in future engine design, 
according to Colwell, who said the 
following facts are not well under- 
s : 
1. An investment of $4,250,000,000 
is required to find, produce, and 
distribute additional crude oil, for 
expansion in refining equipment 
and fuel distribution facilities. 

2. Catalyti¢ cracking plants cost 
$20,000,000 to $30,000,000. 

3. Between 1941 and 1946, increase 
in overall fuel anti-knock quality 
of one octane number cost the in- 
dustry about $300,000,000. 

Octane number, said Colwell, 
will not increase rapidly in the 
near future, “and this affects the 
trend toward high compression 
with its gain in fuel economy.” 

“There is, however, one bright 

spot in the picture,” he continued. 
“By the use of alcohol-water injec- 
tion containing tetraethyl lead, as 
much as 25 octane numbers have 
been added to regular grade gaso- 
line. The injection, performed only 
when knock suppression is needed, 
is handled automatically by a Vita- 
Meter. 

“This device can allow higher 
compression to come at once, and 
General Motors has shown that 
12.5:1 compression can save 40 per- 
cent in fuel.” 

In addition, said Colwell, alcohol- 
water lessens varnish and sludge 
and greatly improves performance. 

“In engines,” said Colwell, “the 
trend is toward higher compression 
as fuel becomes available, because 
higher compression giyes fuel 
economy. The V-8, the: V-6, the 
straight 6 or flat engine will re- 
place the long straight both for 
visibility and better rigidity with 
higher compression. 

“Valve-in-head is the decided 
trend,” said Colwell, “ use it 
breathes better than L-head. But 
L-head may be used with super- 
charging. There is a fallacy in go- 
ing to high compression if high 
BMEP is not obtained—in other 
words, the engine must breathe 


Gas Price Gouge 
Laid to Dealers 
In Milwaukee 


MADISON, Wis.—The' anti-trust 
division of the state attorney gen- 
eral’s office here annoynced last 
week it would launch a fi action 
against the Retail Gasoline Dealers 
Assn. of Milwaukee for allegedly 
conspiring to prevent ¢ompetition 
in the retail sale price of gasoline. 

Officers and directors in the asso- 
ciation will be named defendants in 
the suit as representatives of the 
1,097 retail gasoline dealers in the 
Milwaukee area. 

Atty.-Gen. John E. Martin said 
they would be charged with “con- 
spiring to exact higher prices from 
the public on six occasions during 
1947 and January of this year.” 

Penalties of $5,000 against the 
association and each of its officers 
and directors will be asked, he said. 
The suit will also request that deal- 
ers be enjoined as a class from 
“combining, conspiring and agree- 
ing to fix the retail price of gaso- 
line.” 

Henry Frey of Milwaukee is 
president of the association, com- 
posed mostly of independent oil 
dealers. 

Gasoline prices at Milwaukee 
area stations last week were re- 
ported as 29.4 cents a gallon for 
premium grades, 27.4 for regular 


adequately to get full advantage of 
the high compression. 













































bustion chambers, 
and F-head offering good breathing, 
although more complicated in man- 
ufacture than overhead - in - line, 
which brings in the factor of cost. 


tion will be used with higher com- 
pression, because peak pressure will 
be over 1,000 pounds per square 
inch, and any valve leak causes 
damage quickly at such pressures. 
In addition, considerable work is 
being done on improved carburetion 
and fuel injection. Eventually the 
fuel line may be pressurized by a 
pump at or in the fuel tank to avoid 
vapor lock. Better all-around cool- 
ing and crank-case ventilation are 


Cars and Better Fuels 


being studied, with 
varnish and sludge.” 


Turning to appearance, Colwell 
predicted automobile styling still 
will be predominant. 

“Women,” he mused, “have 
changed the automobile into a liv- 
ing room! 

“The trend also is to roomier 
seats, better ventilation, improved 
riding quality, doughnut tires, im- 
proved braking. Transmission im- 
provements are the ‘hottest’ item 
in the industry. 

“Where economical,” Colwell 
continued, “aluminum will be 
used to reduce weight and save 
steel. 

“Costs and economic conditions 
may bring a smaller car—not the 
European type, because it would 
never be popular in America—but 
a completely engineered new small 
car for that market which is not 
now reached because of high cost. 

“Traffic congestion,” Colwell con- 
tinued, “also may point toward such 
a car, as by 1960 it is estimated we 
will be driving 37,000,000 cars.” 

The large companies will not 


lessening of 


“This will lead to studies in com- 
the penthouse 


“The trend likely will be to 
close-fitting controlled-expansion 
aluminum pistons; higher voltage 
plugs; narrower, deeper piston 
rings of improved material; pres- 
sure cooling; improved induction, 
steel-backed copper-lead plated 
bearings. 

“Improved valves and valve rota- 


SAFER STARTING 
IS NO SECRET— 


LESS BATTERY DRAIN — 





} 

} 

PACKARD MOTOR CAR CO. in New York has opened what Service Manager D. M. 

Campbell describes as ‘‘America’s most modern service station’’ at 55th St. and 1ith 

Ave. An operator in a glass service production control tower commands every activity 
on five floors. Nora Deschenes is shown operating the tower. 





make radical changes in auto de- | tention. 
sign, Colwell predicted, but will | not 
show gradual change. tion.’ 
“It costs about $30,000,000 to tool 
large production for one line of 
models,” he pointed out. “The rear- 
engine car has not found favor with 
the large companies, but smaller 
companies may introduce it. Visi- 
bility is receiving concentrated at- 


The air-cooled engine is 
receiving serious considera- 


Jordan-Young Boys 
Jordan-Young Motors (Chrysler- 
Plymouth), Petersburg, Va., has 
purchased a new building to accom- 
modate its showroom and service 
department. 












CLUTCH ALWAYS DISENGAGED DURING STARTING 


For more than 10 years two leading automobile 
manufacturers have proved the efficiency and 
safety of clutch pedal starting with the famous 
Bendix* Starter Drive. 


Clutch pedal starting is safer because the clutch 
must always be disengaged before starting. Dis- 
engaging the clutch also minimizes strain on the 
battery and starting motor. 


Clutch pedal starting—like all forms of automotive 


NO MATTER WHAT 


DO IT BETTER—DO IT FOR 


starting—is made more dependable by the sure- 
fire, day-in-day-out performance of the Bendix 
Starter Drive. 


Safe, dependable starting pays off in profits and 
customer satisfaction—you can be sure of both 
with Bendix Starter Drive, millions of installations 
prove it! Find out exactly how Bendix Drive will 
solve your starting problem. Your inquiry will 
receive prompt attention. 


*REG. U.S. PAT. OFF 


TYPE OF STARTING YOU SELECT—YOU CAN 


LESS WITH BENDIX DRIVE! 





ECLIPSE MACHINE DIVISION of 


ELMIRA, N. Y. 


Detroit Office: 8-212 General Motors Bidg. 





AVIATION CORPORATION 








40. 
Frederic Enlarges 


The Hope Line 





for Every Storage Need 


HOPE ALL METAL PARTS BINS 


= Hope all metal bins afford quick, orderly parts 
department expansion. They are specially 

» designed for automobile parts departments 
according to the requirements of various auto 
manufacturers. Patented slip-in shelf dividers 
snap into position in 3 seconds—no bolts, clamps 

> or screws. The special features of Hope Bins 
«reduces parts handling time. 


: HOPE ALL METAL STORAGE CABINETS 


| Ideal for safe, dust-proof storage. Reduces petty 
| thievery. Convenient for storage of costly small 
M rts and office supplies. Holes punched on 2" 
’ centers for flexible shelf set-up. Available as 
» storage cabinet, wardrobe cabinet or combination 

of both. Attractive chrome door handles equipped 
> with tamper-proof, grooved key lock. Size: 78"’ 
» high, 36" wide, 18" or 24" deep. 


" HOPE ALL METAL COMMERCIAL SHELVING 


», Designed for efficient handling of package or 
») carton storage, and storage of large, cumbersome 
* parts. Easily adaptable for display purposes. 
Useful for dead storage. Furnished with cross 
» braces for extra rigidity. Can be furnished with 
) closed vertical uprights for sides. Standard size: 
> 36x 12x 84". Other sizes available. 


1503 Rockwell Avenue 
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gram for its garage and salesrooms 


Frederic Auto Co., Frederic, Wis.,|for the sales and service of Chev- 
has completed a remodeling pro-|rolet and Oldsmobile cars. 


Hope Metal Products Company | 


Cleveland 14, Ohio 


| ™~F 
A ALwest 


FOUNDRIES 


eae 


FOUNDRY DIVISION 


i 


1ATTANOOGA 2, TENNESSEE 


D COMPAN 





Class to Train 
Commences in 


MINNEAPOLIS. — A _ pioneering 
step in vocaticnal education is be- 
ing taken here by the Automobile 
Dealers Parts Assn., which in Jan- 
uary established what is believed 
to be the first classroom course 
of its kind for parts men. 


The program is being conducted 
by ADPA in cooperation with the 
school boards of Minneapolis and 
St. Paul. 

Two evening classes, held every 
Thursday and Friday at the 
Mechanic Arts high school in St. 
Paul, are being instructed by 
Frank Whitte, parts manager of 
Egan Chevrolet Inc., South St. 
Paul, and member of the ADPA. 
Thirty students are attending the 
Thursday class and 40 the Fri- 
day class. 

The one evening class in Minne- 
apolis, which was interrupted by 
a 23-day teachers’ strike that end- 
ed here March 22, met for the sec- 
ond time March 25. The class, with 
an enrollment of 35 students, is 
conducted by Cecil O. Black, parts 
manager of Downtown Chevrolet 
and president of ADPA. 


Mel Roy of Holt Motor, Minne- 
apolis, who headed the ADPA com- 
mittee until a recent illness forced | 
him to resign and turn his work | 
over to George Pitschka of St. 
Anthony Motor, announced that 
during the past month registration 
for the evening class has more 
than doubled. 

He explained that the vocation 
training classes were started after 
the ADPA had been approached 
by the heads of the Minneapolis 
and St. Paul boards in December. 

School board officials told the 
ADPA that they had been receiv- 
ing an increasing number of re- 
quests from men in the automo- 
tive industry receiving on-the-job 
training under the GI bill for 


DuPont Reports 


"47 Best Peace 


Year in History 


WILMINGTON, Del.—Operations | 
of E. I. duPont de Nemours & Co. 
for 1947 reached the highest level of 
peacetime production in the com- 
pany’s 146-year history, the annual 
report stated last week. 

DuPont disclosed a volume of op- 
erating activity approximately 17 
percent above the previous peace- | 
time record, established in 1946. | 

Nylon, cellophane and pigments | 
reached unprecedented sales levels 
as a result of new manufacturing 
capacities and improved methods. 
Peak sales were achieved also in 
finishes for automobiles and house- 
hold equipment. 

Total sales for the year were | 
$783,400,000, or 21 percent over the | 
previous year. Overall operating 
activity, including sales to custom- 
ers, products manufactured for 
other companies under service 
agreements, and a small quantity of 
materials produced in government- 
owned plants, totaled $827,400,000. 
In 1946, this total was $709,300,000. 

Earnings applicable to each share 
of common stock for 1947, as an- 
nounced Feb. 16, were equivalent to 
$9.88, as against $9.44 the previous 
year. 

The report revealed that the com- 
pany’s net earnings from operations 
of $98,891,000, after taxes, repre- 
sented a return of 9.7 percent on 
the total operating investment. 

Although net earnings from oper- 
ations were up 19 percent over 1946, 
the increase in operating investment 
from $891,800,000 to $1,015,800,000 re- 
sulted in a net gain in return on in- 
vestment of only 0.3 percent, it was 
stated. 

Non-operating revenue, including 
dividends from the company’s in- 
vestment in General Motors Corp., 
was $37,719,000 after taxes. Non- 
operating income in 1946 was $28,- 
658,000. 

Dividends paid in 1947 totaled $8 








a share on the common stock, as /§ 


compared to $7 in 1946. 


Easterby Motor Co. 

An $80,000 permit for the con- 
struction of the Easterby Motor Co. 
auto sales and service plant on 
W. Washington St., Greenville, S. 
C., has been issued by L. D. Alli- 
son, city building inspector. 
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Parts Men 
Twin Citie 

in Cities 
courses dealing with parts work. 

The association agreed to plan 
a course of study and at its regu- 
lar January meeting appointed an 
1l-man committee to set the pro- 
gram in motion. 

“But we were unable to find 
any textbooks or written work 
covering the parts field,” Roy 
said. “As far as we could find 
out we were starting something 


entirely new and had to lay the 
groundwork as we went along.” 


The initial step was taken by 
collecting parts books put out by 
the various car manufacturers and 
using them as “textbooks.” 

“A man breaking into the parts 





UNIVERSA 








department usually doesn’t start 
with parts books, but we thought 
it would be the quickest way t« 
familiarize him with parts wor! 
|and teach him how to use a part 
beok efficiently,” Roy stated. 

He pointed out that if the cur 
rent spring semester courses prov: 
practical for the students, a serie: 
of four or five courses will be set 
up next fall to cover other phase 
of stockroom work with an at 
tempt to start the student “from 
the ground up.” 

Men receiving on-the-job train- 
ing under the GI bill are allowed 
to take parts courses as part of 
the classroom work required by 
law. Non-servicemen, however, are 
required to pay 15 cents per class 
hour. The courses are restricted to 
those men working in the automo- 
tive industry in the Twin Cities 


Screening 6 ol 


That’s 


another word for selection. 


Screening is the basis of the Univerzal Underwriters 


Se'ective 


Pian. It separates the good fire risks from 


the undesirable. 


We screen every dealerhip, and select the finest 


of the authorized dealer class. 


Selection is made 


only after a fersonal inspection by our own trained 


representative. 


Screening benefits every dealer! As a 


result of 


screening we have paid 26 consecutive annual divi- 


dends—savings totaling $6,657,015.93. 


Screening has kept losses low—less than one half 


those of 


ordinary insurance companies. 


You can share the better insurance protection that 


results from screening. Write us today! 





Fire, Windstorm 
and Allied Insurance 


UNIVERSAL UNDERWRITERS 


1000 R. A. LONG BLDG., KANSAS CITY 6, MO. 


509 Terminal Sales Bidg. 
Portiand 5, Oregon 


204 South Beverly Drive 
Beverly Hills, Calif. 


1205 National Bank of Commerce Bldg. 
Norfolk, Va. 





§ sHOWS THE DEALER HOW 
responsibility; facilitate financing; 


provides positive direction; 
suitable for framing for your office. 


AUTOMOBILE DEALERS BOOKKEEPING & ACCOUNTING SOHOOL, INC. 
30 N. LaSALLE ST., CHICAGO 2, ILLINOIS 
We will mail C.O.D. in United States and purchaser pays all postage. 
Return in 10 days if not satisfied. 


ALERS AND THEIR EMPLOYEES ARE TALKING ABOUT 


The Newest Jiem in the Industry 


, THE AUTOMOBILE DEALERS PERSONNEL & FUNCTIONAL 
ORGANIZATION CHARTS 
to increase employee efficiency; 
foster greater ESPRIT DE CORPS. 
EMPLOYEES the essential duties of their job; aids in training for advancement; 
increases employee earning capacity. 
Fits all dealerships. Size 18’’ x 22’’. 
IMPLEMENTS DISCUSSIONS AT ALL EMPLOYEE OR STAFF MEETINGS. 
ENHANCES PRIDE IN YOUR ORGANIZATION. 
PRICE, $10.00 COMPLETE 
Edited by FLOYD L. HOFFMAN, Certified Public Accountant 


1 
a 
a CLIP THIS COUPON AND SEND CHECK TO: 
§ 
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Steel Talks Set to Open... 





UAW Hikes 


Strike Fund 


To Spur Demands 


(Continued 


ler and GM negotiations were re- 
sumed Wednesday after a week’s 
adjournment. 


United States Steel, meanwhile, 
prepared to enter wage negotia- 
tions today (April 5) with the 
United Steelworkers of America- 
CIO. The steel union, headed by 
CIO President Philip Murray, has 
demanded “substantial wage in- 
creases.” 

The U. S. Steel contract provides 
that any wage adjustment must be 
agreed upon by April 30, or the con- 
tract will be continued “as is” for 
another year. Reports have been 
circulating that “Big Steel” and 
the CIO have already reached a 
tentative wage settlement accord. 


Murray has promised that his 
steel workers will abide by a con- 
tract pledge forbidding strike ac- 
tion during 1948. Like many con- 
tracts in the auto industry, the 1947 


“s rk’ 
Your Advertising with 
* 9 
Er.quurea 
1949 CALENDAR OF 
PAUL WEBB CARTOONS 
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“durned if Esquire ain’t gone and 
put us Paul Webb Mountain Boys 
into a calendar for ’49. It’s a rite 
pritty one, too. Bet plenty of smart 
advertisers all over the country will 
be fixin’ to git their ad on it.” 


Right you are, boys. Esquire’s 
Paul Webb calendar for 1949 is a 
honey! To smart advertisers who 
recognize the potency of humor in 
advertising, chis calendar offers a 
rare vehicle for building customer 
good will. The coupon below will 
ring a trained Esquire Calendar 
representative to show you this 
and other calendars for 1949, 


Er.quire. 


Esquire Calendar Division, 
Dept. W-2 

Esquire Building, 

Chicago 1, ill. 

Please send your representative 
to show me the Esquire Line. 
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(Please attach your business letterhead. Our } 
Calendars are offered for commercial advertising | 
exclusively. Please do not request samples by mail.) | 
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U. S. Steel agreement is for two 
years’ duration. 
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N THE coal strike, President 

Truman was momentarily ex- 
pected to ask for an 80-day court 
injunction halting the nationwide 
walkout of the 400,000 soft-coal 
miners. Such a move to deal with 
a “national emergency” is provid- 
ed in the Taft-Hartley law. 


The strike has already cut heav- 
ily into steel and railroad opera- 
tions, and many steel mills doubt 
they can last out the month of 
April if coal deliveries are not re- 
sumed. 


The President put the Taft- 
Hartley law to work in the strike 
when he appointed a_ special 
three-man factfinding board to 
investigate the dispute. This 
board’s report, submitted to the 
White House last Wednesday, set 
the stage for an injunction re- 
quest. 


Prospects were that John L. 
Lewis would instruct the miners to 
ignore a back-to-work injunction. 
Lewis, president of the United Mine 
Workers, maintained before the 
factfinding board last week that he 
had not ordered any strike, explain- 
ing that the soft-coal contract 
specifies that the miners shall work 
only if “able and willing.” 

Lewis declared, somewhat ironi- 
cally, that the miners appeared to 
be “unwilling” to work so long as 
the mine operators refused to grant 
his demand for $100-a-month pen- 
sions. 

” * + 

AGE NEGOTIATIONS were 

also slated to get underway 
today (Apr. 5) between the UAW 
and Briggs Mfg., body builder for 
Chrysler and Packard. Briggs, 
Packard and GM have been asked 
for wage raises amounting to 30 
cents an hour. 

The equivalent of 35 cents an 
hour has been demanded by the 
UAW from Chrysler Corp., where 
negotiations have been in progress 
“on and off” for over a month. The 
UAW has filed what are described 
as “routine strike notices” on be- 
half of the 70,000 Chrysler workers. 


Possibility that the Ford con- 
tract might be prematurely re- 
opened arose last week at a meet- 
ing of union delegates from 49 
Ford locals in Detroit. 


Ken Bannon, the UAW’s national 
Ford director, said the union may 
demand immediate opening of ne- 
gotiations, although the Ford con- 
tract does not require the company 
to discuss wages until next July 15. 

Bannon estimated that termina- 
tion of the paid 20-minute lunch 
periods, which action was sustained 
by the Ford-UAW umpire, approxi- 
mated a wage loss of 3% cents an 
hour for Ford workers in the De- 
troit area. 

* * * 

STRIKE THREAT was also 
4 raised at Hudson last week 
when UAW Local 190 asked for the 
international’s permission to walk 
out in support of 12 union stewards 
who were fired recently. A Hudson 
spokesman said the stewards were 
discharged for “loafing on the job.” 

The wage front was quiet in the 
electric industry. General Electric 
has told the United Electrical 
Workers-ClI0 that it is not disposed 
to grant pay boosts this year be- 
cause of a desire to protect its re- 
cent price reductions. 


In the rubber industry, a 10- 
week-old strike was settled at the 
Hewitt Rubber plant in Buffalo. 
The company granted its 1,000 
workers a 10-cent-an-hour wage 
hike, with seven cents of the sum 
to be regarded as a down pay- 
ment on any third-round “wage 
pattern” in the rubber industry. 
The UAW’s unprecedented mem- 
bership “raiding” campaign on the 
United Electrical Workers gained 
momentum in the East. Several UE 
locals have voted to secede from 
that left-wing CIO union and join 
the right-wing UAW. 

Leaders of the UE are backing 
the third-party presidential candi- 
dacy of Henry A- Wallace and have 
refused to sign the anti-Communist 
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WHETHER IT’S A oe ony aoe —- > ams» De a — of 
25 years. Dawn Dixon, t comely ss on eft, is stead: Dayton ibber 
low-pressure tire of 1923, while she wears the more or less startling “new look” of that | Merchants Assn. of New York has 
day. On the right, Dorothy Linderman is holding the new 1948 Super Low Pressure added Ed Sullivan, Broadway col- 
eee cae which Dayton Rubber will soon introduce. She is adorned in the ‘‘new umnist, to the list of speakers for 
ook’’ of today. 


Ie I erin aesiatiinseaiilaamecniai 
Hartley law. UAW officers, on the| who are employed at GM plants 
other hand, have repudiated the| in New York and Ohio. 

Wallace party and have submitted 
the affidavits. 

It is rumored that the UAW | drives by settling with GM for a|mentator. 
will try to win over the 35,000 
GM workers who are affiliated | the auto workers. In both instances, |300 seats have been reserved for 
with the UE. The latter union 
has begun wage negotiations with 
the corporation for these workers, 
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with the steel workers, comprise 
the CIO’s big three. CIO President 
Murray, who has joined union right- 
wingers in assailing Wallace, is ex- 
pected to keep “hands off” the VAW 
raiding campaign. 


Godfrey, Roberts: 
Promoted by GM 


DETROIT.—C. E. Wilson, presi- 
dent of General Motors, last week 
announced appointment of E. R. 
Godfrey, vice-president of GM and 
general manager of the Frigidaire 
division, as group executive in 
charge of the Dayton and House- 
hold Appliance divisions of the 
corporation. 

Godfrey will be succeeded as 
general manager of Frigidaire by 
Mason M. Roberts, who is now 
factory manager of this division. 
B. D. Kunkle, vice-president of 
GM, who is now group executive 
in charge of the Overseas, Cana- 
dian, Dayton and Household Ap- 
pliance group, will continue as 
group executive of the Overseas 
and Canadian Operations units and 
in addition will have other special 
assignments, Wilson said. 


2 Speakers Set 
For N. Y. Dinner . 


NEW YORK. — The Automobile 





the association’s 40th anniversary 
dinner, which will be held Apr. 20 
in the Hotel Astor. 

The UAW has accused the UE of| Another speaker will be Henry 
“sabotaging” its 1946 and 1947 wage | J. Taylor, columnist and radio com- 
lower figure than that demanded by| The association announced that 
the UAW eventually agreed to the | members at the opening game of 
“pattern” set by the UE. the New York Yankees Apr. 23 in 

The UAW and the UE, together | Yankee stadium. 




















Inireducing 


A Brand New Accessory 


ne aad 


Chrome Plated Brass 
Patents Applied For 


Auto Window Garnish Mold Covers 


Now Available for Fords and Mercurys Only, Other Cars Soon 
HIDES WORN, RUSTY SPOTS ON WINDOW SILL 


It’s chrome—just snap it on. 
Snaps right on over present mold, any car owner can install in a few minutes. 
Beautifies and brightens up any car. Long lasting—cheaper than repainting. 
Now available, for all Ford Tudors and Fordors, ’41 through ’48, also Mercurys '41 
through ’48. 

Per pair for Ford Tudors - - - - - - - List $6.00 

Per pair for Ford Fourdoors - - - - - List $4.50 

(Tax Included) 

Dealers prices 40% off list, lots of 12 pairs. Boxed one pair to box. 12 boxes to carton. 
Terms: COD, FOB Macon, Georgia, or sight draft. Please specify. 
SATISFACTION GUARUANTEED OR FULL CASH REFUND. 


Jobbers Write for Quantity Prices 


HEATH MANUFACTURING CO. 


217 THIRD ST., MACON, GA. PHONES 2681-2—L. D. 38 
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Canada’s U.C. Lots 


Given More Light 

OTTAWA, Ont.—-The order en- 
forced since Nov. 10 restricting use 
of electricity in Ontario has been 
rescinded and complete lighting 
facilities can now be used for such 
areas occupied by used-car lot 
owners. They claim this change 
coming at the beginning of busy 
season will greatly help their busi- 





ness. 
Likewise, service station opera- 














PECKAT AIRFORM 
List Price $22.50—Dealer's Cost, 
$13.50, f.0.b. Maywood, Illinois. 


PECKAT AIRFORM CHROME 


Sai > £8 on , a De. 04. 6 
see “Bri ne ng Addo 





List Price $26.00—Dealer's Cost, 
$15.60 (Slightly higher west of Rockies) 
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tions, whose gas pumps were only 
partially illuminated, report this 
will allow now full 
signs to be turned on. 





(Continued from Page 2) 
good and is expected to continue. 
We are short of both cars and 


trucks. More than 50 percent of 
cars and trucks consigned to us at 


Ahlers Recovering 


CINCINNATI.—Joseph A. Ahlers, 
general manager of Automotive Di- 
gest, is reported rapidly recovering 
from injuries suffered in an auto- last auction were sold. Buyers 
mobile accident Mar. 13, near Mary- | present from seven states. 
ville, Tenn., while returning home oe) 8 
from a vacation in Florida. ALBANY—Big cars, small cars 








Patent No. 2,180,909 
Other Pats. Pending 








AW Shuile Beller 


Featuring curved aluminum surfaces 
for greater rigidity and beauty... 
exclusive patented “clamp-on” 
brackets... 2-way adjustability— 
one model fits most cars. Vibrationless 
and silent at all speeds. The 
AIRFORM is a developement of 
PECKAT—leading manufacturer of 







auto shades for over nine years. 


CHARLES PECKAT MANUFACTURING CO. 
MAYWOOD, ILLINOIS 
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Wholesale Trade Up, Prices Climb Fast... . 
mo") U.C. Boom Cleaning Dealers Out of Stock 


and iron gone crazy high, caused 
by low volume, threat of coal-steel 
stagnation, plus the natural spring- 
time retail activity, according to 
Tim Anspach Auto Co. Wholesale 
is conservative. Eastern dealers 
agree price soar will recede soon 
as retailers fill lots. Decoration 
Day is expected to end the heat. 
War hysteria is not entertained 
| here as boosting prices, volume. 

Precent prices on °48s run: 
Ford, $2,150; Chevrolet Stylemas- 
ter, $2,150, Fleetline, $2,350; Dodge, 
$2,300; Streamliner Pontiac 8, $2,- 
700; Buick Super, $2,900, Road- 
master, $3,150; Plymouth, $2,050; 
Mercury, $2,200; Chevrolet, GMC, 
Ford pickups, $1,600; three-quar- 
ter-tons, $1,650; Dodges, $100 less. 
| Convertibles $300 higher than se- 
dans. Older cars $100 higher than 
month ago. 

+. * * 

INDIANAPOLIS — Not all this 
|business is war scare, says Ken 
|Shaefer, Inc. Retail picking up 
| everywhere. Very good market. All 
| cars have had price jump of $50 to 
$200 in a week. Biggest demand is 
for new cars. Ford dealers are 
|heavy buyers. Big cars are good 
|sellers with few exceptions. Sales 
are running at good volume but 
very few postwar models, only 30 
percent as of 30 days. Highest per- 
| centage selling in auction area. 

os + = 


OMAHA — Prices are stronger 
than ever in the Omaha areas, ac- 
cording to Rosen-Novak Auto Co., 
wholesale operators. Sudden activi- 
|ty in the market “may well be due 
| to the war scare,” it was said. 
Local markets are unusually 
|strong throughout the entire sec- 
tion, with Buicks, Pontiacs, Olds- 
mobiles selling fast. It is believed 
that present high price levels are 
due to shortage of cars on the 
market. A big demand for all '48 
models is on right now, it was 
jadded, but the truck market has 
dropped considerably in demand. 

It is hard to foretell how long 
prices will hold, Rosen-Novak de- 
clared, but buyer resistance seems 

suddenly to have vanished. 
| + * * 


ness in this area has picked up in 
recent weeks and all clean makes 
and models are bringing top prices, 





of the Concord auction. Only 1948 


AMA 


(Continued from Page 1) 


coming to Detroit from Moline, IIL, 
where he had been manager of the 
Tri-City Manufacturers Assn. Since 
joining the AMA, he has been sec- 
retary of the association’s manu- 
facturers committee and of the 
sales managers committee. 
* + * 


URING THE WAR, Cronin 

served in an executive capacity 
in both the Automotive Committee 
for Air Defense and the Automotive 
Council for War Production. 


Cronin is a graduate of Boston 
University Law School and of the 
graduate school of business admin- 
istration of New York University. 

Romney, who is 40, was named 
Detroit manager of the AMA in 
1989 and elected managing direc- 
tor early in 1942. During World 
War IT he also served as manag- 
ing director of the Automotive 
Council for War Production. 


The new Nash official has served 
as an officer of many national or- 
ganizations of trade associations, in 
addition to directing AMA. These 
included presidency of the Wash- 
ington Trade Assn. Executives and 
chairmanship of the trade associa- 
tion division of the National Indus- | 
trial Council. 

Romney has also taken an active 
part in international conferences. 
In 1946 and again in 1947 he was 
U. S. employer delegate and vice- 
chairman of the 18-nation confer- 
ences of the metal trades industries 
of the International Labor Office. 


Romney is also a member of 
Michigan’s economic development 
commission, a member of the De- 
troit metropolitan regional plan- 
ning commission, a member of the 
executive committee of the Detroit 
Community Chest and a member of 
the board of trustees of the Detroit 
Children’s Hospital. 


CONCORD, MASS.—Retail busi- | 


according to E. L. Cox, manager | 


models are in short supply at pres- 
ent, he added. 

FORT WORTH, TEX.—A $200- 
price-rise has been noted in used- 
car prices in Texas since President 
Truman’s recent report to Congress 
on the world crisis, directors of the 
Texas Used Car Dealers Assn. have 
revealed. 

The directors said the price jump 
could be attributed to “relations 
with Russia,” the curtailed steel 
production due to the soft coal 
strike and marked reduction in 
new automobile production while 


manufacturers’ re-tool for new 
models. 
Stewart-Warner 


Hits Peacetime 


Peak in Sales 


CHICAGO. Stewart - Warner 
Corp. sales hit a new peacetime 
high of $76,930,304 last year, a 30.6 
percent increase over 1946, and 
net earnings of $1.88 a share were 
greater than in any peacetime year 
since 1929, James S. Knowlson, 
president and chairman, reported 
last week. 

At the same time, Knowlson said 
that “the figures should be taken 
with a very considerable seasoning 
of salt.” He pointed to the high 
cost of living as affecting business 
just as it is affecting individuals, 
and added: 

“Compared with the prewar pe- 
riod, the average pay of employes 
has more than doubled. The cost 
of equipment has increased more 
than 50 percent. Items in inven- 
tory now cost 65 percent more 
than they did then. Federal taxes 
are no exception to the general 
upward trend. Corporate income 
tax rates are 153 percent higher 

; than in 1937.” 


WHY WAIT 
‘FOR 

=i WAITING -LIST 
‘ PROFITS? 


Waiting-lists will put money in the bank 
— someday. But your overhead and pay- 
rolls keep coming regardless of produc- 









tion line delays. 


That is why alert dealers have turned 


| their sights on the vast new sports trailer 


market — the thousands of former cus- 
tomers and new drop-ins who buy the 
CUB on sight. 


The CUB is delivered in pre-fabricated 
kit form and can be sold in this manner 
or as an assembled unit. Assembled, the 
CUB pays a profit of 40% and more! No 
cutting or drilling necessary; can be as- 
sembled in less than 15 hours. 


Write or wire for FREE illustrated folder 
and dealer information. 
' 





PREFABRICATED TRAILER MFG., INC. 
Dept. Al6, Box 3031 Los Angeles 54, Calif. 


Arad eee Aesiaen 
PY Ui Call on £23 stations with $24.50 quai- 


oo Wheel . Competing models $300 to 
a $h.000. Virgin market. Five-minute demon 
27 Stration means sales. $10 cash commission 


oo 


A POST CARD BRINGS FULL DETALS 
B & B MANUFACTURING CO. 
BOX [9x16 SIOUX CITY, IOWA 








East 





analys 
depenc 
year,” 

system 


j byes 
tent 
easter? 
ly, wh 
shown 
breaks 
for dis 
Eas 
Pacifi 
tral, 
26.46 
ada, 1 
Now 
Packar 
with 7 
fornia 
biggest 
largest 
made i 
now ge 
put. Ot 


REI 

F cov 
percent 
out the 
mitmen 
that th 
will ree 
strikes 
The co! 
ume oc 
cars we 
Produ 
gradual 
he rep 
setting 
On h 
Franci 
Philad 
Greine 
morale 





| | 


AU 
MER 
N 


Establis 
cern wish 
tive Divis 
Self-starte 
required. | 
accepted : 
opportunit 











pres- 


$201)- 
usec- 
ident 
gress 
of the 
have 


jump 
tions 
steel 
coal 
n in 
while 
new 


arner 
etime 
i 30.6 
and 
were 
year 
yison, 
orted 


| said 
‘aken 
ning 

high 
jiness 
luals, 


r pe- 
loyes 

cost 
more 
nven- 
more 
taxes 
neral 
come 
igher 


ST 


e bank 


d pay- 
roduc- 


turned 
trailer 
r cus- 
uy the 


ricated 
nanner 
ed, the 
re! No 


be as- 


folder 


se 


mission 

erritory 

TALS 

G CO. 
Teas | 




















East Loses, West Gains. . 





AUTOMOTIVE NEWS, APRIL 5, 1948 | 


Packard Revises Dealer Quotas 


(Continued from Page 1) 


analysis, made by “outstanding in- 
dependent agencies during the past 
year,” preceded adoption of the 


system. 
* * * 


a. analysis showed sales po- 
tentials of Eastern and South- 


eastern states have declined slight-|men, squeezing water out of their 


ly, while the Western areas have 
shown increases. The new system 
breaks down Packard’s production 
for distribution this way: 

Eastern states, 27.84 percent; 
Pacific Coast, 16.03 percent; Cen- 
tral, 19.67 percent; Midwestern, 
26.46 percent; Export and Can- 
ada, 10 percent. 

Now receiving 11 percent of 
Packard’s production compared 
with 7 percent prewar, the Cali- 
fornia area has been given the 
biggest car allotment increase. The 
largest decrease (2.7 percent) was 
made in the New York zone, which 
now gets 10.4 percent of total out- 
put. Other changes were fractional. 

* a * 
Ee just back from a trip 

F covering areas selling over 50 
percent of Packard’s cars, pointed 
out that Packard’s “present com- 
mitments for materials indicate 
that the company’s 1948 production 
will reach at least 104,597, barring 
strikes or government regulations.” 
The company’s biggest annual vol- 
ume occurred in 1937, when 107,935 
cars were produced. 

Production has been showing a 
gradual increase in recent weeks, 
he reported, with March’s 8,757 
setting an all-time record. 

On his trip to Los Angeles, San 
Francisco, Kansas City, Dallas, 
Philadelphia and New York, 


Greiner reported he found dealer 
morale “has soared virtually in 


ae 


merle 





‘| Cadillac Orders 


AUTOMOTIVE 
MERCHANDISING 
MANAGER 


Established local Industrial con- 
cern wishes to create an Automo- 
tive Division. An alert aggressive 
Self-starter with plenty of drive 
required. Nationally advertised and 
accepted specialized items. A real 
Opportunity for the right man. 
State age, experience, ° education, 
Starting rate. Box AN 11, c/o Auto- 
motive News, Detroit 26, Mich. 





















direct ratio to Packard’s produc- 
tion increase.” 
While 


(including senior cars),” 


are preparing for a return of “Sell- 
ing Day” in the not-distant future. 
“They’re hiring and training sales- 


order backlog, securing new orders, 
and pre-selling future customers,” 
he asserted. 

. * * 


Baap reported that Pack- 
ard’s 1,724 dealers (U. S. and 
Canada) increased investments in 
their businesses by about 30 percent 


Crosley 
(Continued from Page 2) 


ever, for the vehicle as a second car 
for people who live in the suburbs; 
farmers have shown a strong de- 
mand and so have young people, in- 
cluding married folks just getting 
started in family life, with all the 
expenses involved, and youths from 
a novelty angle. 

In connection with this latter 
point, Florida dealers report quite 
a rage, with the kids labeling the 
Crosley a “hot wire” in contrast 
to those who strip down standard 
cars and soup them up, calling 
them “hot rods.” 


This, of course, leads up to a good 
deal of service business for Crosley 
dealers. The dealers advise pur- 
chasers that the Crosley can cruise 
well at 50 miles an hour. However, 
Crosley has received reports of 
some owners doing as high as 78 
miles an hour, and running the car 
up to 30 in second. 


At least one Crosley dealer is 
making 108 percent of fixed ex- 
penses on service. 

* * + 


[pBAians have developed several 
sales-promotion ideas for the 
Crosley. A Fresno (Calif.) dealer 
ran an economy test which at- 
tracted a good deal of attention. 
The winner, a girl, got 6.9 miles on 
a pint of gasoline, or at the rate of 
55.2 miles per gallon. The average 
for those who took the first four 
places was 52.8 percent. 


Byers reports that demand for 
the cars continues to run ahead 
of production. Powel Crosley said 
that he was convinced that sales 
depend on the price, and that he 
could expand the demand ten-fold 
by cutting the price $100. 

However, he said, no price reduc- 
tion was contemplated for the im- 
mediate future, although if sales 
showed an indication of slowing up 
he would do so, or if profits went 
higher than normal he would. 


The price, he said, must be kept 
sufficiently under that of the Big 
Three. The Crosley delivers for 
about $1,000, while the lowest priced 
standard cars deliver for about 
$1,500. 

Crosley entered production with 
the idea of having no yearly mod- 
els, but to add improvements as 
they came along. For used-car 
sales purposes, however, serial 
numbers of each year’s produc- 
tion runs are made available to 
guidebooks. + 


Several improvements have been 
added to the cars, including double- 
action shock absorbers, interior 
trim, etc. Others are contemplated. 


Additional plant space in Cincin- 
nati is also contemplated to expand 
production. 


Climb to 120,000 


DETROIT.—There are no signs 
of “softening” in the luxury car 
market so far as Cadillac is con- 
cerned, according to D. E. Ahrens, 
general sales manager of Cadillac. 
Instead, Ahrens said, Cadillac or- 
ders have climbed from 90,000 in 
January to 120,000 today despite 
record-breaking production and de- 
livery of the new 1948 Cadillac line. 

Cadillac production for March set 
an all-time monthly record for the 
division with approximately 7,000 
units built. Cadillac demand con- 
tinues to be paced by the New York 
and California areas, Ahrens re- 
ported. 


“Packard is not in even 
the fringes of a buyer’s market 
Greiner 
declared that dealers nonetheless 


last year. More than 200 new 
buildings were started in 1947, while 
hundreds of older buildings were 
improved. 

Packard dealers boosted their net 
worth from $49,500,000 on Jan. 1, 
1947, to $64,900,000 by the end of 
last year, he said. They increased 
their working capital from $30,820,- 
000 on Jan. 1, 1947, to $41,340,000 on 
Dec. 31, 1947. 


Greiner emphasized that both 
the Dealer Advisory Council (set 
up so that dealers can keep in 
close touch with company offi- 
cials on products and policies) 
and the Dealer Equities Board 
(designed to assure dealers of a 
fair deal) are functioning ac- 
tively. 

“They are not window dressing,” 
he asserted. “They have been suc- 
cessful in achieving numerous bene- 
fits for both dealer and company.” 


He pointed out that four out of 
four cancellation cases brought 
before the Equities board in the 
past two years have been decided 
in favor of the defendant dealers, 
who in turn have since improved 
their setups. The board always 
meets in the defendant dealer’s 
area, Greiner pointed out, thereby 
assuring freedom of action. . 


Greiner declared that Packard 
dealers are now obtaining an aver- 
age of 75 percent of service absorp- 
tion, compared with 55-60 percent 
prewar. Parts sales are continuing 
at the record pace of 1947, he said. 
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fact that such purported ‘market 
value’ concept of gross proceeds 
cannot be put into practical opera- 
tion,” the amendment said 
” * . 

HE SUIT was filed as a result 

of an opinion issued on Feb. 9, 
1948, by Atty. Gen. Eugene F. 
Black placing a new interpreta- 
tion on the 1933 sales tax law’s 
definition of “gross proceeds” from 
the sale of automobiles. 


Under this interpretation, deal- 
ers would be caused to levy not 
only a 3 percent tax on the re- 
tail price of a new car, but add 
to it 3 percent of any difference 
which might exist between the 
trade-in allowance and a used- 
car wholesale price arbitrarily 
fixed by Car and Truck Apprais- 
als, a book privately published 
periodically by American Auto 
Appraisal of Detroit. 


As a result of Black’s opinion, 
the state department of revenue 
rules and regulations were changed 
on March 5 to meet the new inter- 
pretation of the law. Not only are 
new-car sales made subsequent to 
this date liable for the tax, but 
the state revenue commissioner 
upon the advice of the attorney 
general has taken the position all 
such transactions with trade-ins 
made since December, 1943, are 
liable. 


Sales tax audits of all dealers’ 
books are now being made and 
thus far $387,054 in “deficiencies” 
have been paid to the state under 
protest by 384 dealers. These as- 
sessments were made against deal- 
ers who had no opportunity to col- 
lect the tax from car purchasers, 
Brucker pointed out. 

+ * + 
I ACCUSING Black of trying to 

change the sales tax law into a 
market-value law, Brucker said: 

“Everyone knows, except in cases 
of fraud, the sales tax is payable 
upon the selling price of a com- 
modity agreed upon by parties 
concerned. 

“The attorney general would 
alter this method and inject the 
state into the transaction as an 
interested third party to deter- 
mine to what selling price the 
parties ought to have agreed. 

“This concept of the law would 
obviously require the state to ap- 
praise every article offered for sale 
in order to learn whether the 
agreed price constitutes the actual 
market value.” 

The petition was signed by 
Frank W. Herrick, executive sec- 
retary of the Michigan Automobile 
Dealers Assn., and by Paul T. 
Graves, executive vice-president of 
the Detroit Auto Dealers Assn. 





paid, conclusively demonstrates the 











OLTMAN-O'NEILL offers a wide range of van type bodies, stand- 
ard or wheel-house models, which fully meet the truck oper- 
ator’s needs. These bodies are built in 9’, 12’, 14’ and 16’ 
lengths and may be ordered with various door and tailgate 
combinations. Double rear doors are standard. They are tough 
bodies for tough service. 


» 





THE PACKETTE has many outstanding structural and utility fea- 
tures including advanced styling; double folding doors; con- 
venient door controls; deep, full width, recessed driver’s step; 
full vision; adjustable driver’s seat and rugged all-welded 
construction. Packettes mount on any flatface cowl of 116” 
to 137”. W. B. Cargo space 281.8 or 311.8 cu. ft. 
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Now Available 


“The Last Billionaire— 
Henry Ford” 


“An informal portrait of an indus- 
trial genius who was also a most 
unpredictable human being.” 


By William C. Richards 


“Writers have painted Ford in all colors — from darkest black to 
purest white. Richards, a top-flight newspaperman, knew Ford 
intimately, and his colors are much more mixed.”—-Bob Finlay, 
Feb. 16, Automotive News. 


$3.75 per copy, Postpaid 
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PERRINE QUALITY PRODUCTS CORP 


55 Rumford Avenue 
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Clark to Address 


DALLAS, Tex.—Attorney Gen- 
eral Tom C. Clark is scheduled as 
principal speaker at the “kick-off” 
banquet here Wednesday (April 7) 
for the sixth annual Southwest 
Automotive Show, which will run 
from April 8 to 11. Arrangements 





Southwest Show 


have been made for 900 persons, 
chiefly representatives of exhibit- 
ing manufacturers and sponsoring 
jobber organizations, at the din- 
ner, Dave Crockett, Dallas, presi- 
dent of the show's board of direc- 
tors, said. 


QUALITY ACCESSORIES.. 
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@ HEAVIER @ MORE DURABLE @ BETTER LOOKING 


They‘re in demand, because they're better—and bigger! Handsomely designed— 
. 13 gauge steel tubing, 1% inch diameter! 
.. with 


TO FIT ALL MAKES OF CARS . 
ALSO—EXTRA HEAVY GUARDS FOR CHRYSLER CARS, 1% inch diameter . 
special sleeve to cover connections. 


rtleo 


HEAVY CHROME 
PLATED 


GRAVEL 
DEFLECTORS 


FOR ALL CHRYSLER MAKE CARS 


@ Extra Large for Protection LIST PRICE 
@ Fits Perfectly to Fender Contour $Q20 
@ Heavy Gauge Steel, Chrome Plated 

IMMEDIATE 


DELIVER 





A fast moving item, one that sells on sight. Carefully 
engineered to fit perfectly to fenders, its heavy gauge 
steel construction will give years of service under any conditions, And the canoe 
plated chrome finish will really stand: up. Priced right —to sell quickly. 





IMMEDIATE DELIVERY MIRE OR WRITE Tf‘ 
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WEST NINTH ST CLEVELAND 12, OHIO 


BINDER for 
Automotive News 


ANSWERING many requests from our 

readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 
a quality binder which will stand the gaff 
and which we can recommend. This bihder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. 


AUTOMOTIVE NEW pepr. DETROIT 26 
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IN ONLY 


SALES TRAINING 50 pays 


TRUCK SALESMEN, CAR SALESMEN, PARTS 
MANAGERS and SERVICE MANAGERS can 
BETTER their ABILITIES to INFLUENCE PEO- 
PLE, LEARN the TECHNIQUES used by MAS- 
TER SALESMEN, LEARN TO CLOSE more deals 
easier, quicker, and better, GAIN CONFIDENCE 
in their ABILITIES to TALK to GROUPS. 


Register now for May 17-28 Class in Visual Sales 

L Training. VETERANS. Course is available under 
Dtreetor G. I. Bill. 

EXECUTIVES SELECTION 

956 Maccabees Bldg. 


& TRAINING INSTITUTE 
Woodward near Warren TEmple 11-55-1 













Compromise Bill 
Extends Synthetic 
Program Till °50 


WASHINGTON. — The govern- 
ment’s synthetic rubber program 
was extended last week to June 
30, 1950, in a compromise bill 
passed by Congress and signed by 
President Truman just before the 
March 31 deadline when the old 
program was to have expired. 

Senate-House conferees ground 
out legislation retaining about half 
the features of the Senate measure, 
which was solidly supported by the 
rubber industry. 


The conferees retained the Sen- || 
ate version calling for transfer of || 


government-owned synthetic plants 
to private industry by mid-1950. 
The House bill would have permit- 
ted sale of the plants if Congress 
approved each transaction indi- 
vidually. 

In return, the House conferees 


Crisis 
(Continued from Page 1) 
with an old washing machine will 
wait until it breaks down if he 
thinks washing machines will be 
available, but he'll buy now if 


there’s a chance he won't be able 
to get one later. 





. 
AtPE from the military aspects 
of the outlook, steel sources 
reported the government inching 
into the supply through demands 
for rail car makers, agricultural 
equipment, oil equipment and for- 
eign demands. 

Some auto men were critical 
of this priority. One asserted 
that there was so much hubbub 
about getting steel for the rail- 
car makers, supposedly to re- 
lieve the transportation situation 
here, but that actually 40 percent 
of the railroad cars were being 
exported to other countries. 

One auto maker was also critical 
of other exports. He mentioned 
sending big agricultural combines 
to France, although farms in that 
country were the size of city blocks 
and would have little use for com- 
bines. Some oil firms were reported 
asking more steel for everything, 
including service station construc- 


tion. 
6 © 


e 
N WASHINGTON it was re- 
vealed that the industrial plants 
of the nation would be surveyed 
as to their war-production uses, 
but this was merely a preliminary 


step which should probably be |} 


done anyway. 

Some automotive sources said 
they were ready to take on mili- 
tary production orders if the in- 
dustry as a whole did so. Few 
auto manufacturing plants are 
able to build cars up to plant 
capacity. 

It is difficult to see at this time 
a military production program on 
a scale large enough to force a 
cutback on auto production in a 
plant-capacity sense, although lack 
of materials is expected to inter- 
fere with auto production. 


7s defense production program 
is expected to involve jet air- 
planes to replace slower ships, new 
or improved Army weapons and 
modernization of naval craft. 

Steel magazine, in an editorial, 
suggested that it was time to start 
bringing the “millions of tons of 
scrap” back to the United States 
from Germany, and called for a 
showdown on shipments to Russia. 

The New York Journal of 
Commerce reported that copper 
stocks held by the government 
are estimated to have dropped 
as low as 6,000 tons from the 
stockpile of 500,000 tons at the 
end of the war. 

All this was expected to push 
production costs on new cars high- 
er and eventually boost prices. 

* ~ + 


S FOR used cars, dealers were 
reporting that heavy buying 
was cleaning them out of inven- 
tories. As a result, it is likely that 
they will have to buy at higher 
prices to get stocks to sell, and 
subsequently sell at higher prices. 
Whatever effect the war scare 
is having on buying will have a 
reverse effect then, for if there 
is a movement to buy to last out 
the duration with a good car, there 
will also be an inclination to re- 
fuse to sell good used cars to deal- 
ers for resale. The market calls 
for careful trading. 





1948 


won approval of their policy dec- 
laration that government control 
should end on a date “consistent 
with national security.” The Senate 
had proposed that they be junked 
at the earliest practical date. 
The Senate conferees also backed 
down on the type of controls. They 
accepted the House proposal that 
the President should have author- 
ity to dictate the use of both syn- 
thetic and natural rubber in all 
products. The Senate had voted to 





limit these controls to tires, tubes 
and camel-back. 

The compromise will permit the 
sale to the du Pont chemical in- 
terests of the Louisville newprene 
plant. This was in the version 
passed by the Senate. 

As a national security measure 
the government would be required 
to maintain in operation or on a 
standby basis plants with an an- 
nual production capacity of 665,000 
tons of synthetic. 





AUTOMOBILE DEALERS: 


Read These Facts 
For The Sure Way 
To Greater Profits 


frok the year 1947 Resolute Fire Insurance Company’s pre- 
mium writings exceeded $5,500,000 . . . with the average 
commission earned by automobile dealers throughout the coun- 
try in excess of 35%. A still greater volume in premium writings 
is expected in 1948. 


As vehicle production has increased, so has the demand for 
automobile fire, theft and collision insurance under the Resolute 
Plan. All evidence points to a substantial increase in commis- 
sions during 1948—and our stepped-up facilities for writing 
automobile finance insurance have been planned to hasten the 
gratifying up-curve of profits in this type of insurance. 


Millions ef dollars have been earned by car dealers writing 
fire, theft and collision insurance in 1947. Many millions more 
will be earned in 1948. In fact, it is predicted by many ef the 
foremost authorities that, with a return te normal cenditions, 
dealers financing their own time-sales will earn more on their 
financing and insurance than on their automobile sales business. 
This was true prior to today’s sellers’ market—and will be true 
again sooner than most automobile dealers realize. 





The income to be derived from fire, theft and collision insur- 
ance is good news for car dealers looking for additional profits. 


Any dealer who finances his own time-sales or has a Dis- 
count Plan with a bank or finance company can qualify under 
our plan, provided he can be licensed. Automobile dealers can 
now be licensed as insurance agents in all but 7 states through- 
out the United States. 


If you are interested in the additional profits available from 
the insurance business, write, wire or phone for complete 
details without obligation. 


RESOLUTE FIRE INSURANCE COMPANY . 


88A CHAPEL STREET HARTFORD 3, CONN. 
A New England Stock Company Chartered in 1926 


JACK UP YOUR PROFITS 


with a 100% 


° 


PRO-TEX Zipper 


mark up on the sensational 


TIRE PUMP AND ALL 
OTHER TOOLS! 


$95 


List 
Price 
DEALER'S PRICE 
Measures — 37 in. x 9 in. 





Here’s an ‘‘extra’’ 
trouble selling. Car owners, 


own sales talk . 
ress prospects . 
itself! 


HOLDS BUMPER JACK, 


$2.50 















you’ll have no 


tired 


of tools rattling around loosely, im- 
mediately see the advantage of keep- 
ing them neatly stowed and easy to 
locate. Pack a pouch with a set 
of tools and see how it gives its 
- how its large 
ity and sturdy construction im- 
- how it actually 


CONSUMERS SPECIALTY MFG. CO. 


ieee Le} me ar V1 7.) DETROIT 12, MICHIGAN 
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» t he = ” 
®, tubes Truck Production Estimates 
rmit the 7 
cal in- By Automotive News 
ewprene (U. & PRODUCTION. ONLY) 
version 
Week Week Jan. 1 Jan. 1 
Ended Same Ended Total to to 
measure Apr. 3, Week Mar. 27, Mar., Apr. 5, Apr. 3, 
required 1948 1947 1948* 1948 1947* 1948* 
or on a CHEVROLET ......... soul 7.564 7768 14.841 00,290 6,478 
sf o).lti. eee 5 3 1 ° 
F 665,000 DIAMOND T ....... 276 317 283° «21,288 «=O «4,314 (3,680 
A ee 3,566 3,521 3,533 16,215 43,684 44,630 
—_— FEDERAL 95 249 86 473 ©-2,477—s«8,428 
Se A BE Sn cian conned i « 7,880 5,601 7,982 35,591 80,962 80,852 
| GMC Deere aa L711 1,683 1,804 7,587 19,283 20,673 
BAG sia deg. a OO i ee Sn 
- 2 INTERNATIONAL 3,576 3313 3,564 16,344 38,163 46877 
‘ ect ye Tr 251 407 288 918 5,158 4,005 
Renu Te 289 523 267 «1,418 4,475 
a STUDEBAKER ....... 640 1,356 ~=:1,600 += «6,955 «17,729 ~—-:19,636 
| EL? iw yx'Ss be 500% 0s 273 402 288 1,192 5,085 3,884 
, Se 2,606 1,685 2,432 12,284 22,385 31,790 
‘S$ MISCELLANEOUS 416 ©««§884—Ci(“‘ék OCT 8ZCS 0G 
Total Trucks, U. S. .. 29,641 27,057 30,317 137,174 350,468 365,982 


Total Cars, Trucks 








y RP rere 99,679 95,825 101,927 487,136 1,214,251 1,312,871 
Total Cars, Trucks 
GD. Wcaweceveesede 5,822 5,108 5,904 26,248 64,431 59,678 
Grand Total, 


Cars and Trucks 


U. S. and Canada ...105,501 100,933 107,831 513,379 1,278,682 1,372,549 


*Revised. Miscellaneous includes Autocar, Corbitt, Divco, Marmon H., 


shortages of steel and pig iron, 
reliable sources said, is the possi- 
bility that the steel industry will 
be placed under rigid government- 


* 
UCH controls were seen certain 


* * 


because of the steel production 
already lost during the coal shut- 
down. Last week’s steel operations 
were estimated at 89 percent of 
capacity, compared with 94.5 per- 
cent the week before. More seri- 
ous losses will occur if the coal 


Further clouding the picture, 
steel officials cited the need of 
Marshall plan requirements, the 
likelihood of a record peace- 
time defense program, and in- 
creasing pressure from the pe- 
troleum industry for steel. 

It was said that the steel in- 
dustry will fight governmental con- 
trol as long as possible with vol- 
untary cooperation, but top officials 


re- 
- Brockway, Four-Wheel Drive, Sterling, etc. 
” | | Aut tput 
uto Output Drops Again; 
for ? 
ute 
we | | Further Cut Threatened 
ing 
the (Continued from Page 1) 
coal strike hanging over the in- 
dustry. 
ing * * * 
ore a ASE week it had already struck 
the the steel makers, and officials | al controls. 
ns, said the blow was hard enough 
eir to be felt for a long time. Several 
288. steel companies had to drop com- 
rue pletely out of the production pic- 
ture. 
It was said that the coal strike 
ur- now, no matter when a settle- 
its. ment is made, will show up in 
is- steel shortages next winter be- 
jer cause of the long uphill fight to | strike continues. 
an regain full output of pig iron 
rh- which is a prime requisite if 
steel capacity is to be realized. 
Many large steel companies were 
om reported to have already notified 
ete customers that their third-quarter 
quotas will have to be cut. To what 
degree will probably depend on 
when the coal strike ends. 
2 Even worse than the prospective 
ao 
nN. Rubber Firms 


To Offer Cheaper 


Lines of Tires 


AKRON. — Introduction of two 
new lines of passenger automobile 
tires for renewal sale was an- 
nounced last week by Goodyear 
Tire & Rubber Co. Names of the 
two new lines are Corsair and 
Marathon. 

Officials of U. S. Rubber con- 
firmed reports that it would also 
announce a new “cheaper line” of 
tires, and it was understood that 
Firestone, Goodrich, General and 
Seiberling plan to follow suit. 

In a letter to its dealers, Good- 
year advised that limited stocks of 
the Marathon are available and 
that production on the Corsair line 
has begun. It was indicated that 
some of the new tires would be in 
the hands of dealers shortly after 
the first of April. 


At the present time, Goodyear’s 
deluxe line of automobile tires in 
the popular 6.00-16 size retails at 
$15.25 plus excise tax. In the same 
size the new Corsair will list at 
$13.95 plus excise tax and the new 
a will be $12.40 plus excise 


CK, 



























Every Tuesday 11 A. M. all Year, 


1241 MAIN ST. 


Dealers Only, Average Sale 200 Cars 

FLY IN indoors - Modern, Heated Hangar. All Transport Facilities 
TONAWANDA, N. Y. AIRPORT 

2080 Military Rd., Route 265, Tel. ELmwood 0375 


The Only Auto Clearing House in the World! 
Tell Us What You Want - We'll Buy Them For You 
Tell Us What You Have - We'll Sell Them For You 
BUFFALO, N. Y. SHOWROOMS 







“strict 
in effect before 


are of the opinion that 
controls” will be 
the year is out. 


Current inquiries by defense 
agencies for large quantities of 
steel promise a bad future for al- 
ready steel-harassed industries, it 
was added. 

* 


MEANWHILE, a check by AuTo- 
MOTIVE News shows that near- 
ly every auto plant has already 
cut previously planned April sched- 
ules. But general opinion was that 
there still is no danger of imme- 
diate complete shutdowns. 


However, it was added, unless 
John L. Lewis gets his miners 
back on the job the auto indus- 
try, like the steel mills, will also 
have to take a spring vacation. 
If this week should find the 

miners back at work, preliminary 
calculations reveal that U. S. plants 
will be able to build a total of 
430,000 vehicles in April. This 
would include 299,000 cars and 131,- 
000 trucks. 

April will find Ford assembly 
lines down for changeover, and 
Studebaker truck production dras- 
tically curtailed while final assem- 
bly lines are being transferred to 
a recently purchased plant. 


* * 


EAT HERE 










PHONE ELmwead 2130 





























IF YOU'RE A TOP-NOTCH AUTOMOTIVE 
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CLASSIFIED WANT ADS 


(For Rates, Etc., See Next Page) 








Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 








Dealers for English Car 
Wanted in Florida 


Limited number of Florida dealerships for 


famous English car now open in selected 
areas. Excellent volume-sales potential 
among high class car buyers. Liberal ter- 
ritory. Prompt deliveries f.0.b. Jacksonville. 
Wide range of models and prices. Complete 


stock of parts immediately and continu- 
ously available. 
other reliable applicants write, 
confidence. 


car dealers or 
in strictest 


Present 


to 
BOX 2259 


c/o AUTOMOTIVE NEWS 
RR 


WANTED: Service manager to operate 


service department in Buick dealership 
in the fastest growing city in West Texas. 
Modern building, and equipment. Top 
experience and references required. Box 
2240, c/o Automotive News, Detroit 26. 


SERVICE MANAGER: One of the largest 


Midwest Hudson distributors needs a 
qualified man for complete charge of 
service department. Attractive offer to 
right man. Box 2247, c/o Automotive 
News, Detroit 26. 





WANTED 


GOOD TRUCK SALESMAN to sell 
General Motors trucks in largest 
city in Texas. Excellent opportunity 
for the right man, with salary and 
commission. Reply to: 


HIGGINBOTHAM BUICK CO. 
P. O. Box 9156 
Houston, Texas 





SERVICE MANAGER — Lincoln-Mercury 


dealer wants fully qualified man who 
can handle men and customers. Wonder- 
ful living conditions in small Virginia 
city. State experience and salary ex- 
pected. Box 2245, c/o Automotive News, 
Detroit 26. 


SALESMEN TO DEALER TRADE. Fast 


selling ‘‘Monogram’’ truck grille guards 
seen in every state. Write telling terri- 
tory covered, lines handled, to State Dis- 
tributors, 6800 Chappel Avenue, Chicago 
49, Illinois. Midway 1307. 


SERVICE MANAGER .. . with a proven 
record of performance and want to estab- 
lish your future with a flourishing dealer, 
then get in touch with us at once! We 
have 50,000 square feet of space located 
in the center of a % million population 
trading area. Our repair shop is one of 
our busiest departments and we're willing 
to give a competent service manager a 
salary and bonus arrangement that 
should net him a minimum of $5,000 
yearly! If you feel you can handle this 
job on a permanent basis, then write, 
wire or phone (GA 4848) at once! All 
replies strictly confidential, of course. 
Albright Motors, 119 Snow Street, Provi- 
dence 3, R. I. 


Want to Get Into 
Sales Training? 


Can You Write? 


A large manufacturer 
has an opening for 
a man who has a 
first-hand knowledge 
of automobile selling, 
and who has had some 
writing experience. 


Age about 35. 


You may now be a 
Factory Representative 
Retail Sales Manager 
Sales Promotion Man 
The opportunity is 
a good one. 


Address Box 2255 
Care Automotive News 
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collect: 
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AUTO PARTS, 


ment store on 


tes, namely: 
one 


JOB WANTED: 
dealer. 
enced all departments branch and dealer 


New York area preferred. 
2248. c/o Automotive News. Detroit 26. 


est, reliable. 
c/o Automotive News, Detroit 26. 


ASSISTANT MANAGER—Thoroughly expe- 
rienced all 
Married, age 39. 


2267, c/o Automotive News, 


TOP FLIGHT EXECUTIVE AVAILABLE— 

Possesses unusual organizing ability. 4 
‘0 
experience directing and training 
service supervision and sales personnel. 
Four years salesmanager large Detroit 
Ability to handle people and 
record of achievements outstanding. 
go-getter who will consider moderate sal- 
ary to prove ability. Box 2269, c/o Auto- 
motive News, Detroit 26. 


qualifications: 
large automotive manufacturers. 
neering background with practical experi- 
ence production, time study, service, ex- 
port operations including two-year tour 
handling truck and 


Latterly, 
Familiar with 


fleet sales at zone office. 
administration, vehicle distribution, also 
For full particulars, 
references, write Box 2261, c/o Automo- 


dealer operations. 


Box 1920, 


POSITION WANTED 

To. encourage this classification fer the 
benefit of our employing readers, Posi- 
tion Wented ads are accepted at half 
7% cents per 
insertion. or two inser- 
the same copy at 12% cents 
per word. Cash in advance. 


Fine record. Excellent refer- 
Box 


ANAGER—Fifteen years’ 
rysler products. 
Best references. 


phases dealer 
dealership or 
business, 


References furnished. 


sonality, good speaker; 


CANADIAN, age 34, available within 60 
days, desires position in United States or 
Canada with automobile manufacturer or 

requiring person 

Have versatile experience 

Engi- 


with 


tive News, Detroit 26. 


AMBITIOUS FORMER ARMY PILOT 

wants job that requires hard work, initia- 
One with a 
good future where earnings are dependent 
Business 
Administration degree. Ten years’ experi- 
ence in accounting, selling and business 
management. Age 31. 
2262, c/o Automotive News, Detroit 26. 


AUTOMOTIVE EXECUTIVE, 16 years’ 
wholesale and retail experience. 
manager, comptroller and assistant zone 
Available for permanent con- 

Assume complete charge, relieve 

dealer or factory executive. Fred Hansen, 

3274 Berkeley Avenue, Cleveland 18, Ohio. 


<r arm 
ACCOUNTANT - OFFICE MANAGER, ex- 
perienced business manager, General Mo- 
tors system, 25 years’ accounting experi- 
15 years public accounting, part 
automobile 


uperior ability. 


to produce results. 


agencies, 
ildren, college graduate. 


perience in truck field. At present a 

truck sales manager of a No. 1 dealer in 6700 Euclid 

East. Age 34, —— ee = ~ CLEVELAND, OHIO 
locate. Familiar with all truck sales an - 

service. Present incentive pay is over Phone: Ex. 0388 


$10,000 yearly. Write Box 2252, c/o Auto- 
motive News, Detroit 26. 





ATTENTION 
Chrysler-DeSoto-Dodge-Plymouth 


DEALERS 


Available ... With Capital 


otive Executive 


Years’ Experience 


Sales—Service—Management 
Foreign—Domestic—Retail—Wholesale 
References Exchanged 


BOX 2251 


AUTOMOTIVE NEWS 


DETROIT 26 





TRAILERS WANTED 


ERS WANTED 


Wanted for immediate delivery. 
Two (2) thirty-five (35) foot, me- 
chanical handling (tank type) trans- 
port trailers. New—or if used, must 
be in A-1 condition. Call or wire 


E. E. LYTLE 
Sales Manager, 


Victory Motors, Inc. 
ATLANTA, GEORGIA 





DEALERSHIP WANTED 


HAVE QUALIFIED with General Motors. 
Desire to 
purchase dealership ef 300 cars or larger 
for cash. Replies will be held in strict 
c/o Automotive 


Ford factories. 


it 26. 


RELIABLE PARTY SEEKS to purchase 
whole or part interest in dealership. Re- 
plies held strictly confidential. 
c/o Automotive News, Detroit 26. 


BUSINESS FOR SALE 


Box 2271, 


APPLIANCE, garage equip- 
Main Street of Eastern 


Ohio city. Large stock, franchises, good 
lines, long lease. Cash, $22,000. A good 


proposition. 
motive News, 





Write Box 2249, c/o Auto- 
Detroit 26. 






Factory, distributor or 
Good sales background. Experi- 


ex- 
Capable, hon- 
Box 2266, 


operations. 
Interested in progres- 
in revitalizing 
preferably Chrysler 
Box 
Detroit 26. 


A 


following 


Go anywhere. Box 


General 


middle 
Box 
2263, c/o Automotive News, Detroit 26. 


A 
TRUCK SALES MANAGER—14 years’ ex- 


45 







BUSINESS FOR SALE 


AUTOMOTIVE SETUP: Popular car agency 
near Palm Springs, California. Land, 
buildings, and stock for sale. $30,000 
handles. Real opportunity for experi- 
enced party to make $15,000 or more per 
year. Write Car Opportunity. P. O. Box 
AA, Palm Springs, California. 


PALATIAL SHOWROOM, garage and gas 
station. Large North Jersey town. Well 
established. Centrally located. Excep- 
tional opportunity. Box 2268, c/o Auto- 
motive News, Detroit 26. 


WHOLESALE and RETAIL Auto Supply— 
$25,000 down. Garage, car and imple- 
ment agency, grossed $400,000, price 
$56,500. Service garage, grossed $60,000, 
price $6,650. Bulk and service station 
and appliance store, grossed $80,000, 
$28,500. Terms available. Write for com- 
plete list. Northwest Business Brokerage, 
Moorhead 9, Minnesota. 

MANUFACTURERS AGENT 


SOME TERRITORIES OPEN for top notch 
men now calling on car dealers. Fast 
































selling accessory selling at $5. Write for 
particulars, giving lines now handled. Box 
2270, c/o Automotive News, Detroit 26. 
DISTRIBUTOR WANTED 

SIX EXCLUSIVE TERRITORIES available 
throughout Northern Ohio. See ad Auto- 
motive News, March 8th, page 40. Write 
for particulars. Clinton Spray Wax Sales, 
818 Lincoln Way E., Massillon, Ohio. 


DISTRIBUTORSHIP FOR SALE 


ESTABLISHED NEW TRUCK DISTRIB- 
UTORSHIP in Nebraska, in territory sec- 
ond to none. Should return original in- 
vestment plus in two years. No blue sky. 
Box 2264, c/o Automotive News, Detroit 
26. 


NEW CARS WANTED 


NEW 1948 DE SOTO fluid drive convertible, 
dark blue with radio and heater. William 
Monroe Layton, P.O. Drawer 88, Wash- 
ington 4, D. C. 


NEW CADILLAC sedan or convertible 
wanted. Price no object. Wire or phone 
Anderson Auto, Peoria, Illinois. 


NEW CARS FOR SALE 


FOR SALE: New 1947 Cadillac, 7-passen- 
ger Imperial, black. 1947 ‘‘62’’ coupe, 
gray, less than 1,000 miles. Sewickley, 
Pennsylvania. Phone Sewickley 1400. 


USED CARS FOR SALE 











































AUTO AUCTION 

Every Monday — 1 p.m. 

NEW ENGLAND'S OLDEST 
Wholesale Only 
SOUTHERN AUTO SALES 

Warehouse Point, Conn. 

9 Miles North Hartford, Conn. 
Route 5. Phone Windsor Locks 1792 















Cleveland’s Largest 
Wholesale Dealer 


“ANY MAKE IN '48” 
Also 
200 1940’s - 1947’s 


STATE AUTO SALES 























AUCTION 


(Auto Dealers Only) 


EVERY WEDNESDAY 


JOHN CORRIGAN 
Auctioneer 


GEO. CASSIDY 
Manager 


Sale Starts at 12:00 Noon 


CHICAGO AUTOMOTIVE 
AUCTION, INC. 
1050 East 8ist St. Chicago, il. 
“‘Ohicago Is the Place to Buy Your Cars’’ 























WHOLESALE!!! 


It will pay you to see or call us. We 
always have a large selection of clean 
low mileage 1946's, 1947's and 1948's 
for immediate delivery. Write for our 
bulletin and price list. Transportation 
arranged to all points. Wire or call us 
for hotel reservations. 


SAM GREENFIELD COMPANY 
6619 Euclid Avenue 
Cleveland 3, Ohio 
Phone UTah 1-2277 


SAM GREENFIELD MOTORS, INC. 
1701 State Street 
Cuyahoga Falls (Akron), Ohio 
Phone WAlbridge 2145 










































WHOLESALE 

1948-4746 AUTOS 

IMMEDIATE DELIVERY 
ALL MAKES AND MODELS 


SPECIAL PRIOES TO 
QUANTITY BUYERS 


Also Large Stock of Convertibles 


IRVIN SACHS 
“Philadelphia's Largest Used Oar Dealer’ 
4539 Chestaut St. Philadelphia, Pa. 
Wire or Phone ALlegheny 4-4450 
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PARTS FOR SALE 





USED CARS FOR SALE 








WE WHOLESALE 


Detroit's 
Largest 
Wholesaler 


SID SAVAGE 


15999 Livernois UNiversity 4-2600 












CLASSIFIED WANT AD DEPARTMENT | 


oo 


BRAKE LINING SETS —B.L.M.A. N: 
1162D—replaces Chrysler No. 947612. For 
1938-42 Chrysler, Dodge, DeSoto. Com 
plete set of 8 pieces, triplewear, molied 
Wireback lining, drilled and counters ink 
with rivets. Government surplus. Pa: ked 
in clean, individual cartons. List $6 per 
set, 20 sets 95c per set, 100 sets 90c per 
set, 500 sets SSc per set. Subject to prior 
sale. F.O.B. Cleveland, Ohio. Term: to 
rated accounts. Buyers Supply Co., 2775 
Pittsburgh Avenue, Cleveland 15, Ohic 


OLDSMOBILE 


And All General Motors 
PARTS AT WHOLESALE 














9850 Livernois HOgarth 8400 
RO SED CARS FOR SALE USED CARS FOR SALE TRUCKS FOR SALE 
ane: = \UTO BUYERS—Best wholesale deal at |FOR SALE—1941 Mack trailer tractor. $100,000 INVENTORY 








DEALER’S AUTO AUCTION 
Bellefonte, Pa. 
Every Wednesday indoors at 1:00 P.M 
Dealers are Cordially invited 


RING BROS AUTO SALES 
Bellefonte 2140 
‘*Im the Center of Pennsylvania’ 








Big Auto Auction 


in 
Montpelier, Ohio 
Every Monday 
Sale Starts at 12:30 


Bring Cars Early ... Get in Line 


Dealers Only 
We started February 3, 1947, and 
have never missed a Monday 
since (a confidence). 
Has been established between 
Buyers and Sellers and our- 
selves. 
We Are Recognized and 
Patronized by Dealers 


Far and Wide 
Montpelier Ohio Auto 


Auction Company 


Woodruff, Jenkins, Drake: 
Co-Partners 








AUCTION 
THURSDAY 12:00 NOON 


Most cars entered are brought in 
by new car dealers. 
Col. Marker, Auctioneer 
‘We Need Buyers—Over 150 Cars 
Offered Each Week"’ 
(Inside Sale) 


DOC GREINER 
The Flying Dutchman 


1701 Madison Ave. Adams 6397 








AUTO AUCTION 
Dealers Only 
SALE EVERY FRIDAY 
11 A.M. — RAIN OR SHINE 


Bring Cars to Sell—Buy Cars You Need 
Low Auction Fees 


John W. Corrigan, Auctioneer 
Troy D. Lee, Proprietor 


WHEELING AUTO AUCTION CO. Danville Auto Auction Co. 


Route 45, Milwaukee Avenue 


One-half mile — Dundee Road, Route 68 


hone 348 
WHEELING, ILLINOIS 
‘You will do better at Wheeling’’ 








AUCTION SALE MOTOR CARS 
DEALERS ONLY 
* Aurora Downs Race Track, Reute 31, 
Aurora, Illinois 


EVERY MONDAY—Sale Starts 11:00 A.M. 
INSIDE HEATED Sales Arena for 300 cars. 


AURORA AUCTION SALES 
Phone Aurora 8711 or 7877 
“Dutch” Stuart, Auctioneer 












AUTOMOBILE 
DEALERS ATTENTION 


For dealers only. Plan to attend one 
of the greatest automobile auctions in 
the land today at Joplin, Mo. The 
crossroads of America, where 66 and 
71 highways cross and the East meets 
the West. Auction every Friday rain 
or shine. Inside sale, always over 300 
automobiles to choose from each sale. 
Owned and operated by 


Col. Joe H. Burtrum 


1610 E. 7th St. 
JOPLIN, MISSOURI 














Virginia’s Largest 
and Oldest Auction 
Dealers Only 
Every Monday, 1 P. M. 


ROANOKE AUTOMOBILE 
AUCTION CO. 
































1941 Chevrolet trailer tractor. 1936 high- 
way trailer. Any reasonable offer will be 


LEO ADLER, INC., DeSoto-Plymouth, LIBERAL DISCOUNTS 


3000 Fenkell, 7 blocks east of Livernois, 































Ken Schncfer’s —- 100% Dealer Detroit. Mich. UN. 3-7400. considered. These should make someone Hoods Core Supports 
AUCTION —— a good buy with spring business just Grills Hydromatic Parts 
Inside a Comfortable Building, Every ELECTRIC BROUGHAM, 1938 Detroit, ahead. Sale to be on ‘‘as is’’ basis. In- Hub Caps Shock Absorbers 
THURSDAY custom built, four passenger coupe. New spection invited. Stored on car lot of Fenders Distributors 
Reliable—Fair—Henest—Protective Service condition, including fast charger. $1,000. Burns and Wynkoop Co., 311 East State Gas Tanks Carburetors 
Right in the HEART of Royal Auto Sales, Victoria, B. C. Street. Contact Burns & Wynkoop or Trunk Lids Steering Wheels 
e First-Peoples State Bank, Traverse City, Fuel Pumps Cluteh Parts 

































Michigan. 

FOR SALE—Wrecker, Holmes speed king, 
good condition. Mounted on '36 chassis. 
New motor. $1,000. Tabor Motor Com- 
pany, Toccoa, Georgia. 


1945 STUDEBAKER Mio, tow truck, dual 
wheels, extendable boom, new Gar Wood 
winch, two speeds ahead and one reverse, 


INDIANAPOLIS, INDIANA 
‘‘The Great Mid-West Market’’ 
915 N. Mlinois St. Phone Lincoin 5383 


And Many Other Items 
Orders Filled Same Day Received 


SELMI MOTORS, INC. 


LARGEST OLDSMOBILE PARTS 
DEPOT IN EAST 
3431 N. 15th St. Philadelphia, Pa. 
Telephone SAgamore 2-5568 





AUCTION 


(Auto Dealers Only) 
EVERY FRIDAY 
BEGINNING MARCH 5th 
























AUTO AUCTION 






























AT 1 P.M. 1 body, 1 ; 
ee This Will Be the Largest | #0 ues Bullion ake art” Bot I 
Albany, N. Y¥. Auction in Michigan Ballston Spa, N. Y. 





PARTS WANTED 
WANTED—’'46 or '47 Cadillac rear bumper. 
Auto Sales Company, Landis, North 
Carolina. 


PARTS FOR SALE 


CHEVROLET FENDERS—New fronts, '36 
to "47. New rears, '36 to '40. New cyl- 
inder heads, '34 to '47. Keystone Auto 
Parts Company of Erie, 1534 Parade 
Street, Erie, Pennsylvania. 


FORD PARTS shipped anywhere. Call, 
write, phone. Tranter-Williams Motors. 
Inc., 4016 Allston Ave., Cincinnati 9, 
Ohio. Melrose 7275-6-7. 


ON THE ROUTE TO EAST AND 
WEST—PLANE, TRAIN AND BUS 
35 Miles from Detroit 
10 Miles from Willow Run Airport 
on N.Y.C. Main Lines 
Shipping Arrangements 
Rain or Shine Heated Garage 
“Doc” Miller — Auctioneer 


STADIUM MOTOR SALES 


ANN ARBOR, MICH. 
(Home of U. of M. where Wise Men 
come te buy and sell) 


Pontiae and All G.M. Parts 


at Wholesale 
® Body Panels and Grilles for all 
G. M. cars. 
® Transmissions and Transmis- 
sion parts. 
® Complete Pontiac engines and 
block assemblies. 


Midwest’s largest distribution cen- 
ter of General Motors parts. 


Omaha Motor Company 
Farnam at 27th Ave. Phone WEBSTER 4444 
OMAHA, NEBRASKA 


OLDSMOBILE 
PARTS AT WHOLESALE 


The Largest Oldsmobile Parts 
Depot in the United States 
INCLUDING SHEET METAL, FRAMES, 


HOODS, DOORS AND 
HARD-TO-GET PARTS 





(For Dealers Only) 
EVERY MONDAY... 12 NOON 










































“Where a Square Deal Is the Rule” 
CORRY AUTO AUCTION 


Every Saturday 




























Recognized from Coast to Coast 
. 
Sponsored by 
Aikens Motor Sales, Inc. 


CORRY, PENNSYLVANIA 
30 Miles Southeast of Erie, Pa. 

















NEW FORD TRUCK CABS 
Complete with wiring and instruments. 
Fits 1940-47 models. 










LARGEST PENNSYLVANIA 


AUTO AUCTION 
Every Friday Noon 
In the Heart of Lancaster County 
Low Mileage, Clean Cars 


FOR DEALERS ONLY 
Located 6 miles North of Lancaster, Pa. 






















NEW CHEVROLET TRUCK CABS 
Does not include windshield, doors, or 
instruments. 

$225 


NEW INTERNATIONAL TRUCK 
































CABS 
Complete with instruments and wiring. 
Fits models K-6 and up. 
$500 







“In the Heart of Tobacco Land” 
(Where Prices Are Better) 












NEW DODGE DELUXE CABS 
Complete with instruments and wiring. 




















DEALER’S AUCTION MANHEIM AUTO SALES HYDRAMATIC PARTS AND SERVICE 
& AUCTION, INC. : : 
Every Thursday . . . 12 Noon ; NEW STUDEBAKER CABS —— 
Phone 202-W4 Complete with instruments and wiring. Mail Your Order or Wire Us Collect 


$350 


CHICAGO TRUCK SALES 
4545 W. Madison St., 
CHICAGO 24, ILL. 
Tel. MANsfield 7772 





SHIPMENTS MADE PROMPTLY 


KAISER BROTHERS 
Prospect 2331 
1540 8S. Figueroa St. Los Angeles 15 











$5 Fee $5 Fee 


DURHAM, NORTH CAROLINA 
Phone R-731 At Fair Ground, Rt. 15 

















Austin’s Auto 


Auction 
Every Thursday 1:00 P.M. 


We serve the central New York area 
Clean Cars Low Mileage 
Dealers Only 


Austin 



























































Danville, Virginia 
AUTO AUCTION 
Every Friday, 1:00 P.M. 


HORSE HEADS AUTO AUCTION 
EVERY FRIDAY AT NOON 









Paved Lot Sales & Exchange. Inc Horse Heads is located 4 miles north of Elmira, N. Y., on Route 
SELL TO DEALERS ONLY WALTON, NEW ORK . 17. The airlines and 3 railroads stop at Elmira. Hotel accommo- 
$5.00 Only Cost . dations at famous MARK TWAIN HOTEL are the best and very 


For reservations call Walton 125-W, 
8:45-5:00 


reasonable. 


Call for one of our courtesy cars when you 
arrive or better yet, wire us in advance. 


Horse Heads Auto Auction is no doubt the outstanding Auction 
in the East. Always lots of cars and lots of buyers. We bend over 
backwards to please everybody. We treat buyer and seller alike. 

We are centrally located, drawing cars from a wide area. Horse 
Heads is only 4 miles north of Elmira, New York, on Route 17, 
about 200 miles southeast of Buffalo, N. Y., 100 miles southeast of 
Rochester, N. Y., 250 miles east of Cleveland, O., 235 miles north- 
men of New York City and about 250 miles north of Philadelphia, 

‘a. 


Make It Your Business to Spend Next Friday With Us at Horse 
Heads. The meeting place of the Auto Dealers from the East 
and West. One trip will convince you. 













Div. Baker Motor Co., Inc. 


Next to Seminole Esso Sta. 
On US. 29, 1% Mi. N. of City 


Phone Danville 4570 







BUSES WANTED 

TURN YOUR new school buses into cash! 
We need all makes at once for export. 
Wire Consolidated Bus & Equipment 
Company, 420 Lexington Avenue, New 
York City, MU. 3-9297. 

NEW SCHOOL BUSES WANTED—Dodge 
54 passenger, Ford 48 passenger; cash 
waiting; rush full information imme- 
diately. McLaughlin Bus & Equipment 
Co., 1224 North Main, Providence, Rhode 
Island. Dealers License No. 222. 

BUSES FOR SALE 

FIVE 1942 Ford 194’’ 33-passenger high 
head room buses. Good mechanically and 
tires. $750 to $1,000 each. Griffin Motor 
Coaches, Griffin, Ga. 

TRUCKS WANTED 

JEEPS WANTED, used military. Give 
price, location and condition. Box 2265, 
c/o Automotive News, Detroit 26. 

TRUCKS FOR SALE 

TWO new 1947 Ford 194 inch school bus 
chassis. Allan Mins, Inc., Ford Dealers, 
Rocky Mount, North Carolina. 


FEDERAL 3% ton, 2-speed axle, 5-speed 




































































ATTENTION 
Wholesale Buyers 


We carry a stock of 150 clean 
cars at all times. 
39's to 47's 
- 


Swan Motor Sales, Inc. 
2102 Monroe Street Toledo, Ohio 













































HORSE HEADS AUTO AUCTION 
RONALD D. WEST, Owner 
Johnson, Rickard, Metcalf and West—Auctioneers 





















AUTOMOBILE transmission, 146’ wheelbase, 15% off 
list. Trailmobile 26%’ platform trailer at 
AUCTION wholesale. J, K. Williamson, Nashville, | — ~ - —___— - 













Illinois. 
FOR SALH—New 1947 Dodge-Coleman four 
wheel drive truck. 2-ton Dodge car and 
chassis, Coleman 4x4 conversion unit, 
Thornton automatic locking differential in 
rear axle assy., sun electric tachometer. 
Priced right. Wenger Motor Sales, Che- 
boygan, Michigan. 
TRUCKERS, ATTENTION!!! — Necessity 
for reducing outstanding forces imme- 
diate sale of three new Ward La France 
trucks at sacrifice prices. Two models 
D-1B and one D1. Specifications of D-1B 
—501 cubic in. disp., 148 B.H.P., 384 F.P. 
Torque, 1100x20 duals, 149-inch wheel 
base, two-speed axle, auxiliary gas tanks, 
air brakes, air horns, dual wipers, dual 
mirrors, front shocks, tow hooks, over- 
size generator, trailer brake connections 
and controls. Retail price about $8,850. 
Our price for immediate sale $5,950. 
Contact E. D. Lambdin, Perth Amboy 
National Bank Building, Perth Amboy, 
New Jersey. 


28 MILES FROM CHICAGO LOOP 


\% Mile East of Illinois State Line 
Ou Route 30 


EVERY FRIDAY 11 A.M. 
Running Over 150 Cars Each Sale 
Strictly Wholesale 
Dealers Buy—Dealers Sell 


Buyers coming in by plane or -train— 
eall—we will meet you. Hotel accom- 
modations available, transportation fur- 
nished. Call early for reservations. 
Transports available te move cars. 
Geo. Lawson—Owners—Bud Fennemsa 
DUTCH STEWART, Auctioneer 


Dyer Auto Auction 

Phone 4111-4051 Dyer, Ind. 

Res.: Chicago Heights, Il. 5268Y3 
and Lansing 173-M 

































ON. 2312 JO. 2249 


AUTO AUCTION EVERY FRIDAY 
AT COLUMBUS, OHIO 
12 O'CLOCK NOON -- DEALERS ONLY 
Our mart is open every day of the week for wholesale 


business. Leave your cars here for sale. Come here 
and buy! Remember, every day except Sunday! 


GREATER COLUMBUS AUTO MART 
Gladden Road and Northwest Bivd. Columbus, Ohie 
Drive West 900 numbers on Goodale St., Turn right twe blocks. 
‘Pat’ Patterson—Auctioneer 
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2300 READING ROAD 


Available Immediately 


°47 DODGE 54-PASSENGER TWO-TON NEW 
WAYNE BODY SCHOOL BUS No. 69060 


Sale Price Wholesale $4,400 
EARL A. SCHOTT 


AUTOMOBILE DISTRIBUTOR 


2300 Reading Road CINCINNATI, OHIO Woodburn 0392 





EVERY THURSDAY—12 NOON 
WHOLESALE ONLY 


AUTO AUCTION 


(For Dealers Only) 


AT EARL A. SCHOTTS 
CINCINNATI, OHIO 


Tel.: Woodburn 3060-0392 
Auctioneer: Pat Patterson 





ATTENTION, DEALERS 
NEW AUTO AUCTION 


OPENING AT DANVILLE, PA. 
WEDNESDAY, APRIL 7 


The new auction will be under the same management as the 
Horseheads Auto Auction, which will continue to operate as 
usual, and the same high standard of service will be maintained 
at both auctions, The Danville auction is being inaugurated for 
the particular benefit of those dealers in Pennsylvania, New 
Jersey and Maryland who have found it difficult to attend our 
Horseheads Auction. Danville is on U.S. Route 11, between 
Sunbury and Wilkes-Barre, 76 miles from Harrisburg, Pa.; 
35 miles from Williamsport, Pa.; 67 miles from Scranton, Pa.; 
175 miles from Philadelphia; 95 miles from Phillipsburg, N. J.; 
175 miles from New York City; 150 miles from Baltimore, and 
easy of access from any of these places. 


The auctioneering will be handled by the two outstanding 
auto auctioneers in the East, Joe E. Johnson and Tex Rickard, 
supported by a trained and efficient organization, insuring care- 
ful but speedy handling of all cars. Sale will be held indoors at 
the Danville Livestock Market, especially remodelled and mod- 
ernized for the purpose, with an up-to-date restaurant and 
modern rest rooms. 


You are cordially invited to the opening day sale, even 
though you are not a customer. We are sure you will find it 
interesting and, eventually, profitable. Remember the date, 
Wednesday, April 7, at 1 P.M. Sales will be held every 
Wednesday thereafter. 


DANVILLE AUTO AUCTION 
DANVILLE, PA. 
Ronald D. West, Owner Call Danville 881 for Reservations 





HARD-TO-FIND 
OLDSMOBILE PARTS . 


We are the largest Oldsmobile Dealer in the World 
and operate in the Home of Oldsmobile. 


$200,000 Stock 


We carry the largest stock of slow-moving, hard-to- 
get parts. 


Up to 40% DISCOUNT 
Fast or Slow Moving, We Have Them in Stock. 
Order Today by Wire, Phone or Mail 


TREVELLYAN OLDSMOBILE, INC. 
315 S. Capitol Phone 2-1127 
LANSING 25, MICHIGAN 


The Home of Oldsmobile 
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CADILLAC-OLDSMOBILE 
PARTS AND ACCESSORIES 
Orders Filled Day Received 
DISCOUNT TO DEALERS 
RUND MOTORS, INC. 


3725 Grand River Detroit 8, Mich. 
TEmple 1-3700 


AUTO AUCTION EVERY TUESDAY 


In the Heart of the Nation — Fort Wayne, Ind. 


ll A.M. Sale will be held at same old location in new 

oitRe heated building, only one block from Court House 
and Hotels. Call us for Reservations. Bring your cars or send 
them Monday, Monday Nite or Tuesday A.M. We never close... 
we are here to serve you. Our guarantee: You must be satisfied. 








75% Discount FORT WAYNE AUCTION CO. 


on (WEBSTER-MARKER MOTORS) 


Owners: CARL E. MARKER - DENZIL V. WEBSTER 
COL. CARL £. MARKER, COL. LEE DRAWHORN, Auctioneers 
324 W. MAIN ST. FORT WAYNE, IND. 


225,000°0 Dodge Parts 
125,00099 Chrysler Marine Parts 


at Current List Price 
e STUART & RAMP, INC. 


AUTO AUCTION 


EVERY WEDNESDAY 
The Finest Auto Auction in the Country 


AT THEIR NEW LOCATION 
HOOSIER AIRPORT 


On State Road 52 
INDIANAPOLIS, INDIANA 


BUY—SELL—TRADE 
Fly or Drive to 


STUART & RAMP, INC. 
INDIANAPOLIS, INDIANA 
Phone HI. 5368 


Ready for Inspection 
These are New 


List of quantities and part numbers 
mailed on request 


Box Number 2258 








FORD RADIATORS 
IMMEDIATE SHIPMENT 
1928-"47 Pass. 1928-"47 Trucks 
Write fer Complete Listing 








OLDSMOBILE 


SHORT BLOCKS 


Fits ’37 to '47 Sixes 
"41 to '47 Eights 


DEALERS ATTENTION 


RUND MOTORS, INC. 
3725 Grand River Detroit 8, Mich. 


TEmple 1-3700 
SHOP EQUIPMENT FOR SA 


FAST BATTERY CHARGERS—New Hart- 
man model 80 chargers: combination fast 
and slow, 80-foot cable, 80 amps., weighs 
80 pounds. Ideal as booster battery. 
Every car lot needs this charger. Was 
$123.50. Now only $98.50 F.O.B. General 
Gas and Oil Company, Chicago 2, Illinois. 


KERRICK STEAM CLEANER—Model A.G. 
Purchased January, 1946. Completely re- 
conditioned October, 1947, and has not 
been used since. Guaranteed. A bargain 
at $300. F.O.B. Albuquerque. Galles 
Motor, Fifth and Cooper, Albuquerque, 
New Mexico. Phone 3-5686. 


FOR SALE:  Bell-Howell — 16MM type 
138-C two unit sound movie projector 
with extra equipment, recently serviced 
by manufacturer. Roll top desk, mahog- 
any finish, excellent. Collingwood Motor 
Sales, Findlay, Ohio. 

22-LIGHT FINISH, Berloy, Berger Manu- 
facturing Company, parts display tables 
complete with uprights and glass shelves, 
including one end panel per table. 20 
chrome baskets complete with partitions 
to be used between uprights. All this 
merchandise is in excellent condition. This 
will be available in April or early May. 
Meade Chevrolet, Inc., Lebanon, Pennsyl- 
vania, Phone 470. 


AUTO EQUIPMENT FOR SALE 





"47s 
Fords Chevrolets Plymouths 
Pontiacs Cadillacs Buicks 


We Are in Need of the Above Cars 





WE INVITE YOU TO ATTEND OUR SALE 


At the last sale over 500 southern dealers were present. 
We have the buyers and get the top dollar for new or 
slightly used merchandise. 


. . » Selling to Dealers Only .. . 


Sale Promptly ...11 A.M. Every Tuesday 


AUTO AUCTION SALES 
LOUISVILLE, KENTUCKY 





RED ARROW BARS—$42.43 
TOW PILOT—$17.50 
ADAPTOW COUPLERS 


(For Tow Pilot) Per Set, $7.50 
e Colonel R. V. Martin, Auctioneer Owner and Manager, Fred Miller 


3550 7 St. Road Phone Franklin 3791 


The Auction House that Gives You an Honest 
Deal . . . No Cars Sold Out of Turn. 


IMPROVED 48 MODEL 
AUTOMATIC BraKinG 
TOWBAR Complete With 
Brake Hook-Up and 
Controlled Steering Guide Cables 


“KING OF THEM ALL,” $54.45 
APPROVED BY ICO 
Call, Write or Wire for 

FREE DESCRIPTIVE LITERATURE 





Send Automotive News to Address Below 
for One Year $6 [_] or Two Years $10 [_] 


Tow Bar Sales Company for which check is attached [_] or send bill [_] 


Exclusive Factory Distributors 





100 So. Clinton St. 
ANDover 8888 


Chicago 6, Lil. 
DORchester 8373 





ACCESSORIES FOR SALE 


| 
| 
| 
| 
| 
! 
j 
| 
! 
| 
! 
GENUINE FACTORY RADIOS: New Ford | 
radios and antennas. Net $49 F.O.B. } ; , aa ee 
Milwaukee. Gundersen Motor Company, ] 
3800 West Wisconsin Avenue, Milwaukee, 
Wisconsin. Phone: Division 6134. 
i 
| 
| 
! 
| 
| 
| 
| 
| 
| 


MISCELLANEOUS 
BUYING OR SELLING? Your automobile 


business is our specialty. Write for free 
list. Northwest Business Brokerage, 
Moorhead 9, Minnesota. 


FOR SALE—New 1947 Chevrolet ambul- 
ance-funeral coach. Sedan delivery con- 
version by National Body Manufacturing 
Company, Knightstown, Indiana. Imme- 
diate delivery. Wire or write Dees Chev- 
rolet Company, Biloxi, Mississippi. 


ENGINE REBUILDING — Crankshaft 

grinding and _  wmetalizing. John P. 
Hughes Motor Co., Inc., 800 Commerce, 
St. Lynchburg, Virginia. 


{ 
| 
| 
| 
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TRADE CONNECTION: 
Truck Dealer [) 
Financial [} 


Manufaeturer [] 


Insurance [] Supplier [) 





regular rim-size 
under your 


THIS ADVERTISEMENT, 
appearing in Saturday 
Evening Post, Collier's 
Time Magazine and 
newspapers through- 
out the nation, is one 
of an aggressive ser 
Toe Ml lial: mi) 
increase the sales 
leadership of U.S 
Royal Air Rides 


IN EVERY WAY, U. S. Royal Air Rides offer you 
the outstanding opportunity to capitalize on the sensational swing to low- 
pressure tires. 

They are in plentiful supply — available to you now in both 15" and 
16" sizes. 

They enable you to give both new-car buyers and service customers the 
low-pressure performance they want. Air Rides are engineered to fit all 
wheels—on new and older cars—with standard or wide base rims. 

And—since the introduction of the Air Ride principle of low pressure 
construction—they are far out in front in customer preference. Already— 
in less than two years—car-owners have bought and proved more than a 
million Air Rides. 

Why not ind out how Air Rides unequalled sales features can bring 
new customers and new profits to you? Ask your U. S. Distributor to show 
you the presentation, “Better Cars Require Better Tires.” 


Call your U.S. Tire Distributor today about the 
U.S. CAR DEALER PLAN 
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